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CHANTILLY IS THE 
SUBJECT FOR JULY 








FOR YOU WHO ENJOY 
OLD WORLD CHARM 


Twenty-three miles northeast of Paris is the Chateau of Chantilly, 
celebrated for years as a superb example of the art developed 
during the reign of Louis XV. 

Chantilly, done in sterling by the Gorham Master Craftsmen, 
is of this same delightful period and finds its inspiration and name 
at this historic source. The keynote of its beauty is essentially 
simplicity. Graceful curves—charming outline, with just a touch 
of relieving decoration. 

Chantilly will appeal especially to you who enjoy simplicity, 
who feel perhaps that the Colonial mood has gained too broad 
a following. 

Your jeweler will gladly show you Chantilly as well as many 
other Gorham patterns. Chantilly Tea Spoons are $8.50 for 6. 
Dessert Knives $17 for 6. Dessert Forks $18 for 6. 
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One of the magazine pages designed to 
stimulate your flatware business during 
the summer months. 
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A British Experts Views on Silver Table Ware 


URELY, but by no means slowly, a 

great and striking revolution is tak- 
ing place in the production of table ware 
of all classes. This is due to several 
causes, one of the principal incentives 
being the revolt of the modern woman 
against household work. It must be ad- 
mitted there is much to be said in favor 
of this. Undoubtedly, the older genera- 
tions of housewives spent too much of 
their time in necessary labor to make 
things clean that today do not need 
one-tenth of their efforts to keep pre- 
sentable and wholesome. This cleaning 
of brass goods, cutlery, table ware, and 
the various and often, abundant polished 
metal ornaments was sure to bring about 
its own obliteration sooner or later by 
reason of its exacting and inexorable 
demands. 

This was greatly stimulated by the 
discovery of stainless steel and the 
placing on the market of table cutlery 
that abolished the weary grind of the 
knife cleaner. This least expected con- 
cession to the housewife only made her 
sigh for others. If such a great victory 
over steel had been gained in the metal- 
lurgical world she thought that surely 
the equally needed lesser ones ought to 
be obtained without much trouble, and 
ever since she has been arguing the 
prosecution of efforts to bring them 
about. Manufacturers of table plate 
stimulated by the success of stainless 
steel and the strong desires it worked 
for further victories of a like nature, set 
to work to produce wares of their own 
class that had similar virtues. Even 
the purity of standard, or sterling sil- 
ver lost its charm for the housewife. It 
tarnished, and even its age-long hallow- 
ing to the heart of every home-proud 
woman failed to except it from the 
things she now required improving. 

All these things induced labors on 
the part of the manufacturers along two 
well defined lines. One was to produce 
alloys by the aid of the stain resisting 
constituent of stainless steel that would 
be equally as untarnishable as that 
metal. The other was by using it as 


of the Future 


By “Electrographer” 


an electrolytic agent for coating other 
metals and alloys. The former efforts 
have been directed to producing a stand- 
ard silver that would pass the hallmark 
of purity. Other means were taken in 
alloying with silver other elements that 
might give the desired result. With the 
margin of 7% per cent allowed in ster- 
ling silver, and the fact of the very 
small percentage of chromium neces- 
sary, even in the case of stainless steel, 
to produce a perfectly untarnishable 
metal, there seemed every prospect of 
accomplishing the task. Meanwhile the 
efforts being made in the direction of 
solving the problem by coating metals 
and alloys with chromium, although slow 
and tentative—but, for several impor- 
tant and decisive reasons, not always a 
thorough success—were stimulating to 
redoubled endeavors to obtain results as 
good in a superior material. 

The first productions of untarnishable 
sterling silver satisfied all requirements 
in respect to freedom from staining or 
oxidising but not others equally impor- 
tant and necessary. The color of one 
was not up to the usual standard—a 
considerable demerit.. The second had a 
melting point too low for silver that has 
to be heated and soldered. When sub- 
jected to this, sagging was unpleasantly 
noticeable, suggesting alloying metals 
very different from chromium to every 
practical metallurgist. A third, more 
satisfactory in these respects, failed in 
resisting tarnish to the necessary degree. 
A fourth, excellent in every other way, 
failed to give satisfaction in working 
adaptability, being too intractable in 
manipulation. 

The best final result was a sterling 
silver of the usual 92% and 7% per- 
centage, and therefore passing the hall- 
mark without any difficulty, which was 
remarkably tarnish resisting. It with- 
stood exposure to severe tests of the 
usual gases adopted by the American 
Bureau of Standards for such purposes. 
For the purpose of these experiments 
an inclosed chamber was used in which 
the gases were circulated by a fan ro- 


tating bronze wings. It may be stated 
at this point that these bronze wings 
were afterward found to be corroded by 
the gases used. Articles of standard sil- 
ver were placed with others of the new 
alloy in the chamber for comparison of 
the results of the test. 

Two minutes were sufficient to cover 
the usual silver goods with thick black 
tarnish which at the end of a quarter of 
an hour was almost an incrustation. 
At the latter moment the new alloy was 
only faintly tinged with discoloration 
which could be easily removed by wiping 
over with the usual chamois leather. The 
tarnish on the standard silver was found 
to be difficult to remove by the usual 
means as may be imagined when the 
state of the bronze wings of the fan is 
remembered. 

It is claimed further for this new sil- 
ver that it gives a wider range of tem- 
perature in heating and soldering. Its 
melting point is 953° C., which is higher 
than that of sterling silver but a trifle 
below that of fine metals. It works bet- 
ter after heat treatment; a high tem- 
perature giving it a closer grain, mak- 
ing it very homogeneous, enabling it to 
take a high polish. It neither sags nor 
shrinks with heat treatment and anneals 
and solders without any breakdown. It 
can be worked up by any process into 
every shape ordinarily required by the 
silversmith. Of course its great appeal 
on the market is its resistance to tar- 
nish. 

In the direction of solving the prob- 
lem of stainlessness by means of chro- 
mium deposits the path was by no means 
easy. In the first place chromium plat- 
ing had been unexploited since the days 
of Bunsen who obtained deposits of this 
metal best part of a century back. Sec- 
ondly, the deposition of a thin coating 
was not such an easy proposition as a 
thick one of silver, or nickel. In fact 
the solutions first used would sometimes 
refuse to give any deposit at all. Then 
there were the unbearable spray pro- 
duced by the great and rapid evolution 
of hydrogen, the tremendous amperage 
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necessary to produce any deposit at all 
and Ie epnoquant heating of the solu- 
tion by it necessitating the installation 
of a cooling apparatus. Besides this 
there was always the danger of an ex- 
plosion from the superabundance of hy- 
drogen in the air. + 

There is certainly credit due to those 
who, tackling the difficulties with deter- 
mination, have made chromium plating 
a practical accomplishment, but it will 
be clear to practical men, even from the 
brief summary of difficulties here given 
that the task was by no means easy. 
However, such success has attended 
these endeavors that today articles 
plated with this metal are to be seen in 
every store dealing in goods requiring 
protection from tarnish. Among these 
are table ware, forks, spoons, etc. These 
are of nickel, brass and German silver 
and the best results are obtained on 
these metals and alloys. Some of these 
articles have been subjected to severe 
tests both for adherence and hardness, 
of deposit, and for resistance to tarnish, 
and have come out practically unscathed 
in regard to the latter and revealing a 
great tenacity and a Brinell degree of 
120 for the former. 

It may be stated in conclusion that the 
curious fact is established that not only 
is this deposit no preventive of rust 
on steel or iron, but being porous, like 
all other metal coatings obtained by 
electrolytic process, it permits access of 
the atmosphere to the underlying base. 
Further, it actually encourages action 
between the two metals accelerating rust 
and decay more rapidly than would have 
taken place had the iron and steel been 
uncoated. 

More important to readers of this 
journal is the fact that, due to the un- 
tarnishable qualities of the deposit on 
such metal as is used in the cheaper 
grades of table ware, chromium plated 
articles are in request by housewives all 
over England and this demand threatens 
to bring a revolution in the trade. It is 
a matter to watch closely and to follow 
up with suitable action by makers of 
ordinary tableware. 








Window Smasher Gets Rings Valued 
at $500 from Rochester, N. Y., 
Store 


RocHEsTer, N. Y., May 24.—Thieves 
last week smashed a front window in 
the jewelry store of George H. Wagar, 
retailer of 168 Lyell Ave., and fled with 
rings valued at between $450 and $500. 
Nine of the rings were set with dia- 
monds. 

An iron bar a half an inch thick, a 
foot long and two inches wide was 
hurled through the plate glass, making 
a hole six inches in diameter. The thief 
Plunged his hand through the hole and 
escaped with what he could grab in one 
scoop. Silverware on display in the same 
Window was beyond reach. 

A passerby discovered the shattered 
Window at daylight and called police 
who summoned Mr. Wagar. No neigh- 
bors reported hearing the crash or see- 
ing the thieves. . 
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Ancient Gems in Boston Museum 





Collection Assembled Over a Period of Years by Edward P. 
Warren Now Installed in Boston Museum of Fine Arts 


fore most important single addition in 
many years to the collections of the 
Museum of Fine Arts, Boston, is the 
splendid group of ancient gems as- 
sembled over a period of years by Ed- 
ward P. Warren and secured within re- 
cent months to the Museum, where it 
has just been installed in the Classical 
Corridor. 

Ancient gems are not jewels as the 
word gems loosely signifies today, but 


cenzan examples, 


this field. It is composed primarily of 
Greek gems, and of Etruscan and Roman 


gems, which derive from the Greek, but 


there are a few late Minoan and My- 
and some Mesopo- 
tamian, Persian, and Pheenician stones 
which afford interesting comparisons or 
show unmistakable relationship to the 
Greek gems. 

Among Cretan and Mycenzan stones 
dating from the second millenium, there 





ANCIENT GREEK GEMS IN THE WARREN COLLECTION 


they are intaglios or engraved stones 
(chalcedony, sard, jasper, etc.) and were 
used primarily as seals from Babylonian 
times through the Roman Empire. The 
stone was usually perforated from end 
to end and mounted on a pivot or hung 
on a chain, sometimes with other stones. 
In later times, it was not unusual to 
mount the stone in a ring. The intaglio 
designs were cut in reverse and in the 
Museum collection, a plaster cast is ex- 
hibited with each stone that the style 
and character of its design may best be 
seen. 

For a number of years, the Boston 
Museum has had a notable group of an- 
cient gems but the addition of the War- 
ren gems places the collection in the 
very front rank of world collections in 


is one representing a lioness tearing a 
limb from a bull. The vitality and natu- 
ralism of the Mycenzan artist is reflected 
in the treatment of the subject and like- 
wise his characteristic effort to cover 
the gem with design and to fit it to the 
shape of the stone even though this 
necessitated distorting the lioness’ head. 
In one sense Mycenzan art may be con- 
sidered the oldest form of what was to 
become Greek art several centuries later 
for it is the naturalism of Mycenzan 
art which finds a counterpart in Greek 
art rather than the conventionalized 
style of the Babylonian and Egyptian. 
The collection is, however, outstand- 
ing for the Greek gems. Nowhere can 
one find so many examples of such rare 
workmanship from the Archaic and 
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‘eal Greek periods. Here one may 
eae in miniature the full range of sub- 
ject and style of Greek sculpture, a 
pleasure denied in the larger works in 
the round which survive at best only as 

ts. 
3 are some 35 Archaic and about 
45 Classical stones. As exhibited in the 
Museum of Fine Arts, Boston, one may 
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Scarcity of Antique Apostle 
Spoons 
By P. B. Prior 


HE. little apostle spoons which so 
many people delight in collecting, 
date from medieval days. We hear of 
them on the old baronial tables, though 


OTHER GREEK GEMS FROM THE WARREN COLLECTION 


follow the gradual emerging of. the 
Greek style from the stiff, somewhat 
conventionalized treatment of the early 
Archaic, through the severe but impos- 
ing manner of the late Archaic to the 
beautiful free style of the Classical 
period. An Archaic gem depicting a 
youth holding a restive horse looks for- 
ward to the full expression of Greek 
genius in a rare portrait signed by 
Dexamenos, one of the greatest gem en- 
gravers of all times. 

There are about 50 splendid examples 
of Hellenistic and Greco-Roman gems, 
but later work, however admirable, 
never achieved the exquisite balance and 
the magnificent rendering of form and 
subtle expressions of the spirit which 
are so satisfactorily seen in the earlier 
gems in the collection. 








The $500,000 traffic bridge across the 
Tennessee river at Decatur stands as a 
monument to Mayor James A. Nelson, 
of Decatur, who is one of the oldest and 
best known retail jewelers in Alabama. 
It was largely through the efforts and 
the influence of Mayor Nelson that this 
bridge was built. He went before the 
Alabama State Highway Commission 
and requested the State build the bridge 
and the project was carried out. 





in those days they were the size of our 
modern tablespoons, with thick handles 
and wide, deep bowls. Only a few years 
ago a set of these spoons with a 16th 
century hallmark realized over $15,000. 

When tea was introduced they dwin- 
dled down into the size of teaspoons, and 
were very much treasured by the Queen 
Anne and Georgian ladies as an elegant 
accompaniment to their exquisite china 
tea services. They were made of solid 
silver, and each had a squat little figure 
of an apostle let into the top of the 
handle with a wedge-shaped piece. 

Many of these old spoons are still ex- 
tant, and there is an astonishing likeness 
between the various brethren. All wear 
the apostolic gown and a curious little 
flat cap, which looks as though it was 
intended to shield the tiny bearded face 
from rain. 

Each little figure carries its own spe- 
cial emblem. For instance, “St. Peter” 
has the keys of heaven; “St. James,” as 
the pioneer missionary, a pilgrim’s staff; 
“St. Matthew” holds the purse; “St. 
John” the cup of sorrow, and so on. The 
twelfth spoon was generally either St. 
Paul depicted with a sword, or the Mas- 
ter with a cross, and in place of a hat a 
halo. 

These spoons were the usual christen- 
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ing gift for god-parents to give their 
god-children. If the sponsor could af- 
ferd-it, the entire dozen would be given, 
é6therwise just the four Evangelists, or, 
perhaps, just a single one, and poor peo- 
ple would give an apostle spoon fash- 
ioned out of tin or some other base 
metal. 

In our own times the gift of a chris- 
tening spoon still continues though it 
was shorn of its head by the Puritans, 
who regarded the custom as Popish and 
idolatrous. 

In Tudor days these silver apostle 
spoons were produced in large quanti- 
ties, and Shakespeare alludes to them 
several times in his plays. Unfortu- 
nately thousands were lost to England 
during the Civil War, when loyal Cava- 
liers and devout Puritans alike melted 
down their family silver to help their 
respective parties. The few which sur- 
vived were treasured as valuable heir- 
looms and in several old-time wills they 
are mentioned as bequests of the great- 
est importance. 

For some time these antique apostle 
spoons have been sought after by collec- 
tors, both in America and England, and 
the prices are, therefore, prohibitive to 
the average person. Single specimens 
range from $150 to $450, and even those 
of tin and iron are difficult to obtain, 
and, therefore, correspondingly dear, 
but on the other hand, very charming 
replicas are being manufactured in large 
quantities to suit every purse. 
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A Reasonable Opportunity 


66 NLESS otherwise agreed, when 

the seller tenders delivery of 
goods to the buyer, he is bound, on re- 
quest, to afford the buyer a reasonable 
opportunity of examining the goods for 
the purpose of ascertaining whether 
they are in conformity with the con- 
tract,” the New York Personal Property 
Law provides, and similar statutes are 
in force in various other States. 

What is a reasonable opportunity for 
examining was considered by the New 
York courts in a recent case reported 
in 211 N. Y. S. 293, where the evidence 
showed that there had been a sale of 
cloth, of a certain quality, at a certain 
price per yard, that the buyer on three 
different occasions, tendered part of the 
cloth, in wrapped packages, insisted on a 
receipt before any examination, while 
the buyer refused to give any receipt 
until he had first examined the goods. 

Then the seller tendered part of the 
goods for the fourth time, at 4 p. m. on 
a dark, rainy, New York day, and offered 
the buyer the opportunity of examining 
the goods in the seller’s presence. 

“T wanted to examine the goods on the 
previous tenders, and you refused. Now 
I’m not going to take chances on as dark 
a day as today,” the buyer declared. The 
seller sued for damages for breach of 
contract, the buyer defended on the 
ground that he had not had a reasonable 
opportunity of examining the goods, and 
the New York Supreme Court ruled in 
the buyer’s favor.—M. L. H. 
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Paris Gown and Jewelry Fashions 





Introduction of Peaked Hats Worn Well Back on the Head Calls 


for New Jewelry—Bracelets Made of Several Cameos in 


Vogue—Buckles Again in Fashion—Color Combina- 
' tions in Evening Gowns and Jewelry— 
Ornaments for Bathing and Yacht- 
ing Costumes 


Paris, May 18.—The most important 
change in the spring fashions from a 
jeweler’s point of view is the introduc- 
tion of the peaked hat of the kind worn 
by the Salvation Army lassies. Instead 
of being placed deep on the forehead, 
coming down to the eyebrows, hats are 
well back on the head, and are gradu- 
ally taking on the form of the bonnets 
dear to early Victorian days. All hats 
are to be placed on the back of the 
head, leaving the hair uncovered. This 
means tiny curls and finally ringlets, 
as the hair grows longer, and consider- 
ably modifies jewelry. Experts are al- 
ready hurrying off to museums to study 
old prints and adapt present day models 
to the latest requirements. The wear- 
ing of masses of curls or ringlets, cover- 
ing the ears, means the death of all ear- 
rings resting on the lobe of the ear, but 
creole earrings can be worn, while the 
long earring with the large terminal 
gem is likely to be the great vogue. For 
the earring must be visible among the 
curls, must “dance to and fro” amid 
the disorder of the fancy hairdressing. 
With these bonnets cameo brooches, 
lockets and pendants will be worn. The 
shawl, that always accompanied this 
style of gown and that took the place 
of a mantle, is already the great vogue 
and the cameo brooch is being used to 
fasten it. or at least to look as if it 
fastened it, the tissue being too valuable 
for this strain and the brooch being 
merely pinned in, other invisible fasten- 
ers holding the shawl in place. 

ad * * 

Gold brooches made out of what look 
like gold nuggets, love-knot brooches 
and similar ornaments are as popular 
as cameos. This type of dress implies 
a gown with short sleeves, and the ad- 
vent of elbow sleeves, with a long lace 
fringe, is expected. Bracelets made of 
several cameos, looped together with a 
gold ring, made of gold ropes, twisted 
together and plain massive gold chain 
ornaments will be worn. Watch chains, 
slung round the neck, go with the type 
of gown. Very popular for men’s wear, 
already, they were coming in again for 
women for this old fashioned attire does 
not go with wrist watches and they will 
be kept for sports costumes, worn alter- 
nately with these more dressy gowns. 

* * &* 

The sudden introduction of the buckle, 
or women’s gowns, for every occasion 
fitting or unfitting, is making the de- 
signer busy. Elongated buckles, two 
Tings, two ovals, or two rectangles are 


worn, in gold, silver or steel, to finish 
and fasten the belt, either in the same 
material as the gown or in metal, leather 
or one of the fashionable serpent skins. 
These buckles are often immense, some 
times brilliant. They are also in oxi- 
dized or burnished metal. The dress- 
making world has gone “buckle-mad” 
and there is no other explanation for 
the sudden “rage” for them. Worn for 
afternoon and early evening gowns, the 
fashion is reflected in the three ring 
ornament for evening wear. A pink net 
gown, for instance, had three rings, 
threaded one into the other, made of 
“diamonds,” perhaps one and a half inch 
in diameter. These rings were worn 
just above the waist as if to fasten 
the skirt although merely ornaments. 
* * * 

Evening gowns are frequently made 
with three skirts, superposed. The first 
is royal blue for instance, the second 
pale pink, while the upper skirt is white. 
The two colored skirts are reflected 
through the various superposed skirts, 
sometimes four or five layers of gauze 
of various shades being used. With 
these fancy skirts, rings, set with gems, 
of all the colors of the various layers of 
skirts are worn. A coral satin under- 
skirt with a cream overdress of crepe 
de chine will have a coral ornament, 
while a mother-of-pearl effect obtained 
by superposed dresses will be emphasized 
by mother-of-pearl buckles. White crepe 
over black satin, a very popular combi- 
nation, is worn with jet buckles and 
ornaments. Emerald green underskirts, 
with black lace overdresses calls for 
emerald ornaments. Sapphire blue with 
a pale grey-blue gauze overdress is worn 
with sapphires. These tints are chosen 
to match the jewelry, not the jewelry 
to match the gowns, as while there is 
an endless variety of color combinations, 
in dress fabrics it is not easy to find 
the gems to match and this is the first 
and foremost consideration. 

* cd * 

These combination color gowns are 
even being worn by brides in these 
democratic days, who sometimes go in 
for the very palest tint of pink chiffon 
over a white satin frock. Needless to 
say it is so faint that it is difficult to 
call it a color at all. The wearing of 
tinted overgowns. naturally pins down 
the choice of jewelry to pearls, the only 
possible wear. Bridesmaids sometimes 
wear pink of a more decided hue when 
the bride wears the pale tint herself. 
In this case, the flounces of the frock are 
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sometimes held down by tiny wreaths of 
flowers, or with a knot of flowers at the 
shoulder. Instead of flowers, a “ring” 
made of seed pearls is worn and the knot 
at the left hand side of the breast or 
on the shoulder is also made of seed 
pearls. Naturally the only ornaments 
possible with this costume are a pearl 
sautoir and other ornaments to match. 
Sometimes bride and bridesmaids all 
wear these seed pearl ornaments, twisted 
to look like flowers, but merely outlined. 
The “crowns” so popular for brides are 
made in these seed pearls, petals being 
twisted out of them and the outlines 
of leaves made of the wired pearls. 
Pearl sautoirs are worn with one tight 
loop round the neck, a second hanging 
almost to the waist, but on the left 
hand side, the loop allowing of the pass- 
ing of the arm, one string only being 
visible in front. 
* * * 

Seaside frocks are made in the light- 
est of tissues and numbers of sautoirs 
are worn with them. Five or even seven 
rows of beads, in all kinds of pale colors 
or in iridescent beads are worn. These 
sautoirs are cheap. They are bought 
to match one of the colors in the many 
that go to make up the gown. With 
them are worn a number of bracelets, 
or one sautoir twined round the arm a 
number of times, making the wrist look 
as if covered with a gauntlet. Shoes 
may be sewn with beads, and although 
the fine gem sautoir is less worn, the 
artificial string of gems is more popular 
than ever for the seaside. Fashion-plate 
bathers rejoice greatly at the discovery 
of waterproof silk materials that will 
enable them to enter the water without 
any signs of dampness on their toilettes. 
These new silk bathing dresses will not 
be suitable for a long swim, of course, 
but will stand a certain amount of wet- 
ting. With these silk costumes, sautoirs 
will be worn, while the open-work india 
rubber shoe, to match the costume, has 
a flower or a buckle as ornament. The 
neat rubber cap is also trimmed with 
a flower, in rubber or composite. Buckle 
for shoe, for the belt of the costume, 
sautoir, earrings—which will be very 
long—armlets, and maybe anklets will 
be all in the same material, coral and 
“pearl” being first favorites. The fash- 
ionable bathing cloak is lined in the 
same color as the costume, sometimes 
the whole is in scarlet, with ivory orna- 
ments. 

* 5 * 

For yachting, women are wearing 
navy blue as usual, but a relief is made 
by the addition of collars and cuffs in 
muslin. Only very coarse and rough 
jewelry is allowed, such as is used for 
bathing. Ivory is worn when collars 
and cuff are in cream, coral with pink 
collars and cuff and so on. A great 
deal of lapis lazuli and of semi-precious 
stones and pebbles are being used for 
bathing and yachting costumes. Jade 
is also used, especially when cunningly 
carved, for although costly, it does not 
give this impression. 

* * oa 

Luxurious evening gloves are being 

“lancéd.” Whether they will catch on 
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or not is quite another matter. The cost 
of long gloves for bare arms is pro- 
hibitive for most people. Gauntlet 
gloves with ornamented gauntlets, are 
also seen. They are in white or cream 
kid and sewn with jewels. A glove in 
pale pink kid is sewn with diamonds, 
while the buttons are also “diamonds. . 
Sometimes . the gauntlet is sewn with 
“diamonds,” to make an edging. These 
gloves necessarily cover any rings that 
are worn, and will be more popular with 
women with ugly hands than those with 
dainty hands, for whom the fashion of 
wearing five or six rings on a finger is 
very popular. Arms and fingers stiff 
with bracelets and rings are the great 
central idea of present day fashions 
and anything interfering with this mode 
is likely to retire into the shade of 
oblivion, at any rate over the summer 


months. 
* * * 


Jeweled bandeaux, holding the hair 
that is worn somewhat longer and curl- 
ing, will be seen at the seaside this year. 
Some will be sewn with “pearls” with 
fancy beads and other similar ornaments 
for the beach of a morning. The idea 
embodied in these early morning ban- 
deaux is naturally something quite dif- 
ferent from that carried out in the eve- 
ning ornament. The girl should look 
like a mermaid, fresh from the sea, 
and is wearing shells in her hair. Much 
seaside jewelry is being designed on the 
same plan, the bandeau being intended 
to look like a bit of seaweed, held in 
place by a bit of coral or a brooch in 
mother-of-pearl. This return to nature, 


‘the imitation of the costume of a fisher- 


girl and her ornaments is characteristic 
of the trend of fashion today. Some 
ornaments made of rare shells, such as 
cowries are seen. Handbags for in- 
stance are sewn with pink and cream 
shells and in every way there is a rush 
back to the natural, an avoidance of the 
artificial, which was so characteristic of 
war fashions. The idea is to produce 
the effect of a simple country girl, 
her hair decked with the spoils of wood 
or sea. 








University Jewelers, Inc., Milwaukee, 
File Voluntary Petition in 
Bankruptcy 


_MLWAUKEE, WiIs., May 24.—Univer- 
sity Jewelers, Inc., have filed a volun- 
tary petition in bankruptcy listing lia- 
bilities at $14,073 and nominal assets 
of $18,653 with $40 claimed exempt. 
Liabilities are as follows: Taxes, $31; 
and unsecured claims, $14,042. Assets 
include stock in trade, $6,000; machin- 
ery, tools, etc., $2,500; debts due on open 
accounts, $10,113, and property in 
trust, $40. 

Unsecured claims of $100 or over in- 
clude: Reliance Silver Co., $247; Mitar 
Brisevas, $1,000; Jentleson & Kaplan, 
$503; Thomas Saxe, $400; Yahr-Lange 
Drug Co., $230; Badger State Bank, 
$2,525; D. M. Mihaljevich, $4,944; Pete 
Vessoff, $672; M. Nikolia, $165; Celia 
Arsenovich, $1,200. 
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What You See in Paris 


By FreDERIQUE ALINE CASTELLANT 


MITATION jewels are more fashion- 

able than ever, especially since jewels 
have been given such an important place 
in the feminine costume. We all remem- 
ber two years ago the vogue of the fa- 
mous “jewel dresses” created by Jean 
Patou. These were designed with the 
collaboration of the rue Royale jeweler, 
Jean Fouquet. 

* * * 

Manufacturers of fancy jewelry are 
now taking their ideas from the rue de 
la Paix and the rue Royale. They have 
realized that chokers, bracelets, and 
especially brooches and pendants, should 
be designed to accompany a certain 
dress, worn at a certain hour of the 
day. This all means research, not only 
along the general lines but in the choice 
of colors, the nature of the stones and 
many other important details. 

* * * 


All the new jewels, either real or imi- 
tation, show the same combination of 
stones. Chinese lacquer or pyralin in 
different colors are used in many of 
these. We also see combinations of 
metal and plastic which are very effec- 
tive. Some are composed of large, flat, 
silver-plated links decorated with nail- 
head shaped ornaments in jade pyralin. 
Others are made entirely in gold and 
silver-plated metals with only a narrow 
black composition fastener. . 

* * * 

Boucheron, the well-known rue de la 
Paix jeweler, has designed a_ bracelet 
with lapis lazuli stones and black inlaid 
enamel with tiny diamond links. An- 
other new bracelet, with choker to match, 
is composed of several big beads and an 
original chain made of small imitation 
pearls exactly the same shade as the 
beads. * * & 


A brooch is certainly the most impor- 
tant ornament of a woman’s toilette. It 
is no longer worn on front of the bodice, 
but preferably on the left shoulder. An 
interesting one is a rectangular brooch 
from Lespous, made of rhinestones and 
oranments imitating carnelian stones 
and blue chalcedony. Other brooches 
have big rhinestones set in black. 

* * * 


Jean Fouquet has designed an attrac- 
tive brooch. The center is composed of 
topaz framed in diamonds and blue en- 
amel, while the two round ends are made 
of amethyst. Some pieces can be used 
either as pendant or a brooch. One of 
these is the latest creation of Maubussin 
and consists of a large emerald laid into 
black lacquer decorated with small dia- 
monds. * ¢ * 


Rings are getting larger and larger. 
They are usually composed of big stones 
encircled with enamel or lacquer. 

- +. ~« 

Dull crystal is also often used as an 
effective background for bright colored 
stones. Jean Fouquet has a pendant 
showing a big star sapphire encircled 
with pendants and placed on dull crys- 
tal. 
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Another pendant designed by Aucoc 
(rue de la Paix) is particularly effec- 
tive, thanks to a combination of black 
enamel and small diamonds of a very 
modern inspiration. 

* * * 


The cubistic tendency is noticeable on 
cigarette cases made of silver, inlaid 
with red and black lacquer and trimmed 
with rhinestones. 

* * * 


As regards necklaces, the great fash- 
ion this summer will be the crystal neck- 
lace with beads cut in different shapes 
and ended by two long beads, of an old- 
fashioned ear-ring shape, in bright col- 
ored composition material. 

* * * 

Long strings of imitation jade beads 
are very popular at the present moment 
and will be still more fashionable this 
summer. These necklaces are worn 
either twisted around the neck or are al- 
lowed to fall behind the wearer’s back. 








City of Chicago Presents Gold 
Key to Trans-Atlantic Fliers 


LLUSTRATED herewith is the key 
presented to German fliers by the city 
of Chicago. It is of 18K yellow gold 
and shows the skyline of Chicago, avia- 

















GOLD KEY PRESENTED TO BREMEN 
CREW 


tion emblem and city seal surrounded by 
a victory wreath. 

On the reverse side of the seal is the 
inscription and the reverse of the em- 
blem shows the airship Bremen. 

It was designed and made by the 
Juergens & Andersen Co., Chicago. ~“! 
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The News From England 
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Crown Jewels Worn with Beautiful Gown by Queen Mary at 
First Court of the Season—Burglar Gets Tools on Credit 
and Robs Jewelry Store—Another Packet of 
Diamonds Disappears from Paris Post 
Office—F lower Jewelry 
Popular 


pon, May 18.—The first Court of 
Pw tiem was held at Buckingham 
Palace last week with a blaze of first 
quality gems and beautiful gowns. The 
men folk in their brilliant uniforms and 
glittering orders made a fitting back- 
ground for the delicately hued dresses 
of the women. There are to be five 
courts this season instead of four which 
will enable an additional thousand guests 
to be in attendance at the palace. Queen 
Mary received her guests in a wonder- 
ful cream and gold lamé gown em- 
proidered in cut crystal and diamante. 
The train was of Irish point lace lined 
with gold chiffon tissue with a gold leaf 
design. With her crown of diamonds 
she displayed the Lesser Star of Africa 
and the great Koh-i-Noor stone, usually 
worn at ceremonials. Accompanied by 
the King in full field-marshal uniform 
of scarlet and gold and his numerous 
decorations, the royal couple made an 
imposing picture. The wife of the 
American ambassador—Mrs. Houghton 
—was a center of attraction in her white 
and gold brocade gown with train to 
match and fan of amber-colored feath- 
ers. Her daughter, Elizabeth, made her 
debut at this opening Court in a pale 
pink georgette gown decorated with 
silver and coral beads. Crystal and 
diamante ornaments were used with 
many of the gowns for holding up 
draperies. So were cut jet and dia- 
mante brooches. The Countess Howe 
wore a rose du Barry pink gown on 
which was a leaf design in diamante 
and crystals, while the lace gown of 
Lady Joynson-Hicks wife of the Home 
Secretary, was embroidered in shaded 
gray, amethyst, white crystals and large 
pink pearls. Lady Prince wore a pale 
gold tulle creation covered with small 
loops of gold crystal. The silver train 
of the Baroness Goldsmid was lined with 
leaf green satin and held in place with 
green crystal and diamante jewelry. 
Lady Congreve wore a Paul Caret gown 
draped on one shoulder with a large dia- 
mond brooch. It would be impossible to 
describe all the gowns and the accom- 
panying tiaras, bandeaux, necklaces and 
Tapery jewelry worn. The supper 
tables at the Court ceremonials are set 
with gold plate and decorated with 
wonderful flowers, the footmen who wait 
table being in scarlet coats with their 
heads powdered. The second Court was 
Dominion night.” Mrs. Amery, wife 
of the Secretary of State for the 
Colonies, presented the Dominion and 
Colonial debutantes. She wore a pearl 


and diamond tiara and a fine pearl neck- 
lace. Countess Rothes wore a girdle of 
diamonds and pearls. Lady Wilson, 
widow of the field-marshal, was in a 
black gown, the lace train being held 
by a diamond buckle. The train carried 
by Viscountess Gladstone was trimmed 
with diamante and pearls. 
* * * 

The expense of insuring jewels is con- 
sidered by some merchants to account 
for the absence of valuable gems at the 
opera these days. Time was when the 
boxes and orchestra stalls would be 
ablaze with fine stones worn by society. 
Now little jewelry is seen in London 
operatic houses. Women who have valu- 
able jewelry keep it at the banker’s or 
in the family safe. Much of the jewelry 
that is worn outside the house at the 
theater and the ballroom is simply paste 
replicas of the real thing. It is cheaper 
to have sets made in paste than to risk 
losing one’s pieces in public. 

* * * 

A jewel thief the other day bought 
some tools at a Brighton cutlery store 
and then used them to break into a 
jeweler’s shop. He got the tools partly 
on credit, not having sufficient to pay 
for them in full. He paid over the last 
few shillings he had to the cutler and 
promised to return later with the bal- 
ance owing. He did not do so, and the 
tools were found later at the rifled 
jewelry store. With them he had been 
enabled to make a haul of $7,500 worth 
of articles including 135 gold rings, gem 
set; 32 watches, and numerous bracelets 
and pendants. Scotland Yard is now 
on his trail. 

* «© 

The cutlery manufacturers of this 
country are doing better abroad with 
their goods than are some of the jewelry 
manufacturers who find foreign com- 
petition such that in some cases their 
production costs alone are as much as 
the price asked for the article produced 
by their business rivals. One Birming- 
ham merchant just back from the East 
says that in such Indian cities, for in- 
stance, as Bombay, Calcutta, Rangoon 
and Madras the prices of Birmingham 
jewelers are undercut by 25 to 50 per 
cent by German jewelry mostly. Re- 
markable progress has been made by 
Germany in the East, according to this 
Birmingham man. Particularly in the 
past two years. Incidentally, he says, 
90 per cent of the hardware taken by 
India today is of German origin. In 
the matter of cutlery Birmingham does 
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a better trade in India and has recently 
obtained some very substantial orders. 
* * 


The Sheffield plate and cutlery trades 
are none too well supplied with orders. 
Very few houses are busy. There still 
is a very big demand for stainless 
knives, spoons, forks, and the like, but 
it is not large enough to provide work 
for all the manufacturers of the city. 

* ae * 


Another packet of diamonds has dis- 
appeared from a Paris post office ac- 
cording to a description of the gems 
received this side. A representative of 
the jewelry firm which was dispatching 
445 small diamonds by mail placed the 
packet on the counter while he picked 
up a pen to sign a money order. When 
he laid the pen down again the diamonds 
had vanished. The diamonds were of no 
especial value, the packet of 445 being 
valued at not more than $5,000. 

* ok * 


Flower jewelry for dress decoration 
is not particularly new and in Bond St. 
and the Rue de la Paix some elaborate 
posies in diamonds and colored gems can 
be had to order by the exclusive rich. 
The* new clusters of crystal flowers, 
however, are available for the masses 
of women folk who like a change from 
the rather gaudy shoulder flower of 
various materials. These miniature 
crystal flowers are made in different 
colors for day wear. They are very 
realistic and are made up in the form 
of buttonholes. In Paris they put these 
jeweled posies up in little ribboned boxes 
like candy. White jasmine, forget-me- 
nots, lobelia, and all the popular flowers 
suitable for small bunches, are repre- 
sented in this crystal work. Flower 
jewelry brooches for the modern scarf 
and draperies are in demand. Some 
very dainty effects are achieved with 
real and semi-precious media as a basis. 
A small bunch of forget-me-nots fash- 
ioned in silver is now a popular fasten- 
ing for the black lace scarf. 

* * * 


Judging from the trend of the jewelry 
displays in and out of the metropolis 
many of the old-fashioned designs and 
ideas in decorative and utility ware are 
coming back. Especially is this true of 
novelty articles. Half-circle napkin 
rings were popular in our grand- 
mothers’ time. They now are having 
a vogue. Jewelers are showing these 
rings painted with an Oriental design 
of birds and flowers. Another utility 
article old-fashioned in appearance, but 
not in use, is the small cigarette bureau 
in jade and red lacquer and ornamented 
with Chinese designs. It is three inches. 
high. The bureau is loaded with cigar- 
ettes from the top. By pulling open 
the bottom drawer one cigarette at a 
time is presented. 








The Roy’s jewelry store has been 
opened to the public at 5610 Sixth Ave., 
Kenosha, Wis., with Cecil Langendorf as 
manager. Roy R. Yeomen of Wauke- 
gan, owner of four other jewelry stores, 
established this store. 
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European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and 
Amsterdam as Reported by Correspondents of 
“The Jewelers’ Circular’ 


LonpoN, May 17.—There has been a 
slight decrease in the volume of business 
transacted during the past week as 
compared with the last week of April 
and the early part of this month. How- 
ever, the opening of the London season, 
with the reception at the Royal Court 
and other social functions, always has 
a tendency to stimulate local trade to 
the jewelry business and also attracts 
many foreign tourists to this center. 
The jewelry shops at the West End 
have, therefore, prepared for this trade 
and proprietors are displaying their 
best merchandise. Just at present the 
centers for the retail jewelry trade are 
daily thronged with many notable 
visitors who are interested in the vast 
display of diamond articles seen in the 
shops of the arcade. Many American 
tourists have been seen at one prominent 
establishment inspecting a beautiful col- 
lection of old Sheffield plate. In many 
eases these visitors purchased articles 
of silverware as well as high class dia- 
mond and pearl necklaces. There is a 
fair demand for large gems of good 
quality especially in fancy shapes which 
are bringing high prices. Rough ma- 
terial is at present scarce and prices 
are high. 





AMSTERDAM, May 18.—Business_ in 
this market is reported to have been 
quiet during the present month, as there 
were few foreign buyers here. Those 
few who were here took advantage of 
the quiet conditions in trying to buy 
at lower prices but were not successful. 
A member of one of the leading firms 
when asked his opinion about present 
conditions of the market did not seem 
at all disturbed about the slack trade 
just now. He pointed out that the 
American market has recently showed a 
slight decline in buying power, but that 
this is only a transitory condition, as 
it has been noted many times before for 
short periods, and is affected somewhat 
by the uncertainty as to the revision of 
the tariff on diamonds. So far as manu- 
facturers in this market are concerned, 
they do not feel inclined to reduce prices. 
The continuous increase in the price of 
rough material which has been shown 
recently by the London Diamond Syn- 
dicate has made the market firmer than 
ever and it is the opinion of many of 
those engaged in the diamond trade 
here that the price will continue to in- 
crease. The result of this will, of 
course, be that the manufactured articles 
will have to keep pace with the price of 
the rough. It therefore goes without 
saying that foreign buyers who are look- 
ing for bargains will be disappointed. 
The demand for cut stones is mostly 
limited to good quality stones in popular 
Sizes. Fancy shaped diamonds are hold- 





ing the attention of the market and are 
firm in prices. 





Paris, May 18.—Reports in _ this 
market show that the retail trade has 
been more brisk than at many wholesale 
houses of late, the latter complaining 
about the condition thus far this month. 
Those who depend largely on export 
trade have noted a falling off in business 
from China and Japan due to the pres- 


ent political situation in those countries. - 


The retail trade in this market is at 
present in a favorable position, as many 
tourists are in Paris. This naturally 
means an increase in business. It is, 
however, a remarkable fact, that, as is 
the case everywhere else, the. public 
seems to be going in for cheap articles 
and much costume jewelry is being 
shown. Consequently, the higher grade 
articles are being somewhat neglected 
and are left for the wealthy who are 
in a position to pay higher prices. The 
market for high grade pearls for export 
at present is slightly quieter than it 
was a while ago but there is a better 
demand for medium quality “roses.” 








In Business 75 Years 





Jenkins & Co. Celebrating Anniversary of 
the Founding of the Oldest Concern 
in Richmond, Ind. 


RICHMOND, IND., May 24.—The 75th 
anniversary of the founding of the busi- 
ness of Jenkins & Co., the oldest continu- 
ous business in this city, is being cele- 
brated by the concern which occupies a 
store at 726 Main St. The history of 
this concern is one of achievement, en- 
terprise and reliability and is naturally 
a record of which the concern is justly 
proud. 

The business was founded in this city 
in 1853 and was first operated by Rich- 
ard Estell and his son, Samuel, at 626 
Main St. The first member of the Jen- 
kins family who became associated with 
the concern was Silas Newton Jenkins 
when he and Mordecai Fletcher pur- 
chased it from Sam Estell in 1867. Mr. 
Jenkins spent 10 years in the jewelry 
trade in Dayton and he became con- 
nected with the local concern soon after 
he returned home from the Civil War. 

The old building in which the busi- 
ness was carried on was razed to make 
way for the present Luken Block. It 
contained a store room below and living 
rooms above and it was to this house 
that Silas Newton Jenkins brought his 
father, Evans Jenkins and Charles and 
Robert, his brothers, where. all of them 
resided. Silas Newton Jenkins contin- 
ued his partnership until 1872 when he 
sold to Mord. Fletcher and -in 1878 
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bought his interest back again. In the 
meantime he had taken a position on 
the road with Aiken-Lambert & Co., 
jewelers, New York, and remained in 
their employ for more than 25 years, 
while the management of the store was 
in the hands of his brother, Charles, 
who. later became a partner. 

In 1893, he again sold the business, 
this time to his brother, Robert L., and 
Harry Estell, who continued it for two 
years when Mr. Jenkins bought it for 
the third time in 1895. Silas Newton 
Jenkins continued on the road and later 
engaged in the fountain pen business in 
Chicago. His son, W. E. Jenkins, took 
charge of the management of the busi- 
ness at the time of the last purchase 
and in 1901, became a partner with his 
father. In 1904, the son took a position 
in the State University where he still 
remains and his father assumed personal 
charge of the store and continued it un- 
til his death in 1917. At that time 
William Rindt became the manager and 
in 1919 also became a partner with 
Prof. Wm. E. Jenkins, which partner- 
ship still continues. 

When the store was established in 
1853 it was located at 626 Main St., 
where it remained for 35 years. It was 
then removed to make room for the new 
Luken Block and after this the business 
occupied the store at 708 Main St. After 
about two years the concern moved into 
the present location at 726 Main St., 
where it has been located for 38 years. 

In conjunction with its celebration the 
Jenkins firm used a great deal of adver- 
tising space in the local newspapers 
and as a slogan used the phrase, “Since 
the Days of Abraham Lincoln.” 








Bandit Convicted 





Fourth Man Found Guilty of Participating 
in Robbery of Public Loan Co., Phila- 
delphia—Alleged Receiver 
Awaiting Trial 

PHILADELPHIA, Pa., May 24.—Another 
one of the bandits concerned in the $75,- 
000 burglary at the office of the Public 
Loan Co. in the Kensington district last 
New Years’ eve, is awaiting sentence, 
George Spadoro, alias “George Pastoria” 
of this city, having been convicted by a 
jury in Quarter Sessions court of im- 
plication in the robbery. Sentence was 
deferred by Judge Eugene V. Alles- 
sandri. 

Three other men are serving sentences 
for the crime and a man formerly in 
the wholesale jewelry business here, is 
in jail under $50,000 bail, which he has 
been unable to furnish, awaiting trial 
on charges of receiving stolen goods. 
His bail was at first fixed at $100,000 by 
Magistrate Pennock but later reduced. 

The district attorney’s office charges 
that the man “engineered” the robbery 
of the Public Loan Co. and also disposed 
of the diamonds and other jewelry stolen 
from the two looted safes. Recently the 
jury disagreed in a case in which he 
was accused of receiving and selling 
jewelry stolen in holdups of two jewelry 
salesmen here. 
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Trailing the F raudulent Bankrupt 
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How the Fighting Fund Is Used to Protect the Jewelry Trade 


Against Commercial Crooks 


By Hersert A. Worrr of Greenbaum, Wolff & Ernst 
General Counsel for the National Jewelers Board of Trade 


’s Nore: For over ten years, Mr. 
Wott has been in charge of fraudulent bank- 
ruptcy prosecutions, | instituted through the 
medium of the Fighting Fund maintained by 
the National Jewelers Board of Trade, and 
is therefore particularly competent to write 


on this subject. 


OR centuries and centuries, society 

has seen fit to mete out punishment 
to those who commit crimes of violence, 
such as murder, assault and the like. 
And likewise, crimes involving the tak- 
ing of property have been severely dealt 
with ever since systems of jurisprudence 
have been initiated. But it is only com- 
paratively recently that any real and 
serious effort has been made to punish 
adequately the commercial crook. 


We often read in our metropolitan - 


newspapers of some poor woman, shop- 
ping in a department store and tempted 
by some attractive display, caught steal- 
ing in a rash moment, some article of 
nominal intrinsic value, receiving a peni- 
tentiary sentence of a year or two. But 
how comparatively infrequently do we 
hear of a merchant who, having de- 
liberately engineered a bankruptcy and 
having obtained credit on the basis of 
a false financial statement and who con- 
cealed assets from his trustee and his 
creditors, going to jail, notwithstanding 
that in some instances hundreds of thou- 
sands of dollars and more are involved. 
The poor, unfortunate woman, probably 
not at heart a criminal is in the eyes of 
society a thief because she surreptitious- 
ly took something which did not belong 
to her. She stole, and those who steal 
must, of course, go to prison. But, up 
to a few years ago it was deemed pre- 
posterous to brand the merchant who 
defrauded his creditors out of thousands 
and perhaps hundreds of thousands of 
dollars, as one who is in the same class 
with the shop lifter or the sneak thief 
or the burglar. Curious it is that until 
recently, it was common to draw such a 
distinction, and certain it is that such 
a distinction has no basis in reason or 
logic. 

But the fact remains that until a few 
decades ago, only in the rarest instances 
was the commercial crook punished. 
And even now the difficulties besetting 
a prosecution against this class of of- 
fenders are so tremendous that the in- 
experienced may well think twice before 
starting the machinery in operation. 

The National Jewelers Board of 
Trade, a national association, as its 
name implies, composed of a membership 
of over 1300 jewelers, and organized 
“to promote the welfare of the jewelry 
trade,” had the foresight to realize that 
if a campaign was to be instituted 
against fraudulent bankrupts, that it 
was essential that this work be done by 
concerted action. Furthermore, that an 


organization be built up, ready on short 
notice to take up any worthy case. And 
it also became patent at once that such 
a campaign could only be really effective 
if it were waged continuously rather 
than sporadically. Obviously, too, it 
was deemed of prime importance that 
trained and experienced persons should 
be in charge of the work, subject, how- 
ever, always to the control and super- 
vision of the Board’s officers, directors 
and executive committee. 

Thus, some years ago, this trade as- 
sociation created a continuing “Fighting 
Fund” to be expended in connection with 
the investigation of failures and prosecu- 
tion of dishonest debtors, where the in- 
terests of the jewelry trade are affected. 
Each member of the organization is 
required annually to pay a certain fixed 
amount to the Fund in addition to the 
regular membership dues. In passing, it 
should be stated that obviously with a 
limited fund available it is impossible 
for the Board to take up every case 
which is submitted to it. In the process 
of selection consideration is given to such 
factors, among others, as to the reason- 
able prospect of procuring a conviction, 
the number of creditors involved, and the 
flagrancy of the case. But although 
some applications for the use of the Fund 
are of necessity turned down each year, 
an increasingly large number are han- 
dled, and it is hardly safe for a dis- 
honest bankrupt to gamble on the chance 
that his case will be overlooked by the 
Board. 

And now let us briefly consider a few 
of the many problems that arise in con- 
nection with the prosecution of that class 
of commercial crooks commonly known 
as fraudulent bankrupts. 

A bankruptcy occurs in the jewelry 
trade. A. B., the bankrupt, owes 
$200,000. The receiver reports assets 
of about $100,000, book value, and at 
once tells the creditors that the real- 
izable value will be much less, excluding 
administration and legal expense. A. B., 
within a short period prior to the bank- 
ruptcy, has made heavy purchases, many 
of which were induced by the issuance 
of .a written financial statement dis- 
closing, let us assume, a net worth of 
upward of $100,000. Obviously, there 
is a discrepancy of at least $200,000 to 
be accounted for in order to explain the 
changing of the alleged surplus of 
$100,000 to a deficit of like amount. A. B. 
comes forward and explains the $200,000 
shortage by claiming he was robbed of, 
let us say, $150,000 of merchandise, and 
further states that as to the remaining 
$50,000, he will “explain in due course.” 
The camp of the creditors is divided, 
some absolutely disbelieve the story, 
others are skeptical and still others be- 
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lieve, or say they believe, that A. B. was 
most unfortunate. Pressure is brought 
by some on A. B. to promptly come 
forward with an offer of settlement. A 
creditors’ meeting is called; speeches 
and more speeches are heard all after- 
noon. The bankrupt offers a 25 per 
cent or 30 per cent cash settlement. 
Some creditors argue for acceptance on 
the theory that they are only concerned 
with salvage; others say they would 
rather ultimately receive nothing, if need 
be, than to settle with a crook and let 
him get away with it. At the first meet- 
ing no action is taken so as to give time 
for the leaders of the different groups 
among the creditors to gather their 
cohorts. With the case in this hectic 
condition, a group of the “no-settlement” - 
creditors apply to the Board for the use 
of its Fighting Fund. As soon as the 
application has been received, the sec- 
retary informs the general counsel that 
an application has been made and he 
at once starts to investigate, at least 
in a preliminary way. A few days later 
a meeting of the executive committee is 
called and at that time counsel makes 
his report. If he needs more time, he 
frankly so states, and action is post- 
poned until he is ready. He then makes 
his report and guided, of course, to a 
considerable extent by this report, the 
executive committee takes action. In 
the meantime probably other creditors 
have also made application. Each ap- 
plicant for the use of the Board’s Fund 
must agree in writing that he will ac- 
cept no settlement without the consent 
of the executive committee of the organi- 
zation. And it is generally known that 
when once the Fighting Fund has been 
invoked and an appropriation has been 
made, that the Board of Trade will not 
give its consent to a settlement. In 
other words, if, when requested by cred- 
itors, the Board is asked to prosecute, 
it is common knowledge that such prose- 
cution will be continued to the bitter end. 
It must be admitted that undoubtedly 
there are some in the trade who would 
like to use the Fighting Fund as a me- 
dium for procuring a more advantageous 
settlement from a dishonest bankrupt, 
but the Board of Trade will not, for 
one moment or in a single instance, suf- 
fer the Fighting Fund to be used as an 
instrumentality for forcing favorable 
settlements, or to put it more bluntly, 
as a tool of blackmail. And because of 
rigid adherence to this policy, the pub- 
lie prosecutors throughout the country 
know that if the Board of Trade once 
sets the machinery of justice in motion, 
they will see it through and that 
unlike some other trade organizations, 
there is no danger of there being a mys- 
terious and abrupt ending of the criminal 
proceedings, when once they have been 
started. 

The appropriation having been made, 
counsel will at once proceed with full 
vigor. An experienced certified ac- 
countant, particularly expert in matters 
of this kind, is employed to audit the 
books and investigate all available rec- 
ords. If, as is sometimes the case, they 
have been destroyed or tampered with, 
the accountant, insofar as he is able, 
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reconstructs them from the data that is 
available, and from what he can ferret 
from other sources. If special lines of 
investigation and inquiry are necessary, 
detectives or investigators are employed. 
And while this is being done, counsel 
through the inquisitorial powers of the 
Bankruptcy Court, conducts a series of 
examinations under the famous section 
of the National Bankruptcy Act known 
as 21-A. Sometimes, in order that hos- 
tile witnesses may not know in advance 
what the other is or has been testifying 
to, simultaneous examinations will be 
conducted in different rooms. The at- 
torneys, the accountants and the inves- 
tigators are all working together simul- 
taneously, but always under the guidance 
and supervision of the General Counsel 
to the Board who acts as field general. 

After a while, sometimes very shortly 
and at other times after many months 
of intensive work, counsel is satisfied 
that the case is now ready for the Dis- 
trict Attorney. Oftentimes there is a 
tendency on the part of the District At- 
torney to frown on the case, particu- 
larly in the smaller centers where cases 
involving commercial fraud are seldom, 
if ever, prosecuted. In the larger cities 
this is not.so much the case, although 
even at such places now and then one 
meets some young, inexperienced and 
not over industrious Assistant District 
Attorney who is bewildered by the hun- 
dreds of pages of testimony which have 
been taken, the maze of figures sub- 
mitted by the accountant and the com- 
prehensive reports made by the investi- 
gators. Although counsel usually has 
prepared a concise summary of these 
voluminous documents, nevertheless such 
an assistant would be glad to find a rea- 
son for dodging the responsibility and 
the work. In all fairness, however, it 
ought to be stated that in certain parts 
of the country, and particularly at New 
York city, splendid cooperation has al- 
most uniformly been given to counsel by 
the prosecuting authorities. 

Oftentimes weeks are spent with the 
District Attorney going over the evi- 
dence, procuring additional evidence 
and fully acquainting him with the 
strong points as well as the weak points 
of the case. Witnesses are sent for and 
they are questioned further. ‘This may 
lead to additional clues which in turn 
are run down. And finally, the case is 
ready for the Grand Jury and practi- 
cally always indictment follows. The 
defendant by this time, usually very 
much frightened, retains eminent crim- 
inal counsel who assures him that he 
can beat the case. Then usually follows 
a series of dilatory tactics such as de- 
murrers to the indictment, motions to 
mspect the Grand Jury minutes, motions 
to dismiss the indictment and the like. 
These require additional work and much 
time until they are finally disposed of, 
almost always against the defendant. 

And now finally, we are ready for 
trial. Intimations have been made that 
the defendant will plead guilty if the 
Board of Trade will recommend a sus- 
pended sentence or a fine or possibly a 
very short jail sentence. This the Board 
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uniformly refuses to do. If the case is 
worthy of prosecution and the defendant 
is convicted either by verdict of the jury 
or by his own plea of guilty, it is the 
policy of the Board that he should re- 
ceive an adequate punishment. If shop- 
lifters, sneak thieves and burglars are 
to receive long prison sentences, then a 
fortiori is the commercial crook deserv- 
ing of a substantial prison sentence. 
Sometimes the defendant, realizing that 
there is no escape and that undoubtedly 
a heavier sentence will result if convicted 
after trial than by plea of guilty before 
trial, will come forward on the eve of 
trial and after the case has been fully 
prepared, and throw himself on the 
mercy of the court. At other times he 
will gamble and take his chances and 
stand trial. These trials seldom take 
less than a week, and many have 
dragged out for several weeks. In prac- 
tically every instance where the Board 
has been instrumental in the prosecution 
of the case, the verdict has been one of 
“guilty as charged.” The writer only 
recalls three adverse verdicts as against 
hundreds and hundreds of convictions. 

Of course, after the conviction has 
been obtained, and before sentence has 
been imposed by the court, much pres- 
sure is oftentimes exerted on the Board 
and its representatives, to recommend 
leniency. Many pitiful and heart-rend- 
ing scenes could be recounted. But 
speaking generally, the Board has taken 
the position that for the welfare of the 
trade in general, and in order to protect 
the honest merchant who often has to 
struggle to pay his debts in full and 
ought not to have the additional burden 
of competing with the crook who does 
not pay his debts, severe sentences 
should be imposed. This philosophy has 
not behind it so much the idea of pun- 
ishing the wrongdoer (although this too 
must be taken into account), but rather 
deterring others who may be contem- 
plating similar misdeeds. 

In a few instances, the final day of 
reckoning has been further put off by 
an appeal. But the Board’s records 
show that not a single reversal of a 
conviction has been obtained. 

And so A. B. finally goes to jail. But 
even then, the Board’s connection with 
the case is not at an end. Applications 
for parole and for executive clemency 
must be dealt with and usually are op- 
posed. 

Although no attempt has been made 
to even touch on the numerous questions, 
many highly technical, that arise in con- 
nection with the preparation of the case 
and its presentation, enough has un- 
doubtedly been said to justify the state- 
ment made at the beginning of this arti- 
cle concerning the difficulties involved in 
prosecutions of this kind and the neces- 
sity for expert handling. 

The results so far achieved amply 
demonstrate the effective work that is 
being done by the National Jewelers 
Board of Trade in its relentless and in- 
creasing warfare against the merchant 
burglar. How many crooks have been 
deterred is, of course, impossible of as- 
certainment. But it is safe to say that 
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the number is not inconsiderable. The 
work must and will go on. By its active 
participation in fighting fraudulent 
bankrupts, the Board, as in many other 
ways, is making good its pledge “to 
promote the welfare of the jewelry 
trade.” 








Released from Prison 





Woman Who Was Sent to Missouri Pen- 
itentiary Following Death of Diamond 
Broker Obtains Merit Parole 


KANSAS City, Mo., May 25.—Mattie 
Howard, who was sent to the Missouri 
penitentiary in November, 1921, on a 
charge of second degree murder, follow- 
ing the death of Joseph Morino, a 
wealthy diamond broker of this city, 
has been released from prison on a merit 
parole. The prison board gave her credit 
for 50 days jail time and allowed her 
five days for each month served on the 
prison farm. Her term under the regu- 
lar merit system of seven-twelfths 
would have expired next Nov. 17. 

Mattie Howard was one of the most 
picturesque women offenders ever known 
to police here. She was the subject of 
many epithets, among them the “golden 
girl,” “the girl with the agate eyes,” 
and “the siren of the underworld.” It 
was said that she was reared in a con- 
vent and educated to be a concert singer 
but drifted into crime through her love 
for a man who later sank into a bandit’s 
grave. 

She first became identified with a 
major crime following the murder of 
Joseph Morino in May, 1918. Morino, a 
diamond broker, was found beaten to 
death in the Touraine apartment hotel 
the morning of May 25, 1918. His skull 
was crushed and diamonds worth more 
than $2,000 and a large roll of money 
were missing. Investigation was begun 
by detectives with only faint clews. A 
mysterious blond woman was the last 
person seen with the diamond broker 
when he entered the apartment a few 
hours before his death. After a chase 
across seven States and through 20 cities 
the trail led to Mattie Howard. She 
was arrested by a Kansas City detective 
in Trinidad, Colo., two weeks after the 
murder. With her was Sam Taylor, who 
later was given a life sentence for his 
part in the murder of Morino. Mattie 
Howard was returned to Kansas City 
and charged with second degree murder. 
In October, 1919, she was tried and re- 
ceived a sentence of 12 years in the peni- 
tentiary. She appealed and was released 
on bond. When the Supreme Court af- 
firmed her sentence she was missing and 
a search for her was instituted which 
led over most of the United States. She 
was found in Memphis, Tenn., in No- 
vember, 1921, brought back to Kansas 
City and then was taken to Jefferson 
City. : ; 








A college student has pleaded guilty to 
burglarizing the T. M. Perrin jewelry 
store at Bozeman, Mont. He entered the 
plea before Judge B. B. Law in district 
court recently. 
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Old Swindle Thwarted 


Manager of Philadelphia Jewelry Concern 
Recognizes Ancient Trick and Saves 
Mountings 


PHILADELPHIA, PA., May 26.—A new 
attempt at an old swindle was thwarted 
py C. E: Crothers, office manager for 
Byard F. Brogan, gold and platinum 
mountings manufacturer here, who rec- 
ognized the swindle. Mr. Crothers re- 
ceived a telephone call purporting to 
come from a jewelry concern on N. 
Front St. The caller asked for prices 
on certain mountings which he specified 
and finally requested Mr. Crothers to 
have a memorandum package made up 
and he would send a messenger for the 
goods. 

Later in the day a boy, purporting 
to be a messenger from the jewelry 
company, arrived and asked for the 





package. He did not “look good” to Mr. . 


Crothers, who had instructed the clerk 
to whom the messenger applied to ask 
for an order from the Front St. con- 
cern. The boy replied that he had been 
given no order but when told he could 
not get the package without one, said 
he would obtain one and bring it the 
following day. The boy did not return 
the next day and in the meantime, Mr. 
Crothers had called up the Front St. 
jewelry concern and had been informed 
they had not telephoned, nor sent a 
messenger. 

Mr. Crothers has since ascertained 
that one manufacturing firm here had 
been swindled to the extent of $75 by 
the same scheme a few days ago. While 
the trick is an old one, it works now 
and then and he feels the jewelry trade 
here should be cautious before acting 
on such telephone calls. His advice is 
that any jeweler receiving a telephone 
call with requests for memorandum 
packages should call back to the firm 
from which it purports to come and 
test the genuineness of the order. 








Window Smashers Active 





Philadelphia Jewelry Store Displays Rifled 
and One Alleged Thief Is Caught 


_ PHILADELPHIA, Pa., May 26.—The 
display windows at the John D. Enright 
jewelry store in the Kensington district 
seem to have an irresistible attraction 
for “smashers,” but thus far attempts 
at looting them have been unsuccessful. 
The last attempt, however, was suc- 
cessful, for a short time, but the alleged 
smasher” was caught and the loot re- 
covered, thanks to a policeman and his 
pet dog, the latter trailing the thief to 
his hiding place. 

William McInness of the Belgrade and 
Clearfield Ave. station was leading his 
dog along Kensington Ave. early in the 
morning, when he heard the crash of 
glass and running to the corner of F St., 
saw a man rifling one of the Enright 
store windows. He gave chase and fol- 
lowed the fugitive through a number of 
alleys, finally losing his quarry. The 
thief, however, had reckoned without 
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McInness’ dog, which picked up the trail 
and led the officer to the rear gate of 
a house at Kensington and Allegheny 
Aves., where the policeman found his 
man hiding in the yard. 

The prisoner was found to have in his 
pockets, it is claimed, several rings and 
watches and other pieces, which Mr. 
Enright identified as having been in the 
window. He was held for court by 
Magistrate Costello, and is said by the 
police to have admitted another window 
smashing job in Frankford, a few nights 
ago. The detectives are investigating 
a number of pawn tickets for jewelry 
found in his pockets and believe him re- 
sponsible for a number of similar rob- 
beries throughout the city. 

Another window smashing was com- 
mitted at the jewelry store of G. A. 
Deffendor, 3061 Kensington Ave. The 
thieves managed to escape with a tray 
filled with rings and watches valued at 
about $200. Neighbors of Mr. Def- 
fendor, aroused by the crash of glass, 
hurried to the street but too late to 
prevent the flight of the thieves who 
were in a small automobile. 








Shows Gain Over 1926 


Valuation of Products of North Attleboro 
Jewelry Industry Increased $500,000 
in 1927 


NorRTH ATTLEBORO, MAss., May 26.— 
While the jewelry industry of North 
Attleboro has not kept pace with the 
other industries, North Attleboro’s valu- 
ation of products for the year 1927 will 
show a gain of half a million dollars or 
more over the 1926 figures, according 
to advanced information made public 
the past week by Roswall F. Phelps of 
the Massachusetts State Bureau of In- 
dustrial Statistics, speaking before the 
Rotary Club at its weekly luncheon 
meeting at which there was an unusually 
large attendance. 

The total valuation of products of 
North Attleboro plants for 1927, with 
several establishments still to be heard 
from, amounts to $11,370,379, as com- 
pared with $10,721,915 in 1926. These 
figures, Mr. Phelps pointed out, refer 
only to manufacturing concerns and do 
not include any establishments in the 
town engaged in other business. 

An increase of 128 employes during 
1927 over the preceding year was noted 
in the figures announced by Mr. Phelps 
and the amount of wages paid for last 
year was $3,007,242 as compared with 
$2,691,804 in 1926, or an increase of 
$315,438. 

Mr. Phelps praised the Webster Co. 
for the aggressiveness of its manage- 
ment in searching for foreign markets 
and stressed the point of diverified in- 
dustries, saying that while jewelry was 
a good industry he did not consider it 
for the best interests, or beneficial for 
the town, to depend upon this industry 
solely. He advised the establishing of 
other industries in town which would 
pay a wage scale large enough to in- 
sure the employes living in a manner in 
accord with the American standard. 
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A chart displayed by Mr. Phelps 
proved most interesting and instructive 
and the members were surprised to find 
that it showed that the manufacturing 
jewelry industry had not kept pace with 
the other industries of the State while 
such firms in North Attleboro which 
manufacture novelties, silverware, ten- 
nis racquets, etc., had advanced and kept 
the industry line of this town well up 
near the State average. 

Many questions were asked Mr. Phelps 
during the usual question period and 
from them many interesting facts were 
gleaned. President Walter M. Kendall 
of the Attleboro Chamber of Commerce 
was present and explained some of the 
improvements which the Chamber is en- 
deavoring to make. 








Beware of Him 





Jewelers Warned to Look Out for Man 
Dressed in Overalls and Presenting 
Broken Watch 


Jewelers throughout the country are 
being warned against the operations of 
a crook, who has succeeded in getting 
watches from two jewelers in Missouri. 
It is likely he will try the same scheme 
elsewhere. 

His method of operation is always the 
same. About closing time he visits a 
jewelry store dressed like a farmer and 
wearing overalls. He states that his 
watch, of a certain make and 19 jeweled, 
was caught in a corn shredder and, as 
his wife had given it to him as a present, 
he did not want her to know anything 
about his misfortune. He asks the 
jeweler to replace it. 

Those jewelers whom this man did 
visit, did not carry the particular make 
of watch and he asked the proprietor 
in each instance to lend him a timepiece 
until a new watch could be secured. The 
jewelers, who loaned him watches, never 
saw him again. 

He weighs about i60 pounds, stands 
about six feet tall, and has a crippled 
fourth finger on his right hand. He 
always appears dressed in overalls. 


— 


No Increase in Exports of Fine 
Jewelry from Hanau, Germany 


WASHINGTON, D. C., May 25.—Quality 
jewelry manufacturers of Hanau, Ger- 
many, have been disappointed in their 
expectations that the Leipzig Spring 
Fair would stimulate their foreign sales, 
reports Douglas Miller, assistant Com- 
mercial Attache at Berlin, to the De 
partment of Commerce. 

Export trade remains of moderate 
volume but prices are firm and employ- 
ment steady. It is reported that credit 
is difficult to obtain throughout the in- 
dustry. 














Robbers crashed the front window of 
the McGhee Bros. jewelry store, 210 
Capitol Blvd., Nashville, Tenn., early 
one morning recently and escaped in an 
automobile with $500 worth of jewelry. 
The entire police force was notified 
within a few minutes. 
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Hold Meeting and Dinner 





«ndelphia Jewelers Take Office—Discuss 
— Conditions at Annual Gathering 
of Business Men’s Association 


PHILADELPHIA, May 30.—One of the 
most forward steps taken by the Sansom 
Street Business Men’s Association, of 
which 95 per cent of the membership is 
represented by jewelry firms, either 
manufacturing or wholesale, was taken 
at the annual meeting when a committee 
was appointed to devise ways and means 


Ph 





CHARLES F. DIESINGER, PRESIDENT- 
ELECT 


of establishing a credit bureau for the 


benefit of all the members. This action 
was taken at the suggestion of Max E. 
Gordon of Aisenstein & Gordon, who 
pointed out the evils of the credit chaos 
now afflicting the jewelry industry here, 
especially in the jobbing trade and 
stated it was time something was done 
to remedy conditions. The committee 
appointed consists of Mr. Gordon, 
Joseph B. Bechtel and J. M. J. Costello. 

Only one member voiced objection to 
the movement and his contention was 
that the diamond dealers had their own 
individual systems of credit and many 
of them would not care to be included 
in a general credit system. It was 
brought out during the discussion that 
a movement will be started to include 
all wholesale and manufacturing firms 
in the city in the proposed bureau, even 
those not members of the Sansom Street 
Business Men’s Association, thus mak- 
ing the bureau a representative one and 
affording the Philadelphia industry gen- 
eral protection against credit criminals 
and crooks. 

The association elected these officers 
for 1928-29, the vote in each case being 
unanimous; Charles F. Diesinger, presi- 
dent; Max E. Gordon, vice-president; 
Irving Margolis, secretary; Joseph B. 
Bechtel, treasurer; the latter two officers 
i The directors are: 

arry E. Davis, Howard S. Pelling, 
David Atlas, Michael Bogdanoff, John 
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M. J. Costello, Harry Gordon, Arthur 
T. Hagstoz, Frank Himelfarb, Julius 
Windner and Michael Ballen. 

Mr. Diesinger, the newly elected presi- 
dent, while young, is one of the veterans 
of the “Street,” having been associated 
for many years with his late father, 
one of the first jewelers to establish 
himself on this famous thoroughfare. 

The annual dinner followed the meet- 
ing and was pronounced the finest held 
by the association, more than 200 mem- 
bers and guests gathering in the lounge 
room of the Ben Franklin Hotel for the 
function. Guests of honor were: Samuel 
G. Barker, president; Jacob Netter, 
chairman of the board; George W. 
Brown, vice-president, and Daniel Ryan, 
cashier, all of the Bankers Trust Co.; 
David B. Solomon, president of the As- 
sociated Pawnbrokers of Pennsylvania; 
Sidney J. Burgoyne, manufacturer and 
business poet, and Theodore Wood, for- 
mer captain of detectives and now as- 
sistant director of Public Safety. 

Mr. Barker made an inspiring address 
on business conditions in general and 
pointed out that business is in the throes 
of a new era which business men must 
study and learn to take advantage of. 
New currents- are sweeping business 
along, he stated, and business men must 
either swing along with them by ac- 
commodating themselves to new trends 
or be swept to one side. 

Other speakers were Mr. Burgoyne, 
Mr. Woods and the other Bankers Trust 
representatives, and Max E. Gordon 
and J. M. J. Costello. A fine entertain- 
ment was provided by the dinner com- 
mittee, composed of Charles F. Die- 
singer, chairman; J. M. J. Costello, 
Harry Gordon, Max E. Gordon, Frank 
Himelfarb and M. Bogdanoff. Mr. 
Bogdanoff also acted as toastmaster. 
Practically every firm in the association 
was represented. 








St. Louis Jewelers to Hold Meeting 
June 13 to Discuss Trade Problems 


St. Louis, May 26.—Plans are under- 
way for a general meeting of members 
of all branches of the local jewelry trade 
at which the subject of fall season busi- 
ness will be discussed and ideas sub- 
mitted for the consideration of the local 
jewelry trade. The date has been set 
for Wednesday evening, June 13, and 
the place will be the Beve Mill, where 
one of its famous al fresco dinners will 
be served. 

President Oliver Selle wants a large 
attendance at this meeting of members 
of the local trade, both wholesale and 
retail, as the committee in charge is 
sending out invitations to fellow dealers 
in the State inviting them to be present, 
if it is possible for them to be in the 
city at that time. 

It is expected that a good sized delega- 
tion of retail jewelers from nearby 
towns at least will be on hand to dis- 
cuss trade problems with the local 
dealers and wholesalers. 

The subject of billboard advertising 
this fall will also come up for discussion 
and the plan and scope of the proposed 
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campaign which this fall is expected to 
cover four months, instead of three as 
last year, will be explained. 








A Loving Cup of Unusual 
Merit 


HE loving cup shown in the accom- 

panying illustration is an unusual 
piece of metal work and is attracting 
considerable attention. This work was 
done by James T. Hunter, craftsman 
and metal worker of the old school, 
whose life has been spent in making 

















AN ATTRACTIVE CUP 


articles of beauty and utility of gold, 
silver, bronze and copper. 

The plate, which shows an illustration 
of the new building of the New York 
Life Insurance Co., is the same one 
which was used in printing the invita- 
tions to the laying of the cornerstone 
of this structure. The building is lo- 
cated on the site of the old Madison 
Square Garden on Madison Ave. and 
covers the entire block from 26th St. to 
27th St. 

The cup which has two handles, stands 
12% inches high. The plate showing 
the engraving is made of cold rolled 
copper. It could not be heated without - 
destroying the engraving. Another 
plate on the reverse side shows a like- 
ness of Darwin P. Kingsley, president 
of the New York Life Insurance Co. 
These plates were added to the cup by 
first making a frame and then riveting 
the plates on the sides in such a way 
that the rivets became a part of the 
decoration. A container for the water 
was made of copper and fitted into the 
cup and the edges rolled over, making 
it appear as though the side of the cup 
was one piece of metal. 

Mr. Hunter was formerly with the 
Whiting Co., in 1886 and later in 1892, 
was associated with the Gorham Co. He 
now does work for museums and private 
collectors and resides at 1078 Third Ave., 
New York. 








M. O. Knudson, Inwood, Iowa, jeweler, 
for 22 years in business there, has sold 
out his stock and gone to Tacoma, Wash., 
where he and Mrs. Knudson will make 
their home. 
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Illinois Retail Jewelers’ Convention 





Officers Elected, Reports Submitted and Other Business Trans- 
acted at Closing Session—Banquet Wednesday Night— 
Ladies’ Auxiliary Holds Annual Meeting 


, May 26.—The 21st annual 
aeaaton of the Illinois Retail Jewel- 
ers’ Association came to a close in this 
city after THE JEWELERS’ CIRCULAR had 
gone to press. The business sessions on 





DAVID NELSON, RE-ELECTED 
PRESIDENT 


Monday and a brief sketch of the out- 
ing on Tuesday were reported in the 
issue of May 24. 

The convention closed with a banquet 
at the Hotel Sherman, which proved to 
be well attended and an enjoyable affair. 
Officers of the association were pleased 
with the outcome of the convention al- 
though they felt that more of the retail 
jewelers in the State of Illinois should 
have turned out for the biggest conven- 
tion ever held. 

On Monday sessions were devoted to 
the appointment of various committees, 
and to addresses that were very inter- 
esting and instructive. After the meet- 
ing adjourned many of the jewelers’ and 
their wives gathered in the lobby of 
the hotel and went to Henric’s for their 
dinner. This was followed by a theater 
party at the Palace Hotel. 


Tuesday 


On Tuesday morning all members and 
their families gathered in the Bal Ta- 
barin room, convention headquarters at 
the Sherman Hotel and awaited word to 
leave for the Evergreen Golf Club at 
Western and 91st Sts. Automobiles 
arrived at the Lake St., entrance of the 
hotel and finally about 11.30 the cars 
were filled and all left for a day of sport. 
The drive along the beautiful lake front 
as well as the boulevard system was de- 
lightful and when the party arrived at 


the club they were ready for a good 
lunch. After lunch was served foursomes 
left to tee off while the ladies played 
bridge and bunco. Motion pictures were 
taken of the party when they arrived 
and when each golfer tee’d off. 

After playing 18 holes of golf, Presi- 
dent Nelson announced that the golfers 
and card players must have worked up a 
good appetite and that dinner would be 
served at once in the club room. All dur- 
ing dinner community singing was in- 
dulged in as well as dancing and solo 
singing by some of the members and rep- 
resentatives of wholesale houses. 

Over cigars and coffee, President 
Nelson announced that chairman of the 
golf committee A. Hirsch, would an- 
nounce the winners of the golf, bridge 
and bunco games. With a few appro- 
priate words Mr. Hirsch announced that 
the beautiful cup given by A. C. Becken 
& Co., was won by President David C. 
Nelson, who had a score of 94. He then 
announced that the ladies’ first prize, 
a diamond ring given by Franklin Meyer 
had been won by Mrs. H. C. Stern with 
a score of 134. Other women golfers 
who received prizes were: Mrs. William 
Lambrecht, Jr., a Bulova wrist watch; 
Mrs. W. Gibson, carving set; Mrs. David 
C. Nelson, Conklin pen and pencil set; 
Mrs. George Rodelius, Conklin desk set; 
Mrs. H. D. Vognild, who played golf 
for the first time, received booby prize 
and for her efforts received an Ever- 
smart manicure set. The following men 
received their prizes by blind bogey in- 
stead of by golf score: Louis A. Lieber- 
man, a Grant wrist watch; E. Turner, 
Bulova wrist watch; Walter Kiep, desk 
set; A. H. Frandson, Parker pen set; A. 
Hirsch, cigarette case; William Lam- 
brecht, Jr., an Alco bronze putter given 
by the Dirigold Corp.; 
Dirigold cup; H. T. Mortensen, Dirigold 
vase; H. D. Vognild and A. Sitt, Sturdy 
cuff links. In bridge, Mrs. A. Hirsch 
won the Elgin wrist watch and Mrs. A. 
W. Johanson pen and pencil set. Mrs. 
B. J. Hagamann won first prize in bunco 
and she was awarded a wrist watch. 
Mrs. Harry Hagamann won second prize 
and received for her efforts a Dirigold 
vase. 

A. M. Long representing Stein & 
Ellbogen received an Alco bronze putter 
for having a score of 92. Charles Jen- 
sen and A. F. Long, both received six 
golf balls, for having a score of 93 and 
95 respectively. 

After the awarding of the prizes danc- 
ing was indulged in until a late hour. 


Wednesday 


When President Nelson called the 
meeting to order at 10 o’clock, he in- 
troduced Flint Grinnell, manager of the 


Robert Kiep,. 
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Chicago Better Business Bureau. Mr. 
Grinnell gave an unusually interesting 
talk. This address will be published in 
full in a future issue of THE JEWELERS’ 
CIRCULAR. : 

Following Mr. Grinnell, Ralph Roess- 
ler, regional vice-president of the Amer- 
ican National Retail Jewelers’ Associa- 
tion was presented and he addressed the 
convention. His address was along the 
lines of the one he delivered before the 
Wisconsin Association which was pub- 
lished in full in last week’s issue of THE 
JEWELERS’ CIRCULAR. 

At the close of Mr. Roessler’s talk the 





H. C. STERN, RE-ELECTED SECRETARY- 
TREASURER 


convention was thrown open for dis- 
cussion. Misleading advertising was 
discussed as well as auctioneers and 
other important topics of the retail 
business. 

The report of the resolutions commit- 
tee submitted by George Rodelius was 
unanimously adopted as read. Indorse- 
ment was given to the National Jewelers’ 
Publicity Association; Jewelers’ Mutual 
Fire Insurance, Harvard Bureau, 
Capper-Kelly bill, the work done by the 
Better Business Bureau, and the Good 
and Welfare Committee of the Chicago 
Jewelers’ Association. Thanks were ex- 
tended to those who assisted in making. 
for the success of the convention, espe- 
cially to the Wholesale Jewelers’ of Chi- 
cago, who contributed the prizes for all 
events and financed the banquet 
Wednesday night. 

President Nelson then called on Tom 
Craig, chairman of the nominating com- 
mittee, who presented the following slate 
which was unanimously carried. The 
reelection of David C. Nelson, for presi- 
dent; Walter Kiep of Joliet, vice-presi-. 
dent; George H. Rodelius, Evanston, 
second vice-president; and Herman C. 
Stern, secretary-treasurer. The execu- 
tive committee consists of B. J. Haga- 
mann, A. M. Hirsh and Fred Sanders. 

After a few words from the newly 
elected officers, B. J. Hagamann, chair- 
man of the auditing committee an- 
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nounced the committee had audited the 
books of the secretary and treasurer and 
found them to be in perfect order. 

This closed the business sessions of 
the 2ist annual convention, and all 
members felt satisfied with the results 
attained and the interesting and instruc- 
tive talks that had been delivered. 


The Banquet 


At 7 o’clock, members and their guests 
gathered in the foyer of the Bal Tabarin 





JOSEPH MAZER, TOASTMASTER 


room, and visited with friends before it 
was announced that everyone enter the 
banquet hall. About 100 attended and 
all during the dinner community sing- 
ing, was enjoyed and the guests were 
entertained with piano solos and singing. 
When the tables were cleared President 
Nelson announced that Joseph Mazer was 
chosen as the toastmaster for the 
evening. Mr. Mazer needed no introduc- 
tion and when his name was mentioned 
he was greeted with great applause. Mr. 
Mazer gave a very interesting talk on 
the jewelry business of today and called 
on many of the older members of the 
organization to say a few words. Fol- 
lowing the talks, motion pictures taken 
at the golf club were shown and much 
interest was displayed by the guests. 

The balance of the evening was 
turned over to the orchestra which fur- 
nished excellent music and the party 
broke up in the small hours of the next 
morning. 

Ladies’ Auxiliary 


Members of the Ladies’ Auxiliary, had 
a busy three days in Chicago during the 
convention. On Monday they gathered 
at the convention headquarters, and were 
taken to the Edgewater Beach Hotel for 
lunch. After an appetizing lunch was 
served the party adjourned to the south- 
ern part of the hotel where bridge and 
bunco were played for several hours. 
Many beautiful prizes given by the 
Wholesale houses of Chicago were dis- 
tributed to the winners. 
_ On Tuesday the ladies joined the men 
In their day at the Evergreen Golf Club, 
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and on Wednesday luncheon was served 
in the Victorian room of the Palmer 
House, after which followed their regu- 
lar business meeting. President Mrs. 
B. J. Hagamann called the meeting. to 
order and instructed the secretary to 
read the minutes of the last meeting. 
These were accepted as read. 

It was decided at this meeting that 
some time early in October a luncheon 
and card party would be held in order 
to get together more often. 

The election of officers was the next 
order of business. By an unanimous 


vote Mrs. B. J. Hagamann was reelected 
president for her second term; Mrs. A. 
W. Johanson, vice-president, and Edna 
Hahn Graham of THE JEWELERS’ CIR- 











MRS. B. J. HAGAMANN 


CULAR was reelected secretary-treasurer 
for the third time. 

Before the close of the meeting Presi- 
dent Hagamann, in very appropriate 
words presented the secretary with a 
beautiful boutonniere from the members 
of the Auxiliary. 








M. L. Kahn & Co., Philadelphia, File 
Schedules Showing Liabilities of 
$163,895 and Assets of $161,856 


PHILADELPHIA, Pa., May 28.—Sched- 
ules in bankruptcy filed in Federal Court 
by M. L. Kahn & Co., wholesale jewelry 
and novelties, on Arch St., show a wide 
range of creditors, including a large 
number in New York and especially in 
the clock trade. Total liabilities are 
stated as $163,895 and the assets, some 
nominal, at $161,856. David S. Ludlum 
is the receiver. 

The firm has made a composition offer 
of 25 cents on the dollar in cash on all 
claims and also offers to pay costs of 
the bankruptcy administration thus far. 
The offer has been referred to John M. 
Hill, as special master and he has called 
a meeting of the creditors at his office in 
the Evening Bulletin building for Mon- 


day, June 4. 
Among the creditors listed are: 
Eclipse Fountain Pen Co., $952; A. 
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Schadow & Son, $622; Trans-Atlantic 
Clock Co., $988; Specialty Trading Co., 
$2,163; J. Gottlieb, $544; Sussfeld, 
Lorsch & Schimmel, $706; L. Tannebaum 
& Co., $227; H. Gisiger, $1,067; Western 
Clock Co., $1,118; Aero Clock Corpo- 


ration, $247; Aristocratic Clock Co., 
$232; Crescent Silverware Co., $355; 
New York Clock Corporation, $455; 


Century Silver Co., $213; Etna Watch 
Co., $571; Western Silver Co., $360; 
Royal Bead & Novelty Co., $454; Na- 
tional Silver Co., $1,460; I. Shifren, 
$461; Philadelphia Jobbing House, $841; 
Shatz Mfg. Co., $495; Dennison Mfg. 
Co., $549; The Wahl Co., $2,488; New 
Haven Clock Co., $554; Progressive Ring © 
Co., $999; Paroloid Works, $1,059; 
Mason Box Co., $354; Sessions Clock Co., 
$430; W. L. Gilbert Clock Co., $377. 








Action on Capper-Kelly Bill Delayed 
Until December Session of 
Congress 


WASHINGTON, D. C., May 25.—The 
Capper-Kelly resale price maintenance 
bill must wait until the December ses- 
sion of Congress for further considera- 
tion. 

Representative Merritt, chairman of 
the subcommittee of the House Com- 
mittee on Interstate and Foreign Com- 
merce which reported favorably on the 
bill to the full committee, sought to ob- 
tain a committee vote on the measure 
May 22 but other matters intervened 
and the committee adjourned after a 
short session without taking any action. 

Representative Parker, chairman of 
the committee, stated that he did not 
expect to call another meeting of the 
committee before adjournment of _Con- 
gress. 








Death of C. A. Barnum 


CHICAGO, May 24.—Funeral services 
for Charles A. Barnum were held last 
Tuesday afternoon at the W. A. Cun- 
ningham Chapel, 6237 Normal Ave., and 
interment was at Oakwood Cemetery. 
Mr. Barnum, who was 81 years of age, © 
passed away on Saturday, at the Glad- 
stone Hotel, where he had made his home 
for the past 20 years. Death was due 
from a blood clot on the brain. 

Mr. Barnum became associated with 
the Meriden Britannia Co. in 1878 and 
traveled for them until the formation of 
the International Silver Co. He con- 
tinued on with this company until four 
years ago when he retired from all 
active business. Around the holidays 
each year Mr. Barnum always assisted 
at the Chicago office. 

He was a man that was loved by all 
and had a host of friends. Mr. Barnum 
had a charming disposition and was a 
gentleman at all times. Mrs. Barnum 
preceded her husband in death several 
years ago. 

Deceased is survived by one daughter, 
Mrs. Schoenthaler of New York. 








Rogers’s jewelry store was opened to 
the public recently at 1406 Market St., 
Wheeling, W. Va. H. Gelman is man- 
ager of the Wheeling store. 
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Orienta Pearls y known everywhere as “the jeweler’s pearl,’’ because 
they are sold only by the best jewelers, have earned their enviable posi- 
tion, not through advertising, but because of their intrinsic merit. They 
are made of the best materials, no trouble or expense being spared to 
maintain or improve their quality. 


Orienta P earls and imitation jade combined in strings and novelties 
are creating considerable attention in jewelry circles now. 
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Seeks to Lower Diamond Duties 





Representative Celler Introduces New Bill to Place Tariff of 10 
Per Cent on Cut Gems and Put Rough on Free List to 
_ Protect Industry from Smugglers—No Tariff 
Legislation Likely Until 1929 


WasHINGTON, D. C., May 24.—A re- 
duction from 20 to 10 per cent in the 
duty on cut diamonds and other precious 

, and the transfer of rough dia- 
monds and other stones from the duita- 
ble to the free list is proposed by Rep- 
resentative Celler, of New York, in a 
pill, H.R. 18995, introduced in the House 
today. Rep. Celler’s new bill is in line 
with the recommendations of the jewelry 
trade. ; 

A previous bill, H.R. 9104, introduced 
last January by Rep. Celler proposed 
a reduction from 20 to 5 per cent in the 
duty on cut diamonds. It was brought 
to Rep. Celler’s attention by the trade 
that a 15 per cent cut was greater than 
necessary to discourage the smuggling 
of diamonds into this country, which is 
the primary object of the proposed leg- 
islation. The trade also informed Rep. 
Celler that the reduction in duty to 5 
per cent on cut stones while leaving the 
duty on rough stones at 10 per cent 
would result in wiping out the domestic 
diamond-cutting industry. 

Rep. Celler announced today that the 
new bill sponsored by him was drafted 
to meet the views of the trade, as pre- 
sented by the American Jewelers Pro- 
tective Association. In its new form, 
the legislation will protect the legiti- 
mate jeweler from the competition of 
smuggled goods and also assure main- 
tenance of the diamond-cutting industry 
in this country. 

No tariff legislation will be given con- 
sideration by Congress until December, 
1929. The present Congress expires 
March 4, 1929, and tariff revision will 
not be undertaken until inauguration of 
the next administration. 

Rep. Celler’s statement follows: 

“At the earnest request of the Amer- 
ican Jewelers’ Protective Association, of 
which Meyer D. Rothschild is president, 
and the Diamond Workers’ Protective 
Union of America, affiliated with the 
American Federation of Labor, of which 
Andries Meyer is president, I have this 
day introduced a bill to reduce the duty 
on pearls, diamonds, coral, rubies, cam- 
eos and other precious stones, cut but 
not set, from 20 per cent to 10 per cent 
ad valorem and, furthermore, to place 
upon the free list diamonds and other 
precious stones rough or uncut and not 
advanced in condition or value from 
their natural state. 

“This bill will have the effect not only 
of protecting the jewelry trade but also 
the diamond cutters and setters of 
Precious stones. It corrects certain 
faults of a bill I previously introduced. 
From lengthy testimony taken before 
the Ways and Means Committee it is 


manifest that no duty upon cut dia- 
monds and precious stones in excess of 
10 per cent can be maintained without 
inducing a great amount of smuggling 
and that such smuggling entails a large 
loss of revenue to the Government and 
inflicts serious injury upon the Ameri- 
can diamond industry, particularly upon 
importers, merchants and cutters of dia- 
monds and precious stones. 

“For many years the rate was 10 per 
cent, but in 1913, it was increased to 
20 per cent because diamonds, emeralds 
and rubies were deemed luxuries, and 
therefore it was thought that a heavier 
tax was in order for the purpose of a 
greater revenue. The increase placed a 
premium on smuggling. The jewelry 
trade claims that its legitimate business 
in pearls, diamonds, cameos, etc., is be- 
ing threatened with extinction. They 
cannot compete with illicit dealers in 
precious stones who bring in their 
caches free of duty by professional 
smugglers or ‘carriers.’ 

“The Consul General at Antwerp, Bel- 
gium, George S. Messersmith, is author- 
ity for the following startling informa- 
tion. He says that a good deal of his 
time as Consul has been taken up with 
the question of diamond smuggling. 
Small dealers no longer invoice goods 
through his consulate. Fifty per cent 
of the diamonds sold in the United States 
never go through a Customs House. It 
is common to have an American diamond 
bootlegger buy as much as $500,000 
worth of diamonds in Antwerp and with- 
out one invoice certified in Europe, smug- 
gle every dollar’s worth into the United 
States. There is an organized smug- 
gling syndicate in Antwerp which at a 
cost of from 6 to 8 per cent guarantees 
to ‘carry’ the contraband into the United 
States. It even furnishes bank guaran- 
tees for safe delivery. 

“Consul General Messersmith indicated 
that the margin in favor of the illicit 
dealer is about 12 per cent, that is the 
20 per cent duty less the cost of car- 
riage. If the duty on cut diamonds is 
reduced to 10 per cent, smuggling will 
stop, because it will not pay. Often 
the Antwerp dealer goes’ bankrupt 
through losing from $100,000 to $600,000 
worth of stones through theft by ‘car- 
riers.’ Furthermore, there is a great 
volume of smuggling by tourists, and 
it has been discovered that it is even 
easy to smuggle through the mails from 
Antwerp and Amsterdam. 

“Five letters were sent through the 
mails from Antwerp to different ad- 
dresses in New York. Each contained 
imitation diamonds. Every letter reached 
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its destination without having been 
passed through the Customs. These 
stones could have been genuine and, if 
so, could have been worth as much as 
$15,000. It has been estimated that one 
individual can conceal on his person 
$1,000,000 worth of precious stones. 

“Although the Netherlands and Bel- 
gium are cooperating to stamp out the 
evil, the smuggling goes merrily on. The 
number of diamond cutters here is gradu- 
ally diminishing while greatly increasing 
in Europe. One half of the skilled cut- 
ters in New York have been out of work 
during the last four or five years. Under 
present conditions, New York will no 
longer be a diamond cutting center. 
There must, therefore, be a reduction of 
duty to 10 per cent on cut stones, while 
the uncut must be placed on the free 
list.” 








Jewelers of Maryland and Delaware 
Strongly Behind Fair Trade Bill 


BALTIMORE, Mp., May 26.—An impor- 
tant resolution bearing on the sale of 
jewelry was unanimously passed at the 
recent convention of the Maryland- 
Delaware-District of Columbia Jewelers’ 
Association held at Salisbury, Md. After 
full discussion of the Capper-Kelly Fair 
Trade Bill, now pending before the Con- 
gress of the United States, which bill 
would legalize control of resale prices of 
standard commodities, the following 
resolution was unanimously adopted ‘and 
passed: 


“Whereas there has been in the past and 
still is at the present time an enormous lot 
of price cutting which is seriously and vitally 
affecting the retail jewelry business in the 
United States, and’ 

“Whereas all better-thinking retail jewel- 
ers in the United States are very desirous of 
and would welcome legislation which will 
remove this terrible evil which has grown 
up in the trade, therefore be it 

“RESOLVED by the Maryland-Delaware-Dis- 
trict of Columbia Jewelers’ Association in its 
14th annual convention assembled that we 
do unanimously approve of the Capper-Kelly 
Fair Trade Bill now pending before the Con- 
gress of the United States and we do urge 
the representatives in Congress from our 
respective States to do all in their power to 
have such bill passed and become a law of 
our land. And be it further 

“RESOLVED that a copy of this resolution 
be forwarded by our association to the Sen- 
ators and Representatives in Congress from 
our respective States.” 


C. Howard Millikin, president of the 
association, declared that jewelers 
throughout Maryland, Delaware and the 
District of Columbia will request their 
representatives in Congress to back and 
vote for the Capper-Kelly bill. 








Breaking a display window by using a 
brick, thieves at an early hour one morn- 
ing recently robbed the jewelry store of 
A. R. Patrick in the Myers building, Al- 
toona, Pa., of watches, rings and pins 
valued at approximately $300. This is 
the second time within a period of con- 
siderably less than a year that Mr. Pat- 
rick has been the victim of burglars, and 
both robberies were committed in the 
same manner. Discovery that the win- 
dow had been broken was made by two 
guests at the Colonial Hotel. They had 
gone down street to a restaurant and ob- 
served the window upon their return to 
the hotel. They called the police station 
at once and an investigation was started. 
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Providence District Jewelry Industry 





Industrial Survey Under Supervision of Professor W. A. Bassett 
of the Massachusetts Institute of Technology 


PROVIDENCE, R. I., May 26—-Manufac- 
turing jewelers in this city and vicinity 
have been greatly interested in the re- 
sults of recent research work that has 
been conducted in connection with an ex- 
tensive industrial survey of Metropoli- 
tan Providence made under the super- 
vision of Prof. W. A. Bassett, head of 
the department of industry and muni- 
cipal research of the Massachusetts In- 
stitute of Technology. 

In a review pertaining to the jewelry 
industry, prepared and issued a few days 
ago by the staff of Prof. Bassett, the gen- 
eral management of the industry is 
criticized and the survey declares that 
the “outstanding features of the local 
jewelry industry as a whole are a low 
annual wage for highly skilled labor and 
periodic seasons of unemployment.” 
These conditions, continues the review, 
are largely due to the multiplicity of 
small concerns engaged in making spe- 
cial kinds of jewelry. It should be noted 
that, although the manufacture of silver- 
ware is included under the group classi- 
fication of jewelry, the former consti- 
tutes one of the strongest and _ best- 
managed industries in the Metropolitan 
area. 

“Artistry in design is obviously a 
fundamental requirement of the jewelry 
industry,” says the review, “but artistry 
and craftsmanship alone cannot make a 
business successful.” The survey then 
quotes a successful local manufacturer 
of jewelry as follows: 

“New England manufacturers have a 
mistaken idea that high prices for labor 


mean high cost of goods; the reverse is - 


true, if local manufacturers offered high- 
er wages their product would be better 
and the cost in the long run would be 
less. Conditions which tend to promote 
the establishment of the small jewelry 
manufacturing plants are the generally 
low annual wage income received by the 
workers, locally, in the jewelry industry 
and the relatively small amount of 
capital required for such an undertak- 
ing. However, with each new enterprise 
of this kind, seasonal unemployment and 
low wage income tend to accelerate the 
operation of the sort of economic vicious 
circle that seems to be characteristic of 
local jewelry manufacture. There ap- 
Pears to be a demonstrable need for 
profitable measures to effect some sort of 
consolidation in some branches of the 
jewelry industry. 

“There is nothing wrong with Provi- 
dence as a location or as a community 
in its relation to the jewelry industry.” 

The Rhode Island School of Design is 
praised in the same section of the survey 
as follows: “A real asset of the local 
Jewelry industry, is the Rhode Island 
School of Design, located at Providence. 


That institution offers facilities of the 


highest order, for the training and de- 
velopment of craftsmen and designers, 
such as are essential to the successful 
manufacture of jewelry. It is important 
that the value of this educational ser- 
vice should be recognized as the future 
success of the jewelry business, locally, 
will depend, at least in some measure, 
on the effective utilization of all re- 
sources at its command.” 

“Development of sidelines,” continues 
the report, “for off-season work in jewel- 
ry plants is urged as a medium for the 
improvement of conditions and of stabili- 
zation of the industry.” 

The survey was the result of a move- 
ment inaugurated by the Providence 
Chamber of Commerce which, in De- 
cember, 1926, appointed an advisory 
committee to consider the practicability 
of such an industrial investigation with 
a view to obtaining a more thorough 
and comprehensive knowledge of the in- 
dustrial situation and conditions that 
there might be a strengthening and im- 
proving of these very essential features 
of the community’s economic affairs and 
adjustments. The survey included 
Providence, Pawtucket, Central Falls, 
Cranston, North Providence and East 
Providence. 

Among the members of this advisory 
committee were: Edmund C. Mayo, 
president of the Gorham Mfg. Co.; 
Henry D. Sharpe, president and treas- 
urer of the Brown & Sharpe Mfg. Co.; 
Arthur L. Aldred, president of the Glad- 
ding Co., and Col. Samuel L. Nicholson, 
president of the Nicholson File Co. 

Upon the favorable report of this com- 
mittee, it was decided to conduct the 
survey and the Department of Industry 
and Municipal Research of the Massa- 
chusetts Institute of Technology was en- 
gaged to direct the undertaking, with 
cooperation from the Brown University 
Bureau of Business Research, the Paw- 
tucket Business Men’s Association and 
other commercial, industrial and bus- 
iness organizations. Government assis- 
tance was also given under the direction 
of G. E. Gittner, of Washington, D. C., 
census bureau enumeration supervisor 
of the United States Department of 
Commerce, who came to Providence, 
May 5, 1927 to give his personal super- 
vision to the starting of the survey. 

The survey began May 10 by a corps 
of 35 trained workers and was com- 
pleted June 27. The analysis of indus- 
trial information appearing in the tables 
prepared by the survey represents con- 
ditions in 759 industrial establishments 
within the metropolitan area of Provi- 
dence. These plants employed during 
1926, about 75,000 persons, and manu- 
factured products with an approximate 
valuation of $3836,000,000. Of these 
plants, there were 72 which together em- 
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ployed 63 per cent of all the workers 
and produced 68 per cent of the produc- 
tion valuation. The product in each of 
these plants exceeded $1,000,000. 

In the class with products value rang- 
ing from $500,000 per year to $1,000,000 
there were 48 plants employing 10 per 
cent of all workers and producing 10 
per cent in value of the products. Es- 
tablishments manufacturing products in 
value ranging between $100,000 and 
$500,000 per year included 33 per cent 
of the total. These plants produced 17 
per cent of all products value and em- 
ployed 20 per cent of all workers. Es- 
tablishments producing less than $100,- 
000 each, numbered 394 or 52 per cent 
of all plants. These employed seven per 
cent of the workers and produced five 
per cent of the values. 

Fifteen per cent of all plants in num- 
ber, account for 73 per cent of all em- 
ployes and produced 78 per cent of all 
products value. A striking feature of 
the local situation is that the larger 
plants employ a definitely less propor- 
tion of workers than their proportion of 
the products value, while the reverse is 
true in the case of the average of all 
plants doing less than $500,000 worth of 
business a year. 

The relative importance to the com- 
munity of the larger industries has its 
counterpart in a similar relationship of 
the large mercantile establishments. In 
the discussion of the Census of Distri- 
bution, it is shown that 72 per cent of 
all retail sales take place in eight per 
cent of the stores, the latter including 
all of those which annually have sales 
amounting to $100,000 or over. 


JEWELRY INDUSTRY 


Providence is the center of the inex- 
pensive jewelry industry in the United 
States, says the review. The only other 
community competing on a large scale 
in this industry with Metropolitan Prov- 
idence, is the Attleboros, Mass. There 
are approximately 400 concerns engaged 
in some form of the jewelry and silver- 
ware industry in Metropolitan Provi- 
dence of 246 establishments reported 
employing 12,000 workers during 1926, 
with a total annual payroll of approx- 
imately $14,100,000. 

The jewelry industry, continues the 
review, includes two distinct groups of 
establishments. First, those manufac- 
turers engaged in producing a finished 
product, and, second, a group of con- 
cerns doing service or job work of one 
type or another. The manufacturing 
group, including silverware, comprises 
177 establishments employing approx- 
imately 10,400 workers. Their product 
comprises general jewelry, jewelry spe- 
cialties and silverware. A number of 
concerns manufacture a single type of 
product, among which are rings, chains, 
ornaments, knives, bracelets, pencils, 
emblematic jewelry, religious and cellu- 
loid jewelry. The service group, com- 
prising 69 concerns, employing 1566 
workers, is largely dependent upon the 
first one and includes engravers, chasers, - 
engine turners, enamellers, hub and die 
cutters, colorers. 
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effectively than ever. 


KEYSTONE WATCH CASE CORPORATION 


Established 1853 Riverside, New Jersey 


KEYSTONE 


Watch 
CASES 














The jewelry industry is made up of a 
large number of small competing plants. 
Among those reporting, more than one- 
half of the plants within the metropol- 
itan area employ less than twenty work- 
ers each. There are only ten plants in 
which more than 100 workers are ordi- 
narily employed. However, approximate- 
ly one-half of the jewelry workers are 
in plants ‘employing between sixty and 
one hundred, and nearly one-half of the 
remainder are in plants between 35 and 
60. Plants manufacturing pearl jewel- 
ry employ from ten to seventy work- 
ers each. There are two plants with 
more than 60 workers engaged in mak- 
ing chains and one in making bracelets. 
In practically all branches of the jewelry 
industry within the Metropolitan Provi- 


dence area, the small plant is important. . 


This is particularly true of those plants 
manufacturing general jewelry and 
rings. 

The average number of workers em- 
ployed in the different lines of the jew- 
elry industry is approximately as fol- 
lows: General jewelry, 72 firms, 2095 
males, 2066 females, total 4161; jewelry 
specialties, 40 concerns, 1044 males, 835 
females, 1879 total; celluloid and pearl 
jewelry, 11 concerns, 98 males, 166 fe- 
males, 264 total; emblematic jewelry, 12 
concerns, 192 males, 74 females, 266 to- 
tal; ornaments, 11 concerns, 276 males, 
136 females, total 412; rings, 19 con- 
cerns, 982 males, 429 females, 1411 to- 
tal; jewelry chain, 9 concerns, 172 males, 
246 females, 418 total; gold and silver 
refinery, 8 concerns, 39 males, 10 fe- 
males, total 49; jewelers’ findings and 
supplies, 40 concerns, 786 males, 515 fe- 
males, total 1301; jewelry service, 21 
concerns, 149 males, 67 females, total 
216; silverware, 4 concerns, 1308 males, 
289 females, total 1597. In addition to 
these there were eight concerns report- 
.ing the manufacture of brass and bronze 
specialties and castings that employed 
258 males, 25 females, a total of 278. 

During the year 1926 the jewelry in- 
dustry as a whole employed on the aver- 
age 4859 males and 3952 females, mak- 
ing a total of 8811. This ratio of about 
55 to 45 per cent represents the approx- 
imate relationship between the number 
of males and females employed in most 
lines of the jewelry industry, with the 
manufacturers of rings showing the low- 
est percentage of female workers, 30 per 
cent and the makers of chain jewelry the 
highest with 59 per cent. 

The average annual earnings during 
1926 in all branches of the jewelry in- 
dustry for workers fully employed were 
$1300 per man and $850 per woman. In 
emblematic jewelry, pearl jewelry and 
pencils, the men averaged more than 
$1500. Women’s annual wage incomes 
were above $1,100 in the first two of the 
groups noted and in jewelry specialties. 
Annual earnings were less than $1,100 
for men engaged in the production of or- 
naments and religious jewelry. About 
one-third of the male workers in the 
jewelry industry received annual earn- 
Ings in excess of $1,500. Another third 
ranges from $1,050 to $1,500 and the re- 
mainder earn less than $1,050 annually. 
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One-fourth of the female workers receive 
yearly wages amounting to $900 or 
above. Somewhat over one-half received 
$600 to $900 and about one-sixth receive 
less than $600. . 

The jewelry industry as a whole is 
subject to many seasonal fluctuations in 
employment. Those lines displaying the 
least seasonal changes are emblematic 
jewelry and knives. To some slight ex- 
tent these fluctuations are complemen- 
tary. Thus the manufacture of rings 
showed a peak of employment in No- 
vember, and the high month for jewelry 
specialties, knives, emblematic jewelry, 
celluloid and pearl jewelry was Decem- 
ber. The low month for concerns manu- 
facturing celluloid and knives was Jan- 
uary; for bracelets April, and for em- 
blematic jewelry, September. Moreover, 
there is a wide range in the fluctuations 
in employment within the same lines. In 
this connection it is interesting to note 
that manufacturers selling exclusively 
to jobbers showed a higher ratio of em- 
ployment than those selling exclusively 
to retailers. 

During 1926 jewelry manufacturers 
purchased supplies and materials having 
an approximate valuation of $12,500,000. 
Approximately 64 per cent of this vol- 
ume was bought in Metropolitan Provi- 
dence area; 22 per cent elsewhere in 
New England and six per cent from 
abroad; the balance being obtained from 
other sections of the United States. Pur- 
chases from abroad were made principal- 
ly by manufacturers of the general 
jewelry lines and rings. 


MARKETS AND SELLING 


The total value of manufactured 
jewelry reported for the year 1926 ap- 
proximates $30,300,000. (The manufac- 
ture of silverware raises this figure to a 
total of $36,800,000.) The fact that the 
bulk of this product is marketed through 
jobbers makes it difficult to determine 
the real scope of the market for jewelry 
manufactured in Metropolitan Provi- 
dence. Reports show about six and one- 
half per cent of the products were sold 
in Metropolitan Providence and about 
ten per cent in New England. Local 
sales were limited mainly to chain and 
pearl jewelry. About 39 per cent and 
26 per cent were sold in the New York 
City and Chicago markets respectively, 
and the balance was evenly distributed. 
Direct export sales reported amounted to 
less than four per cent of the total. Ex- 
ports were limited almost entirely to 
chain and religious jewelry. 

The sales distribution according to 
value, of the jewelry manufactured in 
Metropolitan Providence during 1926 
was approximately as follows: $16,500,- 
000 sold to jobbers or wholesalers: 
$6,200,000 sold to other manufacturers; 
$4,000,000 to retail stores, and less than 
$2,000,000 sold by brokers or agents. 
The jobber dominates the jewelry spe- 
cialties lines. He sells virtually all the 
pearl jewelry and knives; three-quarters 
of the rings, specialties and bracelets; 
nearly two-thirds of the pencils and cel- 
luloid products; one-half of the orna- 
ments and emblematic jewelry. Sales 
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to retail stores dispose of a negligible 
proportion of the product except in the 
case of celluloid products, emblematic 
and general jewelry. Direct sales to 
other manufacturers disposed of three- 
quarters of the religious jewelry, more 
than one-half of the ornaments and 
about one-quarter of the general and 
chain jewelry. 

In general, the jewelry plants with 
more than 100 employes sell about one- 
half of their products to other manufac- 
turers. The jobber and retailers each 
take about one-fifth of the product and 
the brokers one-tenth. Plants with 30 to 
40 employes sell about one-half to job- 
bers and one-quarter to retailers. Plants 
with 20 to 30 employes rely almost 
entirely upon the jobber. The smaller 
plants use the jobber for marketing 
about one-half of this product, and place 
the balance with local manufacturers 
and retailers. 

There are 69 plants employing 1566 
persons engaged in serving the manu- 
facturing jewelers. These establishments 
include 40 plants engaged in the manu- 
facture of jewelry findings and supplies; 
and 29 plants which furnish enameling, 
electroplating, metal finishing and gold 
and silver refining service to manufac- 
turing jewelers and others. The manu- 
facture of jewelry findings and supplies 
during 1926 furnished employment to 
786 men and 515 women. The aggregate 
payroll for this period approximated 
$1,600,000. The jewelry service group 
furnished employment during 1926 to 
188 men and 77 women. The total pay- 
roll for that year approximated $300,000 
and the volume of business done 
amounted to more than $2,100,000. 

The jewelry findings industry differs 
from general jewelry manufacture, in a 
few respects. Men and women are em- 
ployed in almost equal numbers. The 
average wage for both men and women 
is about the same as in the general 
jewelry plants. Plants with 30 to 59 
workers have a larger aggregate num- 
ber of workers than the larger plants. 
In common with other service groups, 
the jewelry findings is less seasonal than 
almost all of the groups manufacturing 
for the consumer. This is due’ possibly 
to the fact that this group has extended 
the market for its service beyond the 
limits of Metropolitan Providence. Raw 
materials are bought almost exclusively 
in New England, but only fifty per cent 
were purchased in Metropolitan Provi- 
dence. About one-half the product is 
sold to other manufacturers and one- 
third to jobbers. In spite of the service 
nature of this work the product has a 
fairly wide market. During 1926 almost 
one-third of the product was marketed in 
New York City; 18 per cent in Provi- 
dence and 13 per cent in the Middle 
West and the balance was fairly well 
distributed over the United States. For- 
eign shipments were practically negli- 
gible. 

Jewelers’ supplies is the next group 
in importance. The industry employs 
273 workers of whom 83 per cent are 
males. They constitute a highly skilled 
group with average earnings of nearly 
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$1,800 annually. This industry has a 
high degree of stability. The product is 
sold almost exclusively to other manu- 
facturers, more than one-half of it lo- 
cally. Materials used are largely pur- 
chased locally. 

The smaller jewelry service industries 
including electroplating, enamelling, en- 
graving, chasing, engine turning, gold 
and silver refining and jewelry service 
are not mainly dependent upon local 
manufacturers for business. Refiners do 
a limited business with retailers and ap- 
parently about 25 per cent of the enamel- 
ling service is supplied through brokers. 
A feature of the service groups is the 
dominance of plants employing from ten 
to forty workers. With the exception of 
the enamelling industry which employes 
about an equal number of men and wo- 
men, the number of men employed in 
the various service groups constitute 
from three to four times the number 
of women. 


SILVERWARE 


Four silverware manufacturers turn 
out a large share of the product under 
the General Jewelry Classification. This 
industry differs from the other jewelry 
trades in its manufacturing processes 
which require a higher type of plant 
labor. Of the 1600 local employes 1300 
men received an average annual wage of 
$1780. It is also less seasonal than the 
other jewelry trades and no doubt it is 
more stable in its operation locally be- 
cause the industry in Metropolitan 
Providence is so dominated by one large 
well-managed plant. Its product is wide- 
ly distributed throughout the country, a 
high percentage going direct to the re- 
tailers. 

The manufacture of jewelers’ tools is 
an industry auxiliary to that of jewelry. 
The industry includes twelve establish- 
ments and employs about 90 persons 
with an aggregate payroll of $110,000. 
The annual wage incomes in that indus- 
try are lower than in the other metal 
industries, due largely to the fact that 
the industry is slightly seasonal, follow- 
ing the trend of the general jewelry 
business with a dull period at midsum- 
mer and a maximum activity in the 
spring and fall. During 1926 the sum- 
mer employment fell 15 per cent below 
that of the fall months. The work is 
carried on by small firms, none of which 
manufactured products in 1926 having 
a sale value of $100,000 and who did in 
all but $250,000 worth of business. This 
was due to the depression that existed 
locally in the jewelry industry during 
that year. 

The classification of miscellaneous 
metal specialties embraces a wide range 
of products including curtain rods, belt 
fasteners, shoe buckles, phonograph 
needles and screw machine products. 
These establishments show the wide 
variety of metal products which are 
now successfully manufactured locally. 
It is probably that other kindred manu- 
facturers would find the Metropolitan 
Providence area a profitable location in 
which to do business. Providence has 
15 of these establishments, employing 
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2000 workers with a payroll of $2,500,- 
000. Pawtucket has 12 such establish- 
ments with 800 workers and a payroll 
of $1,000,000. The value of the goods 
produced in these communities during 
1926 was $6,000,000 and $3,000,000 re- 
spectively. 


BRASS AND BRONZE 


The local brass and bronze industry 
comprises eight establishments, employ- 
ing 278 workers. The value of the prod- 
ucts manufactured during 1926 amounted 
to about $1,637,000 of which approxi- 
mately $360,000 represents payrolls. The 
industry produces a wide range of prod- 
ucts including specialties, grill work, 
statuary, metal stampings and special 
tubing ranging from refrigerator tubes 
to hypodermic needles. Specialty prod- 
ucts are sold direct to the consumer and 
have a wide distribution. Expenditures 
for supplies and materials amounted to 
about $1,100,000 annually. Approximate- 
ly one-half of these are made locally. 
The jobbing foundries are small, turning 
out less than $500,000 of products. With 
$5,000,000 worth of brass reported as 
purchased by local industries, it would 
seem that there should be opportunity 
for expansion in this field. 

The paper and paper products indus- 
try comprises 23 industrial establish- 
ments... These include mainly 10 groups 
—one engaged in the manufacture of pa- 
per boxes and displays; the second, in 
the production of cardboard and glazed 
and coated papers. The employes in the 
paper box industry number 471 men and 
546 women, a total of 1017 persons who 
received during 1926 about $100,000,000 
in earnings. The average yearly earnings 
were for men $1320 and for women $750. 
This industry in 1926 expended about 
$2,000,000 for materials and the prod- 
ucts had an approximate value of nearly 
$4,000,000. About 37 per cent of the 
product is sold locally, principally to the 
jewelry manufacturers and production 
is effected to some extent by the fluct- 
uations in that industry. 

The cardboard and paper manufac- 
turing industry includes five establish- 
ments located in Pawtucket. These 
plants in 1926 reported the employment 
of 210 men and 35 women, the annual 
payroll being approximately $400,000. 
The average annual wage income of men 
was $1670 and of women $1050. Pur- 
chases of materials during 1926 


- amounted to about $1,300,000 and the 


value of the products manufactured was 
slightly over $2,000,000. 


SALES OF $392,000,000 


A report of the census of the distri- 
bution of merchandise by wholesale and 
retail establishments of all lines in Met- 
ropolitan Providence during the year 
1926 reveals that the business of the 
wholesale houses amounted to $200,000,- 
000 while that of the retailers was 
$192,000,000. 

Significant, in view of recent legisla- 
tion that was attempted at the annual 
session of the Rhode Island General As- 
sembly designed to limit chain store ac- 
tivity in this State, is the fact that 20.5 
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per cent of all the retail business trans- 
acted in Metropolitan Providence js now 
in the hands of chain or syndicate stores 
Of five other cities used for purposes of 
comparison in the survey only two, Balti. 
more with 22.2 per cent and Chicago 
with 37 per cent, showed a higher pro. 
portion of chain store business, 

Five hundred and twenty-three whole. 
sale establishments employed 6430 wage 
earners on an $11,000,000 payroll and 
4299 retail stores employed 18,372 per- 
sons with a total of $23,000,000. Sixty. 
three per cent of the total number of 
employes in all stores were male, but in 
department stores the ratio was but 28 
per cent male and in the five and ten 
cent stores 22 per cent. The average 
annual wage income in retail stores was 
$1450 for men and $850 for women, 


‘while it was $1734 and $956 respective. 


ly in wholesale establishments. 

The report cites comparative figures 
compiled in ten different cities through 
out the country, showing that a relative- 
ly low annual wage income of workers 
in Providence is accompanied by rela- 
tively low sales per person engaged. In 
Metropolitan Providence the annual 
average wage per retail employe was 
$1237 and the average sales $8350 com- 
pared with the average wage of $1315 
and average sales of $8477 for the ten 
cities. The figures show a remarkable 
uniformity in business practices and re- 
sults as regards personnel throughout 
the country, the report says. 

Of the retail stores, 23 had gross sales 
of more than $1,000,000 and combined 
they did 32 per cent of the total retail 
business. One hundred and fifty-five 
establishments did between $100,000 and 
$1,000,000 and combined they did 29 per 
cent of the total retail business. Sales 
per capita in four classes of commodities 
in Providence were as follows: Grocery 
and delicatessen $73.14; department 


stores $60.80; automobiles $41.78, and’ 


jewelry $7.17. 

Five and ten cent stores, with a to- 
tal business of $3,724,800 did a thriving 
trade in notions, stationery, toilet arti- 
cles, jewelry. Department stores paid 
the highest total wages, $4,392,500 as 
well as employing the largest number of 
workers 3710. 








Present Employment Conditions in 
the Providence Jewelry Industry 
PROVIDENCE, R. I., May 26.—Contem- 

poraneous with the issuance of the re- 
view of the survey of the manufactur- 
ing jewelry industry of Metropolitan 
Providence taken a year ago, the publi- 
cation of the report of the Rhode Island 
Commissioner of Labor Edward L. By- 
ers concerning the jewelry industry dur- 
ing the March and April periods of this 
year is particularly pertinent and inter- 
esting. Of equal value and interest are 
the statistics released the past week by 
the Brown University Business Bureal 
anent the jewelry industry. 

“Very little change occurred in Rhode 
Island employment during the March- 
April period,” says Commissioner o 
Labor Byers. Ninety manufacturing 
establishments in the state, including 1 
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P ufacturing jewelry and silver- 
Ser oreep and 11 in the metal trades, 
including small tools and machine prod- 
acts, that filed reports with Commission- 
er Byers had 51,411 employes the last 
day of April against 51,235 the last day 
of March, a gain for April of three- 
tenths of one per cent. Of 90 establish- 
ments reporting, 386 showed gains, 46 
losses and eight no change. 

The 19 jewelry establishments report- 
ing showed 5212 persons employed on 
the last day of March and 5167 the last 
day of April and loss of nine-tenths of 
one per cent. In the metal trades, 11 
establishments reported 8391 employes 
the last day of March and 8540 on the 
last of April, a gain of 1.8 per cent for 
the latter month. ; 

A study of the statistical review of 
the sales of New England department 
stores in March is also interesting. It 
shows that the sales for March of this 
year were somewhat lower than those 
of the corresponding month of the last 
two years, but slightly ahead of the 
sales of March 1925. But this decline 
was due, according to the figures chiefly 
to a slowing down of trade in the Boston 
department stores. Rhode Island stores, 
however, held above the 100 per cent 
mark. One hundred and two department 
stores of Rhode Island, taking the sales 
of 1927 as a basis of 100, showed the 
following: 1925, 102 per cent; 1926, 103 
per cent; 1928, 107 per cent. Providence 
department stores corresponded very 
nearly with the state figures being 104 
per cent in 1925, 102 per cent in 1926 
and 106 per cent in 1928. In an analy- 
sis by departments, the sales of the 
silverware and jewelry sections of the 
New England department stores showed, 
upon the same basis as the general sta- 
tistics, 74 per cent in 1925, 83 per cent 
in 1926 and 93 per cent in 1928. 

The Brown University Business Bu- 
reau, in its last bulletin, gives some im- 
portant statistics on the present condi- 
tions of the jewelry business, which the 
Bureau believes is one of the most im- 
portant in Providence. According to the 
Bureau’s census of manufacturers there 
were 41,207 wage earners in Providence, 
of whom 16 per cent, of 6,689 were in 
the jewelry plants. These establish- 
ments employed six per cent of the work- 
ers in Rhode Island. “A high rate of 
activity in local jewelry plants,” says 
the bulletin, “is therefore of great signif- 
icance; but because the units of the in- 
dustry are for the most part small, it 
plays a smaller part in conversations on 
business conditions than it should. 

“Employment in the jewelry industry 
has been larger during the first four 
months of 1928 than during either 1926 
or 1927. Employment in the first four 
months of 1927 was 2.8 per cent less 
than in 1926; in 1928 it was 8.9 per cent 
greater than in 1926. Payrolls in the 
jewelry industry are low relative to em- 
ployment, but the aggregate payroll is 
16 per cent larger than in 1926 and 6.9 
per cent larger than it was last year. 
This relatively larger activity in 1928 
than in 1927 is not confined to a few 
Plants. Forty of the manufacturing 
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jewelers reporting to this Bureau did 
so in April of both years. Two had no 
change in the number on the payroll; 
thirteen reported a decrease and twenty- 
five reported an increase.” 
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Watches Classified 


Movements With Other Than Three or Five 
Adjustments Must Pay Duty of Four 
Dollars Each and 45 Per Cent 
Ad Valorem 


WASHINGTON, D. C., May 28.—The 
Bureau of Customs, in a letter to the 
Collector of Customs at New York, has 
directed the classification of watches 
having other than three or five adjust- 
ments as dutiable under paragraph 368, 
Tariff Act of 1922, at $4 each and 45 per 
cent ad valorem. The letter was made 
public May 26 and has been circularized 
throughout the customs service. 

Following is the full text of the let- 
ter: 

Sir: The Department duly received 
your letter of Feb. 23, 1928, in which 
you express the opinion that following 
the principle of the decision of the 
United States Court of Customs Ap- 
peals, T. D. 42568, that watch move- 
ments having 16 jewels adjusted are 
dutiable under paragraph 368 of the 
Tariff Act of 1922 at the rate of $4 each 
and 45 per cent ad valorem, watch move- 
ments having 17 jewels and adjusted to 
four positions and watch movements ad- 
justed to more than five positions are 
also dutiable under paragraph 368 at the 
rate of $4 each and 45 per cent ad val- 
orem. 








Department’s View Stated 


The Department, T. D. 41119, directed 
collectors of customs to continue to as- 
sess duty on watch movements having 
17 jewels and four adjustments under 
paragraph 367 of the tariff act at the 
rate of $4.75 each, notwithstanding the 
decision of the Board of General Ap- 
praisers (now the Customs Court) Ab- 
stract 49908, that as there is no specific 
provision for 17-jewel movements with 
four adjystments they were properly du- 
tiable under paragraph 367 as parts of 
watches. While it is true that para- 
graph 367 does not provide for watch 
movements with four adjustments it 
does provide for such movements with 
three adjustments to position and it was 
the theory of the Department that if it 
had four adjustments it certainly had 
three adjustments. 

The decision of the Court of Customs 
Appeals referred to above, T. D. 42568, 
affirms the decision of the Department 
that watch movements having 16 jewels 
adjusted are properly dutiable under 
paragraph 368 and the Department also 
ruled in the decision mentioned that 
watch movements having 17 jewels ad- 
justed to less than three positions not 
being specifically provided for in para- 
graph 367 are also dutiable under para- 
graph 368 and collectors of customs 
were accordingly directed to d¢lassify 
such watches under paragraph 368. 
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Inasmuch as the Department held in 
T. D. 40643 that 17-jewel watch move- 
ments having less than three positions 
are not provided for in paragraph 367 
and are accordingly dutiable under para- 
graph 368 as timing devices the Depart- 
ment concurs in the opinion expressed by 
you that 17-jewel movements having 
four adjustments to position and move- 
ments having over five adjustments are 
not specifically provided for in para- 
graph 367 and are accordingly dutiable 
under paragraph 368. 

For the reasons stated above the De- 
partment is of the opinion that only 17- 
jewel watch movements which are ad- 
justed to three positions and five posi- 
tions, respectively, are dutiable under 
paragraph 367 and therefore movements 
with other adjustments to positions are 
relegated to the provision in paragraph 
368 for timing devices not specially pro- 
vided for at the rate of $4 each and 45 
per cent ad valorem. As this rate is 
higher than that now assessed upon such 
movements it should not be made effec- 
tive except as to merchandise entered 
for consumption or withdrawn from 
warehouse for consumption after 30 
days after the date of the publication of 
this letter in the weekly Treasury Deci- 
sions. T. D. 41119 is accordingly re- 
voked. 








Death of F. B. Eberhard 


Retired Jeweler of Allentown, Pa., Passes 
Away After Lingering Illness 





ALLENTOWN, Pa., May 28.—Franklin 
B. Eberhard, a retired jeweler and a 
well known and highly respected citizen 
of this city, died last Friday morning 
after a lingering illness at his home 1330 
Hamilton St. He was over 80 years old 
when he passed away. 

Mr. Eberhard was born in Catasauqua 
on Nov. 17, 1847. He was educated if 
the borough schools, after which he 
learned the jewelry and watchmaking 
business with James C. Beitel, now presi- 
dent of the Lehigh National Bank, Cata- 
sauqua. 

For a period of 40 years he conducted 
a jewelry store at 225 Hamilton St., 
from which, owing to impaired eyesight, 
he retired in 1915. He was married 
Oct. 5, 1873, to Miss Catherine Broad- 
beck of Catasauqua. Mrs. Eberhard was 
a daughter of John Broadbeck, a native 
of Wurtemburg, Germany, who emi- 
grated to’America in 1854. 

He was a charter member of Christ 
Lutheran Church, 13th and Hamilton 
Sts., and served the congregation as 
elder, also helping to build the present 
beautiful edifice. 

Funeral services were conducted at his 
late home Tuesday afternoon at 2 o’clock. 
Interment was made in Fairview Ceme- 
tery. Rev. Harold Kinard officiated at 
the services. 

Deceased is survived by his widow and 
a daughter, Edna E., wife of Rev. 
Christian C. Miller, pastor of St. John’s 
Lutheran Church, Coplay, and two 
grandchildren. 
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“Golden Rooster” Night 





Chicago Jewelers Frolic, Enjoy Entertain- 


ment and Admit New Members 


CHICAGO, May 26—Last night was 
Golden Rooster night in Chicago and 
today sma!] groups of the 75 who were 
present were seen in the jewelry build- 


ings discussing the events of the evening. 


From six o’clock, when the members 





CLAUD WHEELER, CHANTICLEER 


gathered in the lobby of the Heyworth 
building in response to the announce- 
ment sent out by Scratcher George 
Engelhard, until after 11 o’clock when 
the last number on the program was 
finished, there was a series of surprises. 
The place where the frolic was to be 
held was not made known to the mem- 
bership. At 6.30 busses appeared before 
the Heyworth building and Dave New- 
man conducted the party to the place of 
meeting. The first knowledge of this 
was when the busses stopped in front 
of Vanity Fair, a popular night club at 
Grace and Broadway on the north side. 
For this occasion the entire second floor 
of the club was reserved for the Rooster 
frolic and with a large dining room for 
the meeting and private rooms for the 
use of the candidates and Wrecking 
Crew was very adaptable for the oc- 
casion. 

The Wrecking Crew, consisting of 
Walter Scott, chief wrecker, assisted by 
Westy Jackson, Martin Lanz, Allen 
Pinero, Arthur Pisahl, Wm. Beckwith, 
Harry Bromley and Dave Newman, had 
prepared an unusual, different program. 

When the dinner was finished Chanti- 
cleer Claud Wheeler called the meeting 
to order and briefly explained the rea- 
sons for the different program. The 
degree work was then started and three 
candidates were successfully conducted 
along the way that converts “eggs” into 
full fledged Roosters. Between degrees 
entertainment from the club was fur- 
nished and the general opinion at the 
close was that this was a very success- 
ful Rooster frolic. 
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Today Jerry Agate of Bonner Mfg. 
Co., John Klecka of J. R. Wood & Son, 
and Bert Merril of A. C. Beckin Co., 
are receiving congratulations upon the 
occasion of Golden Rooster membership. 








Cincinnati Wholesale Jeweler Heads 
Local Advertising Club 


CINCINNATI, OHIO, May 29.—Jesse 
Phillips, member of the firm of Richter 
& Phillips, wholesale jewelers in the 
Temple Bar, building, will ke installed 
as president of the Cincinnati Advertis- 








JESSE PHILLIPS, PRESIDENT-ELECT 


ers Club at the annual club dinner, 
Tuesday night. The dinner and instal- 
lation will be held at Swiss Gardens in 
Bond Hill where one of the summer gar- 
dens has been set aside for the exclu- 
sive use of the advertisers. Mr. Phillips 
was vice-president last year and was ele- 
vated to the presidency a little while 
ago, succeeding Hudson Biery. 

The jeweler is a firm believer in ad- 
vertising and realizes the value obtained 
from this form of publicity. He is the 
advertising chief of the jewelry firm and 
also has charge of the publication of the 
huge catalog that his firm publishes 
every year. 








Death of Herbert D. Scott 


PROVIDENCE, R. I., May 26.—Herbert 
D. Scott, one of the retired veteran sil- 
versmiths of the Gorham Mfg. Co., died 
at his home, 73 Spring St., Cranston, 
R. I., early Wednesday morning, May 
23, in his 65th year after an illness of 
two weeks. He was born in Hopkinton, 
N. H., in 1863, the son of Frederick and 
Lucetta (Hardy) Scott, and after at- 
tending the public schools in his native 
place entered the employ of the W. B. 
Durgin Co., at Concord, N. H., where he 
served an apprenticeship as a silver- 
smith and remained with that concert 
until 1899 when he removed to this city 
to accept a position with the Gorham 
Mfg..Co. He remained with the latter 
concern until about a dozen years ago 
when he was retired, having completed 


a possible State airport. 
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25 years’ service with the Gorham com 
pany. f 
Mr. Scott settled with his family ; 
the village of Howard, in Critighie 
where he eventually purchased ovieens 
tracts of land, one of which off the New 
London turnpike, is being considered as 
Later he re. 
moved to the Eden Park section and be. 
came actively interested in the welfare 
of the district, especially the volunteer 
fire company. For 10 years he was its 
captain and on May 11 this year when 
the company created the office of chief 
he was unanimously elected to the posi. 
tion. He was taken ill the day of the 
meeting, however, and was never able to 

assume the duties of the office, 

He was a member of the Rhode Island 
State Firemen’s League, the Royal Ar. 
canum, the First Light Infantry Regi- 
ment and of various organizations 
among the employes of the Gorham Co, 
He was also trustee of the Phillips Me. 
morial Church. Twice married, he jg 
survived by his second wife and one gon, 
Funeral services were held this after. 
noon from the Phillips Memorial Church, 
where Rev. Charles P. Christopher off- 
ciated and- burial was at Pocasset 
Cemetery. 


Death of Monroe P. Marks 


Esteemed Member of San Francisco Diamond 
Trade Passes Away 


SAN FRANCISCO, CAL., May 26.—The 
wholesale diamond trade lost one of its 
well known and esteemed members in 
the death of Monroe P. Marks who died 
on May 18. 

For years the late Mr. Marks had 
offices in the Mutual Bank building and 
was still in business there as a diamond 
broker, at the time of his death. He 
was the representative of Finkelstein 
Bros., 10 W. 47th St., New York city. 
News of his death was a great surprise 
to his many friends. 

Deceased is survived by a sister with 
whom he made his home in this city 
and a brother. He was a native of 
Stockton, Cal. 














Northern California Jewelers Will 
Hold Next Golf Tournament 


on June 15 


SAN FRANCISCO, CAL., May 26.—The 
next tournament of the Northern Cali- 
fornia Jewelers’ Golf Association will 
be held on June 15, at the Lake Merced 
Golf and Country Club. Sidney Burnett 
of Burnett Bros., chairman of the pub- 
licity committee estimates that from 50 
to 60 players had signed up before the 
close of May. 

There is a good deal of new blood in 
the association and interest is very keen 
in the tournament. All northern Call- 
fornia jewelers and their friends are 
welcome. 

There will be a putting and approach- 
ing contest after the tournament with a 
special sterling silver trophy, in addition 
to three other large sterling silver 
trophies for low gross, low net, low nine. 
A dinner at the club will follow the tour 
nament. 
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Bandits Get Long Terms 





Thieves Who Tried to Kidnap New York 
Diamond Salesman in Detroit Sent to 
Prison for 15 to 25 Years 


Detroit, May 20.—Three young Chi- 
cago gunmen who attempted to kidnap 
and rob Albert Ginzberg, a New York 
diamond dealer of $100,000 worth of 
diamonds on April 3 in Highland Park, 
a suburb of Detroit, were sentenced 
yesterday afternoon. 

Louis Goldman, 21 years old, received 
15 to 25 years in the Ionia reformatory 
at Ionia, Mich; Herman Zeidman, also 
21, was given 15 to 25 years in the State 
Prison at Jackson; and Al Bloom, 23, 
was given 18 to 25 years in the State 
Prison at Marquette, Mich. No recom- 
mendations were made. 

The robbery, attempted within a block 
of the Highland Park police station and 
within a short distance from the High- 
land Park plant of the Ford Motor Co., 
was prevented by three patrolmen. 

The prisoners at the time had a nar- 
row escape from a mob that tried to at- 
tack them even after they were in cus- 
tody. Zeidman was identified as Gordon 
Chambers, whose wife, Betty Chambers, 
was murdered in Chicago, on Feb. 13, 
last. Bloom was wanted in a robbery 
case pending before the Illinois Supreme 
Court, the police learned. Later a fugi- 
tive warrant was signed for him when 
it was learned he had fled from the 
Illinois authorities, jumping a $5,000 
bond. 

Goldman, although the youngest of 
the gang, was said to be the “brains,” 
and the central figure in the spectacular 
holdup. He came to Detroit from Chi- 
cago, he said, “to get in the down-river 
bootlegging racket,” and named several 
prominent liquor operators with whom 
he hoped to associate. The police say 
they arrested Goldman in a downtown 
bank on a technical charge on March 20, 
which indicated that the three had been 
in Detroit for some time before the at- 
tempted robbery. 

The holdup was extremely spectacu- 
lar. Albert Ginzberg, the New York 
diamond dealer, was on his way to board 
an interurban car for Pontiac, Mich., 
when two well-dressed young men walk- 
ing behind him called his name. He 
turned, thinking one of his customers 
had followed him, he said. He was 
seized instantly and dragged to a large 
closed car waiting at the curb. A patrol- 
man, half a block away, heard Ginz- 
berg’s cries and ran toward the car 
mg immediately pulled away from the 
curb. 

Hardly had the bandits started to flee 
when a police car which had come upon 
the scene, forced them to the curb, where 
they were captured. Ginzberg was un- 
hurt and recovered his diamonds. 

Shortly after his service in the fore- 
going case, Louis Goldman, through his 
attorney, filed a motion for a new trial. 
He claimed he pleaded guilty to the as- 
sault charge because he believed he 
would get off with five years. He says 
now he did not know that in Michigan 
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there is no difference between the assault 
with attempt to rob while armed charge, 
and robbery armed. He also says that 
while he gave his age as 21 when he 
was arrested, he is 18 years old, having 
finished his first year in high school in 
Chicago in 1926. He claims he was 
unarmed at the time he was arrested and 
that he never had been charged with a 
criminal offense before. This motion will 
be argued later in the circuit court here. 


Patent Held Invalid 


Defendants Win Action Based on Alleged 
Infringement of Design for Jewelry 
Setting 


A decision which held that the de- 
fendants in an equity action were not 
infringing another concern’s_ patent 
rights, was handed down recently, by 
Judge Frank J. Coleman in the United 
States District Court, New York. The 
defendants were Blancard & Co., 136 W. 
52nd St., and Karlan & Bleicher, Inc., 
135 W. Third St., who were sued by 
Simson Bros., Inc., 125 Canal St., New 
York, on a patent involving a setting for 
jewelry. The decision of the court not 
only upholds the defendants but places 
the cost of the actions on the complain- 
ants. 

On April 8, 1927, the Simson firm filed 
its suit against Blancard & Co., and on 
Aug. 3 of the same an action was started 
against Karlan & Bleicher. Both suits 
were so similar that Judge Coleman de- 
cided to consolidate them and on May 15 
rendered a decision covering the two ac- 
tions. 

The suits involved an ornamental de- 
sign for jewelry setting claimed to be 
covered by letters patent No. 70242. The 
bills of complaint alleged that the de- 
fendants infringed on these letters pat- 
ent and asked for damages. The subject 
matter of the suits was a square prong 
setting which made a round diamond ap- 
pear square. 

The defendants, in their answers, de- 
nied many of the allegations, claiming 
that Simson was not the original in- 
ventor of the design involved. They also 
denied that the defendants created a 
public demand for this article and that 
they committed or practiced any of the 
wrongful acts set forth in the bill of 
complaint. The Blancard concern also 
alleged that the letters patent are in- 
valid and void for the reason that the 
subject matter of the invention is not 








lawfully patentable as a design, in view ~ 


of the fact that “the subject matter of 
the invention relates to the mechanical 
function and use of the article and not 
to mere ornamentation and visible ap- 
pearance irrespective of its function and 
mechanical construction.” 

The latter part of June, 1927, a pre- 
liminary injunction was issued against 
Blancard & Co., by Judge Winslow, but 
this injunction was reversed by the Cir- 
cuit Court of Appeals. 

The decision of Judge Coleman reads 
as follows: 


Two actions to restrain infringement of 
plaintiff's patent on the design of a setting 
for a finger ring. The actions are against 
different defendants, but by stipulation they 
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were tried together and all the evidence 
taken applies to both. 
Messrs. Darby & Darby, 
plaintiff. 
Messrs. Fraser, Myers & Manley, attorneys 
for defendants. 


MEMORANDUM 


The principal question is whether plain- 
tiff’s patent was anticipated. <A preliminary 
injunction was granted in the Blancard case 
and upon appeal the Circuit Court of Ap- 
peals reversed the order with an _ opinion 
strongly indicating the invalidity of the 
patent because of anticipation. At the trial 
the evidence of prior use varied materially 
from that contained in the defendant’s af- 
fidavits on the motion for a preliminary in- 
junction. But applying the rules and prin- 
ciples laid down in the opinion of the Circuit 
Court of Appeals I find that defendants have 
established their defence of anticipation be- 
yond a reasonable doubt. 

The patent is on a design of a setting, and 
plaintiff urges that this is an article of 
manufacture distinct from a ring. I find 
that within recent years a new trade has 
arisen in the manufacture of “findings’’ which 
are parts of rings, made by a small group 
of finding manufacturers and sold to jewelry 
manufacturers to be assembled into rings 
with such modifications and ornamentation 
as the purchaser of the rings may desire. 
These findings include settings to hold the 
stones, such as that covered by the patent 
in suit. Plaintiff contends that any similar 
design previously used by jewelry manufac- 
turers in making complete rings cannot be 
considered an anticipation of plaintiff’s de- 
sign of setting because the latter is a sepa- 
rate article of manufacture. This conten- 
tion has been overruled by the Circuit Court 
of Appeals, and there only remains to be 
considered the question of whether the in- 
stances of completed rings actually proved 
at the trial had settings as closely sitailar to 
the plaintiff’s design as had those described 
in the papers before the Circuit Court of 
Appeals. 

I find that plaintiff’s patent was applied 
for on Nov. 27, 1925, and granted on May 
25, 1926. Plaintiff had, however, sold set- 
tings of that design as early as Oct. 8, 
1924, so that the latter date may be con- 
sidered the date of the invention by plaintiff. 
As early as May, 1918, however, Dinhofer 
Bros. had been selling and advertising their 
ring No. 2475. This was proved beyond all 
reasonable doubt and is not disputed by 
plaintiff. There can be no question but that 
the design of the setting of this ring was 
an anticipation of plaintiff’s design. It gives 
the square appearance to a round stone, and 
in all its other essential details is similar 
in appearance to any ring which might be 
made with plaintiff’s setting.. The S. M. & 
H. Co. sold and advertised a ring with a 
setting essentially similar in appearance to 
any that might be made with plaintiff's 
setting, as early as December, 1922. This 
ring was the manufacturer’s No. 73, and it 
was proved beyond all reasonable doubt. The 
same situation was presented by the Kauf- 
man ring No. 1555, which was sold in 
regular course of business as early as April, 
1923. It is unnecessary to consider the ef- 
fect of the Herpes settings and of the 
Heusch French patent because the instances 
mentioned are sufficient to prove the antici- 
pation and invalidity of plaintiffs patent. 

A decree is therefore directed for the de- 
fendant in each action, with costs. 

Dated May 18, 1928. 
(Signed) Frank J. Coleman, 
ye. Bi 2 ee 


attorneys for 








Jeweler Killed 


Frank W. Fobes, Kinsman, Ohio, Victim of 
Accident When Train Strikes His Auto- 
mobile at Grade Crossing 

CANTON, OHIO, May 26.—Frank W. 
Fobes, jeweler, Kinsman, Ohio, was 
killed when his automobile was struck 
by a fast passenger train on the Youngs- 
town-Ashtabula line. There was no 
warning signal and it is believed Mr. 
Fobes did not hear the approach of the 
train. 

Mr. Fobes had been to a farm he owns 
near Williamsfield and was en route 
home when the accident occurred. His 
car was wrecked. 

For many years Mr. Fobes has been a 
retail jeweler. in Kinsman. 
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Questions for Silver Trade 





Department of Commerce to Conduct Survey 
on General Use of Simplified Practices 
Recommended for Sterling 
Silver Flatware 


WASHINGTON, D. C., May 28.—Prelimi- 
nary to submitting Simplified Practice 
Recommendation No. 54, as to Sterling 
Silver Flatware, to the industry for re- 
vision or reaffirmation (the agreement 
adopted in 1926), the Division of Sim- 
plified Practice of the Department of 
Commerce will conduct a survey of the 
accepters of this recommendation to 
ascertain the average degree of ad- 
herence to the project and the expres- 
sions of the accepters with regard to 
any revision that they may consider 
necessary. 

Past experiences of the Division of 
Simplified Practice with other industries 
have proved that periodic resurveys of 
this nature are essential in order to keep 
abreast of current practices, promote 
greater adherence, insure a larger de- 
gree of application, and provide the 
necessary material for the use of the 
standing committee for an intelligent.re- 
vision or reaffirmation. 

The survey, to be conducted by the 
Division of Simplified Practice, will 
cover the following points, according to 
the questionnaire that has been pre- 
pared: 

(1) What percentage of your preduc- 
tion for 1927 was in the standard list of 
stock items as shown in Simplified Prac- 
tice Recommendation No. 54? 

(2) Is the demand for non-standard 
items sufficiently large to warrant any 
change in the recommendation? 

(3) Does the present consumer de- 
mand indicate that further eliminations 
can be advantageously effected? 

(4) What measures are being em- 
ployed to promote, establish and sell the 
simplified lines? 

(5) Is there any price differential 
favoring the simplified lines as against 
non-standard items? 

(6) What benefits have been experi- 
enced from the operation of the Simpli- 
fied Practice Recommendation? 








Daughter of Elizabeth, N. J., Jeweler 
Awarded Scholarship to Study 
Abroad 


ELIZABETH, N. J., May 27.—Miss Bes- 
sie Gruliow, daughter of George Gru- 
liow, a local jeweler, was awarded a 
$1,000 scholarship to study abroad for 
her junior year of college. The award 
was made by the Institute of Interna- 
tional Education. She plans to study in 
England. 

Miss Gruliow is now a student at the 
University of Wisconsin. After gradu- 
ating from High School she was em- 
ployed by the Metropolitan Life Insur- 
ance Co., and worked for several years 
in the Welfare Division. She worked in 
her father’s store in her spare time and 
was able to enter the New Jersey Col- 
lege for Women at New Brunswick re- 
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cently. While there she won a scholar- 
ship to attend the University of Wiscon- 
sin, and her high scholastic record 
gained her the prize which will enable 
her to study in Europe. The prize is 
one of ten offered annually to students 
in their junior year of college. 








Replicas of Paul Revere Silver Pre- 
sented to Trans-Atlantic Flyers 


BosTon, MASs., May 24.—Replicas of 
Paul Revere silver were among the most 
beautiful presentations to the Bremen 
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Platinum Stamping Bill 





Rush of Business on Other Legislation Pro. 
vents Action by House on Measure 
Which Had Already Passed Senate 


WASHINGTON, D. C., May 29.—Owing 
to a pressure of other business at the 
last minute the subcommittee of the 
House Committee on Interstate anq 
Foreign Commerce was unable to report 
out the Platinum Stamping Bill which 
has already passed the Senate and this 





REPLICAS OF PAUL REVERE SILVER GIVEN TO BREMEN FLYERS 


fliers on the occasion of the reception in 
this city recent.y. 

The silver gift was made by the city 
of Boston. The silver service was sup- 
plied by Shreve, Crump & Low, and are 
illustrated herewith. 








Gem Set Aigrette Once Worn 
by Nelson 


HE illustration shown herewith is 
of an aigrette which once adorned 
the hat of Nelson. It is valued at $15,- 
000 and of great national and historic 
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BEAUTIFUL GEM SET AIGRETTE 


interest. It is now on exhibition at the 
Galleries of Spink & Son, London. The 
exhibition is in aid of the “Save the 
Victory Fund.” 

It is a fine piece of gem-set work- 
manship. 


measure will therefore have to go over 
to the next session of Congress. 

A delegation representing the Jewel- 
ers’ Vigilance Committee appeared be- 
fore the committee on May 18 to urge 
the enactment of the bill. 








Harry Arenburg, Trading as Gem 
Jewelry Co., Cincinnati, Goes 
Into Bankruptcy 


CINCINNATI, OHIO, May 24.—A fail- 
ure in the jewelry business was recorded 
last week when Henry Arenburg, 
doing business as the Gem Jewelry Co., 
343 W. Fifth St., filed a voluntary peti- 
tion in bankruptcy in the United States 
District Court. Slow business is given 
as the cause for the assignment in which 
Arenburg lists his liabilities as $1,345.29 
and assets as $355.48. 

His largest creditors are Mr. and Mrs. 
J. E. Rappaport, who hold a claim for 
rent amounting to $650. 








Julius Garon of the Duluth Jewelers’ 
Supply Co., Duluth, Minn., recently 
purchased an interest in the business 
of the Michigan Jewelry Supply Co. of 
33 John R. St., Detroit, Mich. The 
Michigan Jewelry Supply Co. formerly 
was the Cutler Jewelry Supply Co., up 
until March 1 of this year. Mr. Garon 
purchased the interests of Samuel Her- 
berg. Jack Tobin still retains his im 
terest and in the future will look after 
the sales end of the business. Tobias 
Garon, son of Julius Garon, and an as 
sociate of the Duluth firm, will manage 
the watch material and technical depart- 
ments. Tobias Garon spent considerable 
time in Europe learning the technical 
end of the watch material business. Mr. 
Tobin for many years was at Irom 
Wood, Mich., and previous to that time 
was employed by Mr. Garon at Duluth, 
Minn. 
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Work of Jewelry Class 





Students in Jewelry Designing and Model- 
ing at New York University Receive 
Awards at Close of Winter Term 


An interesting program marked the 
awarding of prizes on Monday evening, 
May 21, to the students in the class of 
designing and modeling for jewelers 
given at New York University and 
prought to a close the winter term of 
this course. The judges awarding the 
prizes were enthusiastic over the work 











MOTIF MODELED BY MARCELLE DE 
BEAUVELERS 


done by the pupils and the instructor, 
Geiza B. K. Toth, who were warmly 
congratulated. 

The judges were Jacob Mehrlust, 
Walter P. McTeigue, T. Edgar Willson, 
Professor John L. Northam and Robert 
8. Tipping. 

During the evening three prizes were 
awarded and two honorable mentions 
were made. The basis of the awards 
was for effort, progress, ability and 
workmanship. The first prize went to 
Marcelle de Beauvelers, who received a 
handsome set of drawing instruments, 








WORK OF DAVID J. ORANGE 


drawing boards, T square, triangles, 
Water colors and brushes. David J. 


Orange was given second prize for a 


Perfect attendance record and for the 
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remarkable progress shown. This prize 
was drawing instruments and water 
colors. To Joseph C. Neale, Jr., went 
the third prize, a set of drawing instru- 
ments. The two honorable mentions 
granted went to Peter Testa and Ray- 
mond Mehrlust. While no prizes were 
originally provided for the honorable 
mentions, it was decided that because of 
the excellence of the work some recog- 
nition should be shown. Consequently 
the two receiving honorable mentions 
were given a choice of either a set of 
drawing instruments or free tuition for 
the next September term. 

The jewelry trade in general and the 
students in particular are indebted to 
Jacob Mehrlust, jeweler, 6 W. 48th St., 
New York, the donor of the prizes. Mr. 
Mehrlust has taken a keen interest in 
the course and has been largely instru- 
mental in keeping it going. The photo- 
graphs accompanying this story give 
some idea of the modeling work done by 
the students. 

The records of this class show that 
there were 15 students enrolled, and the 
average attendance was 10 each night 
during a term of 15 sessions on Tuesday 
and Thursday evenings from 6.30 to 9.30 
o’clock. For admission to this class, it 
is desirable, but not absolutely neces- 
sary, to have had some high school train- 
ing or its equivalent including an 
elementary knowledge of mechanical 
drawing and plane geometry. However, 
the recommendation of a_ responsible 
employer assures admission. 

This is the second year during which 
this course has been conducted. 

There is a standing invitation to. those 
in the trade to attend the sessions of 
this class when it opens again next 
September to determine for themselves 
the effort being made to promote de- 
signing. 








Jeweler Robbed 


Lone Bandit Binds and Gags Los Angeles 
Retailer and Escapes with Loot 
W orth $2,500 


Los ANGELES, CAL., May 25.—A lone 
bandit held up and bound A. C. Ebert, 
jeweler, 637 Baker Ave., Bell, a suburb 
of this city, and robbed him of jewelry 
and other merchandise totaling about 
$2,500. The man then made his getaway 
in broad daylight, without leaving a clue 
to his identity. Sheriff Traeger of Los 
Angeles County, and his deputies are 
working on the case. 

Thursday morning, at about 8 o’clock, 
just after Mr. Ebert had opened his 
place of business a man walked into the 
store and said: “Hello, Brother!” at the 
same time displaying an emblematical 
watch charm of an order to which Mr. 
Ebert belongs. Mr. Ebert returned the 
salutation, whereupon the _ stranger 
asked to be shown some rings. Mr. 
Ebert went to the safe and brought out 
a tray of jeweled rings only to find that 
he was facing a revolver. Cautioning 
his victim to keep quiet, the bandit took 
Ebert to the back yard where he bound 
him to an automobile, using the aerial 
wires of a radio with which to bind him. 





79 


At the same time he stuffed Mr. Ebert’s 
mouth so that he could not yell. 

The robber then went back into the 
store and taking the tray of rings and 
such other merchandise as he deemed 
valuable, went out on the street where 
pedestrians were walking to their work. 
Soon the puffing of an automobile engine 
made Mr. Ebert aware that the highway- 
man had gone. Ridding his mouth of 
the gag and untangling the wire bonds, 
he notified the police and sheriff’s office. 

To the deputies Mr. Ebert said that 
he remembered seeing the man, who was 
stylishly dressed, in his store Wednes- 
day, but thought nothing more of it as 
the man was apparently looking over the 
stock with a view to making a purchase. 
It is believed the bandit noted the lodge 
emblem that Mr. Ebert wore and so 
went out and secured one for himself so 
that he could gain the attention of his 
intended victim. 

Police of Los Angeles and surround- 
ing towns have been notified and sup- 
plied with a description of the bandit. 


Seek Extradition 











Cincinnati Police Believe That Arrest of 
Three Men in Kentucky Will Solve 
Jewelry Store Robberies 


CINCINNATI, May 26.—With the re- 
turn of indictments charging grand 
larceny by the Hamilton County Grand 
Jury, Friday, efforts will now be made 
to extradite Harrison Wager and Wil- 
liam Mason of Richmond, Ky., from 
Bardstown, Ky. Their return will be 
sought as a solution of the robbery of the 
Ideal Loan & Jewelry Co., 332 W. Fifth 
St., from which diamonds and jewelry 
valued at $16,583 were stolen several 
weeks ago. 

The men are also to be questioned 
about the hold-up of the American 
Jewelry Co., Emery Arcade, which on 
Jan. 11, was robbed of jewelry valued 
at $7,175. A third man was indicted. 

The trio was arrested at Bardstown 
Monday on a charge of robbing a bus 
driver. When Detective Chief Emmett 
Kirgan learned of their capture he sent 
Detective Charles Diers to the place and 
asked Ben Saul, manager of the Ideal 
Loan & Jewelry Co. and Harry Michael- 
son, clerk, to accompany him. They 
identified Wager and Mason, it is said 
by the police. These two were acquitted 
in the Bardstown court of the charge 
of robbery, but a second charge of rob- 
bery is still pending against them and 
will be heard during the fall term of 
court. When the judge at Bardstown 
heard the Cincinnati police were after. 
the men he raised their bonds to $10,- 
000. Meanwhile, DeJannett, a French- 
Canadian, failed to appear for his trial 
on Tuesday, but his father told the court 
he was in a Cincinnati hospital. The 
police are still searching for him. 

Now that the Grand Jury has returned 
the indictments, Detective Chief Kirgan 
will seek to have the men extradited 
through Sheriff William Anderson of 
Hamilton County. This will be done in 
an effort to solve the robberies of the 
local jewelry companies. 














John Kelso of Dorrance St. was a 
business visitor in Boston the past week. 

Stowell B. Sherman made a quick trip 
to New York the past week on business. 

Ralph Gregory, of Goodwin & Greg- 
ory Co., was a business visitor in cen- 
tral Connecticut the past week. 

This year marks the 60th in the career 
of the B. A. Ballou & Co., Inc., and they 
report good business. 

Mr. and Mrs. Arthur Stone have re- 
turned from Florida, where they have 
spent several weeks. 

Frederick D. Carr, secretary of the 
Ostby & Barton Co., is confined to his 
home by a serious attack of illness. 

Mr. and Mrs. Arthur Henius and 
daughter have returned from several 
days’ stay at Atlantic City. 

Mr. and Mrs. Earl R. Mulchahey, who 
have been on a trip to Jamaica, West 
Indies, returned the past week. 

Mortgages for $3,000 and $3,500, re- 
spectively, against property of Louis 
Feingold were discharged the past week. 

Edgar M. Docherty was a business 
visitor in Boston the past week in the 
interests of the William C. Greene Co. 

Mr. and Mrs. Lewis S. Darling left 
last week for an automobile trip of sev- 
eral weeks through New York State. 

Clarence L. Valentine returned last 
week from an extended western trip in 
the interests of George F. Berkander. 

Mr. and Mrs. Walter Hidden have 
opened their house at Newport for the 
season. 

The next meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held at the Turks Head 
Club this city on Friday, June 15. 

The Ideal Knife Co. has been putting 
in new machinery at its plant, corner 
of Cedar and Adie Sts., and reports an 
increasing business. 

The Union Novelty Co. has given a 
chattel mortgage for $1,210 to Frank E. 
Green, covering contents of office 
at 60 Exchange St., Pawtucket. 

Notice has been filed at the office of 
the Secretary of State that the C. E. 
Mfg. Co., Inc., has changed its name 
to the Ce Co. Mfg. Co., Inc. 

Harold W. Ostby, president of the Ost- 
by & Barton Co., has gone to his camp 
at Owl’s Head in the Adirondacks for a 
couple of weeks’ sojourn. 

A marriage license was issued from 
the office of the City Registrar the past 
week to Allan T. Berzelius and Miss 
Margith M. Engstrom. 

William P. Chapin, Jr., has the sym- 
pathy of the entire industry in the death 
of his wife, Mrs. Florence M. S. Chapin 
the past week. 

Mr. and Mrs. Albert S. Vennerbeck 
have returned from New York City and 
vicinity, where they spent the past 
week. 

Frank DiMeo has petitioned the United 
States District Court here for a dis- 
charge in bankruptcy and a hearing has 
been set for June 2 at 10 o’clock. 
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The engagement was announced the 
past week of Miss Constance M. Covell 
of this city, to Edson W. Sawyer, son 
of Mr. and Mrs. George F. Sawyer. 

Frank M. Kelley with the Manufac- 
turing Jewelers’ Board of Trade, was in 
New York and vicinity the past week in 
the interests of the board. 


J. Robert Sweet of the Providence 
office of the National Jewelers’ Board 
of Trade, was on a_ revision trip to 
northeastern Massachusetts the past 
week. 

William G. Lind is chairman of the 
committee to arrange for the Father 
and Son night of St. Andrews Chapter 
of All Saints Memorial Episcopal 
Church on June 4. 

Mr. and Mrs. Horace F. Carpenter re- 
turned to their home at Edgewood the 
past week after several months’ motor- 
ing through the South and southwestern 
parts of the country. 

Mr. and Mrs. William G. Lind and 
family spent the last week-end at their 
summer home at South Dennis, Mass., 
preparatory to opening their cottage for 
the season. 

Mrs. Cesar Misch, president of Cesar 
Misch, Inc., has sold her residential prop- 
erty on Elmwood Ave., on which she has 
taken a mortgage for $30,000 from the 
purchaser. 

Julius Lipschitz of the Oval Mfg. Co., 
51 Empire St., this city, is on an ex- 
tensive European trip in the interests 
of his concern, visiting the various stone 
markets. 

George B. Champlin and his son-in- 
law and daughter, Mr. and Mrs. Ralph 
S. Hamilton, Jr., left town last Friday 
for Warwick Neck, to occupy their 
country house for the summer. 


Mr. and Mrs. Erling C. Ostby and 
daughter, Miss Virginia Ostby, who have 
been abroad since early in October, 
sailed last week on the steamship Ma- 
jestic for home. 

Gregor Krichbaum, of L. Krichbaum 
& Co., was chairman of the committee in 
charge of the anniversary banquet of 
the First Light Infantry Veterans at 
the Biltmore Hotel last Saturday even- 
ing. 

Mr, and Mrs. Julius A. Saacke, who 
were married in New York last week, 
have sailed for Bermuda for their honey- 
moon. Upon their return they will re- 
side in this city, where Mr. Saacke is 
in the manufacturing jewelry business 
as the Excell Mfg. Co. 


Col. Samuel M. Nicholson, Marsden 
J. Perry, Jr., and Robert Shepard have 
been added to the general committee of 
the Narragansett Bay Regatta Associ- 
ation for the national regatta at New- 
port in August. Frederick B. Thurber 
of the Tilden-Thurber Corp., is a mem- 
ber of the Board of Governors. 


John J. Collins, with the Ostby & Bar- 
ton Co., who is Major of the Third Bat- 
tallion of the 243rd Coast Artillery, is 
one of 12 officers of the Rhode Island 
National Guard officially commended the 
past week by Governor Norman S. Case 
for having received “very satisfactory” 
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ratings for their organizations and units 
during the recent Federal inspections, 

A bronze tablet containing the roll 
of honor of men of the First Universal. 
ist Church, who served in military op 
naval forces in the World War, was 
dedicated at a special service in that 
church last Sunday morning in connee. 
tion with the annual Memoria] Day pro- 
gram. The tablet is the gift of Charles 
A. Russell of the Irons & Russell Co 
his wife and their grand-daughter, ” 

The cases of the American Standard 
Watch Case Co., Inc., against the Ni- 
agara Insurance Co., the Aetna Fire In. 
surance Co., the Scottish Union and Na. 
tional Insurance Co. and the Palatine 
Insurance Co., Ltd., to collect insurance 
on damages by fire in the plaintiff's plant 
some months ago, which were on the trial 
calendar of Superior Court for a hear. 
ing the past week were passed for re. 
assignment. 

Albert A. Wainwright, assistant sec. 
retary at the Gorham Mfg. Co. was 
elected president of the Rhode Island 
Association of Credit Men at the an- 
nual election of officers last week. How- 
ard F. Barker with Belcher & Loomis 
Co., was elected a delegate to the Na- 
tional Association of Credit Men’s con- 
vention to be held in Seattle, during the 
week of June 11. Edgar M. Docherty, 
of William C. Greene & Co., was elected 
a member of the Executive Committee. 

Thieves, breaking into the home of 
Grafton H. Willey, president of the Hub 
Loan Co. of this city, at 389 Laurel Hill 
Ave., Cranston, the other night, carried 
away diamonds, money and _ valuable 
gems, valued at $7,790, while the Willey 
family was asleep. The gems were the 
property of Mrs. Willey and between 
$400 and $500 in bills was taken from 
Mr. Willey’s trousers, which were hang- 
ing on a chair. Entrance was gained by 
forcing open a window. 

At the 59th annual meeting of the 
First Light Infantry Veterans on Sat- 
urday evening following the annual ban- 
quet at the Providence-Biltmore Hotel 
among the officers elected were: Capt. 
Gregor Krichbaum as Adjutant; Wil- 
liam H. Mason on Publicity Committee; 
Nathaniel Fisher on House Committee 
and Leo Krichbaum on Recruiting Com- 
mittee. Others present included Col. 
Frank L. Barrows, G. Walter Jenks, 
James Bradshaw, A. Leo Kilkenny, Mor- 
timer Green. Former Governor Charles 
Dean Kimball was reelected Colonel 
commanding. 

A party of young people, including 
Norman Silverman, son of Archibald 
Silverman of Silverman Bros., had 4 
narrow escape from serious injury Sat- 
urday evening, when an automobile be- 
longing to Mr. Silverman skidded on & 
wet car rail and crashed into a telephone 
pole. Norman Silverman received con- 
tusions of the right knee and every 
member of the party of five as well as 
the chauffeur were cut and bruised. One 
young lady, Miss Catherine Hirsh of 
Cleveland, Ohio, was injured about the 
head and was retained at the hospital 
to which all were taken, for observation 
for possible internal injuries. 
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Joseph Goodman is preparing for his 
annual diamond buying trip to Europe 
and will sail about June 15. 

Joseph Gersh of Joseph Goodman & 
Co., has returned from a successful sell- 
ing trip to Niagara Falls, Erie and other 
cities in that section. 

The sympathy of the jewelry trade 
has been extended to Frank Himelfarb 
of the diamond firm of Himelfarb & 
Zeper, Sansom St., in the death of his 
prother, Louis. 

The annual exodus to the seashore of 
Philadelphia jewelers has begun and a 
large number of wholesalers and retail- 
ers, have or soon will become daily com- 
muters to Atlantic City and other shore 
resorts. 

The stock and fixtures of I. Weisman, 
1910 W. Columbia St., were purchased 
by Samuel Toll, who will continue busi- 
ness at the same address with a com- 
plete line of high grade diamonds, 
watches and jewelry. Mr. Weisman 
established the business in 1908. 

Burglars who broke into one of the 
stores of the George B. Evans Co., at 
792 Market St., escaped with fountain 
pens, jewelry and leather goods valued 
at $3,500. The cracksmen climbed a fire 
escape in rear of the store, forced a sky- 
light and made their way to the first 
floor. 

L. P. White and several other jewel- 
ers took part in or enjoyed the annual 
musicale of the Kelly St. Choir, com- 
posed of veteran business men of this 
city. Mr. White is one of the old mem- 
bers of the Kelly Street association, and 
has been active in its work for several 
years as its president. 

Miss Esther Goodman, youngest 
daughter of Joseph Goodman, diamond 
importer, 731 Sansom St., is now Mrs. 
David Kelsey, the marriage ceremony 
having been performed in this city. The 
young couple are now on a honeymoon 
trip to New York and sea coast resorts 
and will live in Trenton, N. J., where 
Mr. Kelsey is a well established young 
attorney. 

The annual outing of the Sansom 
Street Business Men’s Association will 
be held at Linden Court on Saturday, 
June 16, and John J. Costello, who has 
the affair in charge, has arranged an 
entertaining program for the afternoon. 
The “Street” will be closed for business 
that afternoon and already assurances 
have been received that the attendance 
will be larger than ever before. 

A solitaire diamond weighing 14 
carats, from the collection of the late 
Henry E. Zollinger, brought only $2,100 
at the auction sale in the Samuel T. 
Freeman & Co. galleries, being held by 
order of the executors. A stone of three 
and a half carats brought $1,100 while 
a two carat stone set in a scarf pin went 
for $800. For an Oriental pearl neck- 
lace of 81 graduated pearls $800 was the 
high bid. 

M. Bogdanoff, one of the “fixtures” 
of Sansom St., despite his absence for 
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several months, while in the retail line, 
has returned and opened a wholesale 
establishment at 718 Sansom St.; after 
making several extensive improvements 
and renovations, including a finely 
lighted and appointed private office and 
diamond room. Handsome furniture 
and other equipment add to the effect. 
With him are associated I. Bogdanoff, 
dealer in watches and A. Hammer- 
schmidt, diamond setter. 

An automobile which skidded in mak- 
ing a turn at the intersection of Seventh 
and South Sts., rammed the window in 
the jewelry store of Jacob Biefeld, 704 
South St., and watches, rings, chains 
and other articles on display were hurled 
onto the pavement. So far as Mr. Bie- 
feld has been able to ascertain, all the 
jewelry was recovered. The car in its 
dash narrowly escaped running into a 
baby carriage cdntaining a son of Philip 
Solomon, who lives in an apartment over 
the Biefeld store but Solomon managed 
to push the carriage out of danger. He 
was slightly injured. 

A number of Philadelphia jewelers 
will leave Sunday for Washington to at- 
tend the national convention of the In- 
dependent Order Brith Sholom which 
will last from June 3 to 5 inclusive. 
Delegates from Behr Gordon lodge of 
this city, composed entirely of jewelers, 
are M. E. Gordon, Samuel Z. Korff, I. 
Shifren, Alexander Lopatin, and Harry 
Gordon. Messrs. M. E. and Harry Gor- 
don will be accompanied by their wives. 
Mr. and Mrs. I. S. Sagorsky will attend 
as visitors. Headquarters of the Phila- 
delphia delegation will be at the Wash- 
ington Hotel. 

The Department of Public Safety an- 
nounces drastic measures to be taken to 
bring into court jewelers and other per- 
sons victims of window smashers, hold- 
up men and other criminals, who fail 
to appear when a prisoner suspected of 
robbing them, is up before a Magistrate. 
Their failure to appear often results in 
the prisoner being discharged for lack 
of evidence and it is now stated that 
hereafter warrants will be issued for 
victims who refuse to appear in such 
cases. In one case detectives had to be 
sent to bring in a South Philadelphia 
jeweler whose window had been smashed 
and whose identification of loot found on 
the suspect was necessary to hold him 
for trial. 








The Providence Evening Bulletin re- 
cently published an interesting article 
about Molly R. Richardson, daughter of 
Mr. and Mrs. H. W. Richardson of Rum- 
ford, who is the first woman at. the 
Rhode Island School of Design to take 
up cutting in steel, heretofore considered 
a man’s work only. Miss Richardson is 
a graduate of the Seapines School in 
Brewster, Mass., where she became in- 
terested in jewelry work through an 
arts and craft course which she pur- 
sued there. Last fall, she enrolled in 


the Rhode Island School of Design 
course of jewelry making and designing 
and after three years studying, her am- 
bition is to open a jewelry shop of her 
own, where she can carry out her own 
ideas in designing and selling. 
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After an absence of four weeks Ben- 
jamin Bloom is back with the Goldland 
Jewelry Co. 

William Parks, the Thomas Long Co., 
has returned to his position after a brief 
illness of influenza. 

Ben Harrison has taken offices on the 
third floor of the Washington building. 
For many years he was on the seventh 
floor. The new premises are more com- 
modious and extensive. 

B. Yaffee & Sons have started in the 
wholesale line at 813 Washington build- 
ing. The sons, Edmund I. and Bertram 
L., were formerly with A. Kopelman & 
Son, Washington building. T. Louis 
Lancy, watchmaker, has taken bench 
room with them. 

Howard C. Martin, head of the whole- 
sale department of Smith, Patterson Co., 
has just been elected to membership in 
the Boston Jewelers’ Club. For years 
he has attended the social functions of 
the organization as guest. L. C. Nor- 
ton of the retail department is in the 
Charlesgate Hospital suffering from a 
poisoned finger. 

The various events at the annual out- 
ing of the Boston Jewelers Club at 
Nantasket have been placed in the hands 
of the following committees named by 
Carl Lawton: Baseball, Everett Hardy; 
three-legged race, Frederick W. Wid- 
mer; pipe lighting, Arthur S. Kelley; 
quoits, Edward F. Lilley; potato-spoon 
race, E. W. Kirby; 50-yard race, Wil- 
liam S. Smith; prizes, Ben Wyman. The 
outing is to be held June 21 at the Shore 
Garden, Nantasket. 

E. H. Saxton attended the annual con- 
vention of the United States Chamber 
of Commerce in Washington for two 
weeks, and was vastly impressed with 
the far-reaching activities of that or- 
ganization. He represented the Leo- 
minster Chamber of Commerce as na- 
tional councillor and reported to that 
body on what was accomplished in Wash- 
ington. Among the many functions he 
attended was one at which Herbert C. 
Hoover, secretary of commerce, was the 
guest of honor. 

Watch material dealers from New 
York and Philadelphia were the guests 
of the Boston Material Dealers Associ- 
ation in this city last week. The pro- 
gram of entertainment included a. ‘visit. 
to the Waltham watch factory where 
they were entertained at luncheon as the 
guests of President Boucher and Man- 
ager Brown. Later they returned to 
this city and were dined at the Boston 
City Club by the Boston association, 
after which questions relating to the 
trade were discussed. Among those rep- 
resented were I. Alberts Sons, Inc., J. M. 
Kirby Co., Haselton, Goodman Co., 
Charles May & Son, Inc., Harkins & 
Murphy, Inc., Hub Material Co., D. C. 
Percival Co., A. Paul Co., and Harry 
Parritz & Bro. The committee in charge 
of the entertainment consisted of: J. M. 
Kirby, W. S. Campbell and H. J. Hasel- 
ton, assisted by Gus Senhauser of Suss- 
feld Lorsch & Schimmel. 
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Mrs. Karl Hess of Braddock, Pa., who 
has been in the Western Pennsylvania 
Hospital for the past 15 weeks and who 
underwent a serious operation is slowly 
recovering. 

Gimbel Bros. are having their first 
sale since the name of the store was 
changed from the Kaufmann & Baer Co. 
Heretofore it had been the custom of the 
latter to have a May sale throughout the 
month, but only a minor event is being 
staged at this time. 

Emanuel Grafner of Grafner Bros., 
with Mrs. Grafner, returned last 
week from Europe. It was Mr. Graf- 


ner’s first trip abroad, where he went, 


on business and pleasure. He spent a 
week or two in Switzerland and was de- 
lighted with that country and the 
scenery. 

Wolfson & Grau are the owners of a 
business building erected on Brookline 
Blvd. which this firm recently leased to 
a chain store company for a long period 
of years on advantageous terms. Brook- 
line is one of the fastest growing com- 
munities in the South Hills of Pittsburgh 
and in fact has.made more rapid strides 
than any other section of Pittsburgh 
during the last few years. 

The members of the Retail Credit 
Men’s Association held their spring 
frolic and chicken waffle supper at The 
Pines Tuesday night and a large delega- 
tion of jewelers and other members and 
their families were present to help to 
make things merry. This is the biggest 
social event of the year and one which 
has been held in the country back of 
Pittsburgh for several years past. 

A. K. Buckeridge, who is buyer of 
jewelry and stationery for Boggs & 
Buhl, returned last week from his Eu- 
ropean trip, coming back on the Levi- 
athan after a six weeks’ trip abroad. 
Boggs & Buhl are this month observing 
the 58th anniversary of the establishment 
of the firm. Special inducements are 
being offered throughout the month of 
June to the patrons of the house. 

J. Alexander Hardy of the Hardy & 
Hayes Co. says that business in April 
was slow and this appears to be the 
general rule, with some improvement in 
May. This situation not only existed in 
the retail, but also in the wholesale divi- 
sion. Reports for the last week show 
that there has been a pickup in the 
general trade of the district. Weather 
conditions have been unseasonable. 

Members of the Chamber of Commerce 
will make their second bus tour through 
western Pennsylvania, June 4, and ac- 
cording to present plans will make about 
six of these tours a year. The first one, 
made recently by-a large number of 
business ‘friends, was a decided success. 
On the coming tour either Secretary 
George W. Best or Herman Hofmann 
of the Heeren Bros. Co. will represent 
that concern. 

The Pittsburgh Credit Bureau which 
is merchant owned is holding open house 
today for the benefit of the public and 
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also its friends. It is desired to acquaint 
all persons with how the bureau is 
operated. The bureau has been running 
a series of advertisements in the daily 
newspapers to inform the public just 
what kind of service it is rendering. The 
jewelers have about the largest repre- 
sentation in the membership, which now 
numbers 800. 

The directors of the Credit Associ- 
ation of Western Pennsylvania have 
elected Sidney B. Congdon president for 
a second time and the following other 
officers: L. C. Lyon, first vice-president ; 
John O. Gilmore, second vice-president; 
Cyrus Lewis, treasurer, and L. I. Mac- 
Queen, executive manager. The local 
association won the national association 
membership cup for the largest gain 
in memberships among Class A associ- 
ations. 

S. Mallin, who is engaged in business 
in E. Ohio St., and who is also the 
owner of the property at No. 541 on 
same thoroughfare, has leased the place 
to the McCulloch Drug Co. for a period 
of 25 years and is erecting thereon a 
building suitable for the needs of the 
drug company, which is one of the larg- 
est of its kind. Mr. Mallin says that 
the total rental for the period will ap- 
proximate $157,500. Considerable im- 
provement is going on in the particular 
district referred to. 

Herbert Ollendorf, president of the I. 
Ollendorf Co., was in Pittsburgh last 
week attending the opening of the con- 
cern’s new quarters in the new Clark 
building and also participating in the 
celebration of the 60th anniversary of 
the founding of the house. On last Mon- 
day the concern kept open house and did 
not do any business on that day, the 
period being set apart for welcoming 
new and old friends. The business oc- 
cupies suite 509 to 511A at 717 Liberty 
Ave. and has one of the most complete 
and up-to-date establishments in Pitts- 
burgh for transacting its business. 

Francis A. Keating, of the Grogan 
Co., has returned from Europe and is 
preparing to make one the finest dis- 
plays of jewelry and other kindred arti- 
cles ever shown in Pittsburgh. Mr. 
Keating was met in New York by Mrs. 
Keating. Mr. Keating visited a number 
of countries in making his purchases of 
jewelry and various novelties, this house 
having featured high class merchandise 
of that sort for a long period of time. 
The work of enlarging and altering the 
present establishment has been under 
way now for several weeks but it will be 
fall before the work is finished. 

August Loch of the August Loch Co. 
expects to be finally located and estab- 
lished in his new location in Federal St., 
North Side, by the first of the month. 
The job of moving has been more of a 
task than he had anticipated. He is 
building a new marble front to the es- 
tablishment and will have a very fine 
store when the work is finished. Mr. 
Loch actually doubled his business dur- 
ing the holidays by conducting a 25 per 
cent off sale and for the last month or 
so has been extending this plan, with 
the result that he has done a much bet- 
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ter business this year to date than last, 

The Jos. Horne Co. last week offered 
40,000 shares of the no par value com. 
mon stock of the company to the public 
it being put out through a banking 
syndicate at $38 a share. Before the 
end of the week it was up to 50% on 
the local exchange. The purpose of 
offering this to the public was to create 
a public interest in the establishment 
The company is capitalized at $7,500 000 
preferred and 240,000 no par common 
stock. The earnings of the Horne con. 
cern during the last five years have 
averaged more than $1,000,000 a year 
The firm is at present making some 
extensive alterations, including the 
installation of new electric elevators 
and new stairways. 


Richmond, Va. 


The Morris Jewelry Co. is conducting 
a removal sale at 716 E. Broad St., pre. 
liminary to moving into new quarters at 
534 E. Main St., on June 2. 

Newman & Wasserman, pawnbrokers, 
316 N. Sixth St., are conducting a bank- 
rupt sale of the jewelry stock of T. H. 
Baptist, 1407 E. Main St., which they 
recently bought for $3,000. The sale wil] 
be continued, they announce, until the 
entire stock is cleared. Mr. Baptist went 
into bankruptcy two months ago. 


Canada Notes 


Robert A. Wright, Lethbridge, Alta, 
has assigned and the Canadian Credit 
Men’s Association has been appointed 
custodian. 

The jewelry store of F. B. Steacy, 
Brockville, Ont., was robbed early one 
morning recently, when a burglar broke 
the plate glass window, enabling him to 
secure a number of diamond rings with- 
in reach. <A policeman was on duty 
within a short distance of the store, and 
when the thief ran off an attempt was 
made to follow him but he made his 
escape by a side street where it is be 
lieved that he had an automobile in wait- 
ing. 

A second hand dealer and jeweler, 
Toronto, was arrested on May 23, on 
the charge of having illegally purchased 
and having in his possession high grade 
gold ore. He denied the charge but on 
a search of his premises being made, 
it is alleged, that samples were found 
neatly packed away in an unused electric 
bulb carton. The samples ranged from 
the pure nugget to the uncrushed quartz, 
and their value is estimated at about 
$2,000, according to the police. For the 
samples the man is said to have paid the 
seller $100 in cash with about $50 to 
come. A jeweler of Toronto, convicted 
of this offence some years ago, received 
a sentence of two years’ imprisonment. 
The man was allowed out on bail of 
$2,000. The prosecution was initia 
by Hon. W. H. Price, K. C., Attorney- 
General of Ontario, with a view of check- 
ing the practice of the systematic steal- 
ing of high grade ore from the mines of 
northern Ontario. 
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M. E. Watkins, for a number of years 
engaged in the jewelry business at 
Mount Airy, Md., was a visitor to the 
wholesale district here recently. 

E. D. Sturmer, head of the E. D. 
Sturmer Jewelry Co., Easton, Md., has 
returned after attending the Shriners’ 
convention at Miami, Fla. ian 

Oscar Samuels, who was indisposed 
for a week or more with an attack of 
grippe, has returned to his desk at the 
wholesale house of J. Engel & Co., Balti- 
more St. and Hopkins Place. 

W. H. Fowlie, manager of the New 
York office of the Elgin National Watch 
Co., was a visitor here recently. Mr. 
Fowlie called on the heads of a number 
of the wholesale houses. 

Sigmund S. Kaufman, one of the lead- 
ing jewelers of Fredericksburg, Va., 
accompanied by his bride, visited friends 
here during the week. Before leaving 
for his home Mr. Kaufman called on 
his old friend, Jacob Engel. 

Philip and Sigmund Katz and Melvin 
Erlanger of the S. & N. Katz organiza- 
tion, N. Charles St., are organizing a 
golf team for the purpose of challenging 
other jewelry firms’ golf teams on the 
links of the Suburban Club. 

Joseph B. Joynes, for many years con- 
nected with the J. S. Macdonald Jewelry 
Co., which dissolved several months ago, 
is now a member of the sales force of 
the John W. Mealy & Sons Co., 16 W. 
Lexington St. 

Meyer Greenebaum, 2200 E. Monument 
St., is making preparations for his an- 
nual trip to Europe. He will visit Ams- 
terdam and other diamond centers in 
Europe. Mr. Greenbaum will leave about 
the middle of June. 

David Spiro, prominent Wilmington, 
Del., jeweler, has returned home from 
Sinai Hospital where he underwent a 
serious operation. Mr. Spiro was great- 
ly improved when he left Baltimore. 
Many of his friends called to see him 
during his period of convalesence. 

Peter Corosh, Annapolis jeweler, was 
chairman of the committee on decora- 
tions during the Colonial celebration 
held in historic Annapolis, May 15-16. 
President and Mrs. Coolidge, Governor 
Albert C. Ritchie and many other no- 
tables attended. 

Jacob Engel, president of J. Engel & 
Co,, Hopkins Place and Baltimore St., 
Is making preparations to attend the an- 
nual convention of the National Whole- 
sale Jewelers’ Association. The conven- 
tion is expected to be one of the most 
important held by the national body for 
several years. 

According to local wholesalers a gen- 
eral increase has been noted in the sale 
of costume jewelry here and in towns 
throughout Maryland. Much of this 
trade has been created through concerted 
advertising in which direct appeal was 
made to the buying public at a time 
when graduation gifts are popular. 

Leon Engel, of J. Engel & Co., has 
returned from a business trip to the 
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Eastern Shore of Maryland. Mr. Engel 
spent several days in Easton, one of the 
hub cities of the Shore. He reported a 
general improvement in business condi- 
tions, noting that a steady demand exists 
for graduation gifts. 

C. Howard Millikin, president of the 
Maryland-Delaware Retail Jewelers’ As- 
sociation and chief executive of the 
Hennegen-Bates Co., has returned after 
spending the week-end with friends out- 
of-town. Mr. Millikin is now serving 
his fourth term as president of the 
Maryland-Delaware association. 

The annual banquet of the Retail Mer- 
chants Association held at the Hotel 
Rennert Thursday night was attended 
by a number of local jewelers. C. How- 
ard Millikin, president of the Hennegen- 
Bates Co., was toastmaster. James T. 
Vernay is president of the association. 
Special guests included Ralph C. Hud- 
son, president of the Baltimore Associa- 
tion of Commerce, Dr. Julius Klein, di- 
rector of the United States Bureau of 
Foreign and Domestic Commerce, and B. 
C. Forbes, nationally known writer on 
business subjects. 

At the recent meeting of the annual 
convention of the Maryland and Dela- 
ware Retail Jewelers’ Association, held 
in Salisbury, Md., an important resolu- 
tion was adopted for the purpose of hav- 
ing enacted by the next Maryland Legis- 
lature a State-wide auction law similar 
to the auction law now in force in Balti- 
more city. For several years jewelers 
in towns throughout Maryland and Dela- 
ware have felt the need of a law which 
will protect them against the so-called 
mushroom auction evil. Leading Balti- 
more jewelers pledged their support to 
the campaign. 

Mr. and Mrs. Henry Child Kirk, Ro- 
land Park, announce the engagement of 
their daughter, Miss Anne Strother 
Kirk, to Meyric Reynold Rogers, son of 
Mrs. Elizabeth Rogers, of Cambridge, 
Mass. The father of the bride is head 
of Samuel Kirk & Son, Inc., the oldest 
jewelry and silversmith corporation in 
the country. Miss Kirk, who has a host 
of friends in this city, New York and 
Philadelphia, studied at Bryn Mawr 
School, Oldfields and the Peabody Con- 
servatory. Mr. Rogers is director of the 
Baltimore Museum of Art. He was for- 
merly curator of the Metropolitan Art 
Museum and a professor at Harvard 
University. The wedding will take place 
during June. 
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Complete remodeling of the interior of 
Fogg’s jewelry store. at 318 W. Central 
St., Albuquerque, N. M., has just been 
finished. The remodeling makes this one 
of the most up-to-date jewelry stores in 
the Southwest. The stock carried has 
been approximately doubled. Mr. Fogg 
started in his present location over four 
years ago, moving from his old store at 
122 South Fourth St., where he first 
started as a watch repairer. He is a 
graduate of the St. Louis Watch Making 
School and the Winters School of En- 
graving of Chicago. Alex. D. Nottoli is 
Mr. Fogg’s assistant. He is a watch ex- 
pert and a manufacturing jeweler. 
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Retail jewelers of Bessemer, Birming- 
ham suburb, say business continues 
good with them. School and college 
gifts and wedding presents have been 
the means of increasing business with 
some of these jewelers, they say. 

A. & A. Ash have been engaged in the 
retail jewelry business in Birmingham 
for the past 21 years. They are cele- 
brating their 21st business birthday 
with a big sale of jewelry and dia- 
monds. 

A handsome silver loving cup offered 
by the Dramatic Club of the Phillips 
High School to the student doing the 
outstanding work of the year, has been 
awarded to Erle Pettus, Jr. of Birming- 
ham, who won the State oratorical con- 
test. The cup was on display in a local 
jewelry store. 

Silver loving cups have been awarded 
to several students in the class of animal 
husbandry at the Alabama Polytechnic 
Institute at Auburn for being the best 
judges of livestock. The cups were on 
display several days in a jewelry store 
at.Auburn. The winners were William 
H. Gray, New Market, Ala.; W. W. 
Cotney, Lineville, Ala.; D. B. Jacks, New 
Market, Ala.; Roy A. Moore, Athens, 
Ala. 








Allentown 





The following manufacturers’ repre- 
sentatives are calling on the trade in 
this locality: T. A. Brennan with Harry 
Newburg; E. B. Midlen, Barbour Silver 
Co., and M. L. Braun, A. Jaffe & Son. 

L. E. Hertz, manager of the Rogers 
Jewelry Co., 610 Hamilton St., super- 


vised the production of the annual- 


minstrel frolic and follies revue spon- 
sored by the Jewish Community Center, 
given May 20 in the recently dedicated 
Jewish Community Center building. Mr. 
Hertz also acted as interlocutor for the 
minstrels, and scored a “hit” by his 
singing. 








Four drawers in the wardrobe depart- 
ment of the Paramount Studios of Hol- 
lywood are given over to ancient watches 
which are used in the making of moving 
pictures. They have been gathered from 
all parts of the nation during the past 
15 years. There are 121 of these an- 
tiques and all of them are in perfect 
working order. Of men’s watches, there 
are 43 silver and 20 gold. These are 
augmented by 42 silver and 16 gold 
watches for women. The men’s collec- 
tion contains one, 150 years old; six, 100 
years old; 17 made more than 75 years 
ago; 21 which are 60 years old and 18 
used for 45 years or more. The assort- 
ment of women’s watches includes one, 
150 years old; three, 100 years old; 11, 
more than 75 years old; 16 made 60 
years ago; eight 50-year-old watches and 
19 which are 40 years old. The two 150- 
year-old watches are the prizes of the 
collection. 
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“Creasure’ 
Solid Silber 
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STERLING 9253/1000 FINE 

















ite Sai er ree caer 8 mn AROMA 8 


ee an te ini i 4 


“Look! Bob! Connie’s wedding silver is ‘Treasure’ too. That makes the fourth couple 
I know of in a month. . . . It’s positively an epidemic.” 
“Oh no—just smart. You know the designs are 
lovely. Now this EARLY AMERICAN—” 
“Bob, we MUST get divorced and re-married, and have an ‘Early American’ wedding.” 













T IS no accident that one so often finds “Treasure” these days, gracing the 

dinner table of the new-made bride. The fact is, that the popularity of the 

Early American Style in “Treasure” Solid Silver is spreading very rapidly 
among smart people. 







When so many orders we receive end with the statement—“This is for the lead- 
ing bride of the season,” or “This is for a very prominent family,” and even— 
“This is for the governor”... there can be little doubt that discriminating 
people, who have the means to buy whatever they desire, do understand and ap- 
preciate good period design and the true early American style in particular. 














If you haven’t a copy of the Early American Brochure which de- 
scribes this pattern, we shall be glad to send one at your request. 
And perhaps you would like to have us send pieces for your inspection. 







RocGcERS, LUNT & BOWLEN COM PANY-Silversmiths 


Creators of Distinctive Tableware GREENFIELD, MASSACHUSETTS 
Member of the Sterling Silversmiths Guild of America. The Early American Style 
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Editorials 





The Celler Bill [duced pr 
to Reduce Duty Congress May 

on Diamonds 24 by Representa- 
tive Celler of Brooklyn, N. Y., which 


seeks to reduce the duty on cut pre- 


cious stones from 20 to 10 per cent 


and to place rough precious stones on 
the free list (instead of paying 10 
per cent as they do today), may be 
considered one of the first guns in the 
battle of the jewelry trade to eliminate 
the wholesale smuggling of diamonds 
that has been going on for some time. 
Representative Celler introduced a bill 
some time ago on the same subject but 
this was before he had consulted with 
the representatives of our industry, 
as led by the American Jewelers’ 
Protective Association and workers in 
the diamond trade embraced in the 
Diamond Workers’ Protective Union 
of America. The new bill takes the 
place of the old one and embodies the 
sentiment of the cutters, importers, 
retailers and workmen. 

Unfortunately, the adjournment of 
Congress coming so close to the intro- 
duction of Mr. Celler’s last bill has 
left no opportunity to bring the ques- 
tion before our national legislators at 
this session. But the hearing given 
by the Ways and Means Committee 
some time ago, at which the Consul 
General of Antwerp and representa- 
tives of the Treasury Department and 
of various branches of our industry 
testified as to the appalling conditions 
resulting from diamond smuggling, 
have been given wide publicity, and 
the reason for the proposed legisla- 
tion is becoming generally apparent. 
Inasmuch as it has been established 
that wholesale smuggling is being 
conducted in Europe at a cost to the 
consignee of six or eight per cent of 
the invoice price, it will be seen that 
the reduction of duty proposed is the 
most effective remedy that can possi- 
bly be applied to the condition. The 
Celler bill, which will undoubtedly be 
introduced at a later session of Con- 
gress, should have behind it the 
united support of the Treasury De- 
partment, and the jewelry trade, as 
the only sensible solution of a condi- 
tion that is resulting in the loss of 
millions of dollars in revenue to the 
Government and a demoralization of 
the diamond business among those 
who honestly pay the Government its 
due. 

It may be hard to make some of our 
Congressmen realize a luxury like dia- 
monds should have only a 10 per cent 


duty but it is up to the merchants of 
the country to educate their Represen- 
tatives and Senators to the fact that 
it is better to apply a duty of 10 per 
cent and collect it, than to apply a 
larger duty and turn over the bulk 
of the imports of diamonds to the 
smuggler, who pays no duty at all. 





—— N indignant 
roy n subscriber in 
0b tldeshees Sacramento, 


Cal., a member of 
a well-known jewelry concern of that 
city, has asked that THE JEWELERS’ 
CIRCULAR call attention to a matter 
which recently came under his notice, 
in order to get the opinion of the 
trade in general as to the practice in- 
dulged in and the possibility of taking 
steps to remedy the same. We agree 
with him that the matter is of deep 
importance to the jewelry trade and, 
therefore, give prominence to that 
part of his letter which says: 

“There has recently come to the 
writer’s attention something 
which I believe is of vital interest 
to the retail jewelers of this 
country, and something which I 
believe should be taken up and 
dealt with in some way. It is the 
American Legion’s entry into the 
retail jewelry business through 
their Emblem Department 
through the medium of a catalog 
sent to Legionaires. The catalog 
illustrates and lists not only Le- 
gion buttons, but watches, rings 
and other jewelry items, in addi- 
tion to a large section devoted to 
trophy cups. 

“As a member of the Legion, 
out of curiosity, I sent for the 
catalog to find out to what ex- 
tent, if any, the Legion was en- 
tering into competition not only 
with me but many other jewelers 
who are also Legion members. 
That the present catalog may be 
limited may be admitted, but 
there is- no telling to what pro- 
portion it may grow later if per- 
mitted. 

“The catalog is advertised reg- 
ularly in the American Legion 
magazine, and will be sent to any 
member upon request. To go 
further, if after a short while 
no order is received from the party 
writing for the catalog, a follow- 
up letter is sent, and a copy of 
which I am enclosing. I mention 
this latter to show how thor- 
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For 65 years, we have been 
Wholesale Distributors of 
Jewelry manufacturers’ mer- 
chandise and watch and clock 
materials. 


For 65 years—uninterruptedly 
—we have filled the “large or- 
der’ for high-grade service on 
high-grade products for jewel- 
ers throughout the country. 


No matter what your volume 
of business may be, we can 
serve you with the same 
square-dealing we have shown 
to all the others for 65 years. 
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Clocks of every description. 


Prompt service. 


S 
LRLLRUELELXLELRLIRD 


Li LAN LL LALA LI LA LISLE LIX LRX 


PIRI RI RIRIRIDIN LRP RDRP ISS RIDIN 
IX 


4 





May 31, 1998 


oughly they go after the busines 

“T fail to see any reason what- 
soever for this activity on the part 
of the Legion, and would like to 
know by what right the Legion 
considers itself privileged to ep. 
ter the retail jewelry business 
and in competition to many of its 
own members. I will grant them 
the privilege of supplying their 
own official buttons, although 
there is little real excuse for 
even that, but I can think of no 
reason or excuse whereby they 
think they are right in carrying 
on a general retailing activity, 
Every order taken, every gale 
made, no matter how small, is de- 
priving some jeweler, somewhere, 
of a rightful, legitimate profit, 
Goodness knows, the average re- 
tail jeweler is having a hard 
enough time of it at the present 
as it is.” 

With his letter, the jeweler sends a 
copy of a follow-up letter sent him 
under the heading of the American 
Legion’s national headquarters at In- 
dianapolis, asking if he had received 
the catalog in question and why the 
director of emblem sales had not had 
the pleasure of serving him as yet. 

Also enclosed was a copy of the in- 
dignant letter which the jeweler had 
sent in reply. 

There is a principle in this that 
goes further than the simple question 
of the American Legion serving its 
members with jewelry. Even if this 
organization’s charter permits it to 
legally engage in business of this kind, 
there is an ethical question as to such 
practice being indulged in by a fra- 
ternal or membership corporation that 
is supposed to be organized, not for 
profit but to promote the good and 
welfare of its membership. If the 
American Legion can thus engage in 
business, there is no reason why the 
F. & A. M., the I. O. O. F., the Royal 
Arcanum and a hundred other fra- 
ternal organizations should not follow 
suit and the precedent once established 
as legal and ethical is bound to result 
in a spread of the practice. What is 
more, there is no reason why the or- 
ganizations should confine themselves 
to jewelry or why they should not in- 
clude in their catalogs merchandise 
of various lines; furniture, clothing, 
hardware, automobiles and even event- 
ually, groceries and other necessities 
of life? 

The spread of such a practice would 
make every fraternal organization 2 
competitor of the retail merchants in 
every line of business to an extent 
that would be even greater than the 
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Max B. Gutenstein of Charles Holl & 
Co., Inc., 18 E. 53rd St., has left for 
Europe on a business and pleasure trip. 

Leo Wallman, importer of precious 
and semi-precious stones will remove his 
offices on June 1 to 106 Fulton St. 

w. A. Milligan, wholesale jeweler, 
Toronto, Ont., is in New York buying 
merchandise for his concern. 

Henry Meyer, importer of diamonds, 
527 Fifth Ave., has just completed en- 
larging and entirely renovating his office 
on the 12th floor. 

E. Prouse, of Rowland & Campbell, 
Winnipeg, Can., was in this city on a 
buying trip and on Monday left for 
home. 

“The Radium Jewelry Co., 38 Friend- 
ship St., Providence, R. I., has opened an 
office at 9 Maiden Lane which is in 
charge of an experienced manager. 

Edward Ansen of Ansen & Co., cut- 
ters and importers of diamonds, 527 
Fifth Ave., returned last Priday, on the 
Aquitania, after visiting the diamond 
markets of Europe. 

M. J. Schless and Joseph Finn of the 
Schless-Harwood Co., 2 W. 46th St., are 
in Amsterdam at the present time pur- 
chasing merchandise and expect to re- 
main there for quite some time. 

Milton Rosenberg, of M. & A. Rosen- 
berg, 837 Maiden Lane, will sail on Sat- 
urday on the Rotterdam for the Euro- 
pean diamond markets. He will be 
abroad for about two months. 

Oswald Marchand, importer of 
watches and watch materials, 15 Maiden 
Lane, will sail for Europe next Satur- 
day, on the Majestic. He will visit his 
factories in Switzerland while abroad. 

Joseph D. Little, manager of the ster- 
ling silver galleries of the International 
Silver Co., 15 Maiden Lane, went to 
Washington, D, C., last week, on busi- 
ness, 

H. Kleinfeld, of the Star Jewelry Co., 
Inc., 37 W. 47th St., is sailing on the 
Paris next Saturday. He will visit 
France, Germany, Czechoslovakia in the 
search of newest novelties for the fall 
trade. 

The Edward E. Kahn Co., 291 Adams 
St., Brooklyn, is reported to have been 
sold out by the marshal to satisfy a 
judgment of $4,900. The firm, it is said, 
has assets of $5,000, while the liabili- 
ties total about $25,000. 

It was announced last week that Rae 
E. Kahn, bookkeeper and office manager 
for the Aaron Kades Co., wholesale 
Jeweler, Newburgh, N.: Y., formerly 
located at 21 Maiden Lane, has resigned 
her position, her resignation becoming 
effective on June 1. 
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M. Harris, jewelry auctioneer, 142 
Fulton St., is selling out the stock of 
Brown & Delavan, Ithaca, N. Y. This 
concern has been established for over 50 
years. Mr. Brown died about three years 
ago. Mr. Delavan will go on the road 
with a watch line. Mr. Harris is being 
assisted at the sale by Harry Rose, a 
jewelry auctioneer of this city. 

The creditors of Ellman & Blau, jewel- 
ers, this city, and now in bankruptcy 
were notified last week that a meeting 
will be held at 10:45 a. m., on June 5, 
at the office of John L. Lyttle, referee 
in bankruptcy, room 1701, at 299 Broad- 
way. Creditors should attend to prove 
their claims, appoint a trustee, examine 
the bankrupts and transact other busi- 
ness. 

Members of B. & L. Veit, Inc., in the 
diamond importing business, 13 Maiden 
Lane, announced Monday that Leo Veit 
has resigned his position as treasurer of 
the corporation as a result of his ill 
health and has turned over his entire fi- 
nancial interest in the company to 
Arthur B. Veit and Lester W. Veit, who 
have been elected treasurer and secre- 
tary, respectively. B. Veit continues as 
president and head of the concern. 

The 41st annual exhibition of the 
work of the students of the School of 
Fine and Applied Arts of Pratt Insti- 
tute, Brooklyn, will be held on May 31, 
June 1 and June 2. The exhibit will be 
made on the third, fourth and fifth 
floors of the main building, on Ryerson 
St., and can be seen from 2 p. m. to 6 
p. m. and from 7:30 p. m. to 10 p. m., 
on May 31 and June 1. On June 2 the 
exhibition will open at 10 a. m. and will 
close at 4 p. m. 

William B. Ogush of ‘Katz & Ogush, 
Inec., manufacturers of platinum jewel- 
ry, 33 W. 60th St., leaves June 6, on 
the Berengaria for Amsterdam, Ant- 
werp and Paris. This is Mr. Ogush’s 
second trip within four months. Mr. 
spend about five weeks 
abroad, visiting the many sources of 
supply, and will make the necessary 
purchases of diamonds and other pre- 
cious stones, to be used in the manufac- 
ture of jewelry. 

A special meeting of the Good and 
Welfare Committee of the National 
Jewelers Board of Trade, will be held 
Tuesday, June 5, at 3 o’clock, to con- 
sider the reports of the committees ap- 
ponted some time ago to recommend 
nomenclature for diamonds and other 
precious and semi-precious stones. The 
meeting called for Tuesday, May 22, 
was to have considered this subject but 
only six members came out and the 





meeting had to be adjourned for want 
of a quorum. 

In accordance with a decision by the 
Customs Court, the duty on certain mani- 
cure sets is lowered by reclassification on 
protest by the Singer Bros. Import & 
Export Co. These sets were taxed at 40 
cents per pound and 25 per cent ad val- 
orem, under paragraph 33, as articles 
in chief value of galalith, not especially 
provided for. Judge Sullivan fixes duty 
at 5 cents per pound and 20 per cent ad 
valorem, under paragraph 1305. The 
official sample, introduced at the trial of 
the case, showed that the article in ques- 
tion consisted of a lined box, covered 
with paper imitating leather, having a 
brass clasp, and containing a nail file, 
nail scissors, chamois buffer or polisher, 
small boxes for powder or paste, and 
other articles. ‘ 

Many jewelers are listed among the 
creditors of Louis Goldstein, giving his 
home address as 1475 Grand Concourse, 
who, on May 19, filed a voluntary peti- 
tion in bankruptcy in the United States 
District Court, this city. Mr. Goldstein 
lists his liabilities at $11,532, which 
amount represents unsecured claims, 
$6,039, and bills and promissory notes 
which ought to be paid by other parties 
thereto, $5,498. The schedules show 
assets of only $150, including property 
in reversion, remainder and _ trust. 
Among the largest unsecured creditors 
are: K. Kawaguchi & Co., $227; Wing & 
Co., $145; D. Richter, $178; Charles 
Boyajiah, $180 and Carnegie Hall, Inc., 
$3,500. There are many other jewelers 
listed for smaller amounts. 

Approximately 60 members of the 
jewelry and diamond trades in this city 
attended a luncheon given last Wednes- 
day by the Federation for the Support 
of Jewish Philanthropic Societies in its 
new home, 71 “W. 47th St. Brief talks 
were given by Richard C. Murphy, 
counsel for the Jewelers National Crime 
Committee, Morris L. Ernst of Green- 
baum, Wolff & Ernst and Meyer D. 
Rothschild, president of the American 
Jewelers Protective Association. A 
short address was also made by Solomon 
Lowenstein, executive director of the 
Federation. The talks were all informal. 
Walter N. Kahn presided. Following 
the luncheon the jewelers inspected 
the new 16-story building of the Federa- 
tion. The site on which this building 
was erected was donated by Frederick 
Brown, real estate operator, and the 
money contributed for the erection of 
the building was donated by a group of 
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Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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That National Banks have 
complete trust powers is 
not generally understood. 
The Federal Reserve Act 
(as amended in 1918) en- 
ables National Banks to 
exercise full fiduciary 
powers. 
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Through our Trust De- 
partment, we serve in- 
dividuals as trustee, ex- 
ecutor, administrator, 
guardian. We serve cor- 
porations as registrar and 
transfer agent of stocks 
and as trustee for bond 
issues. 
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— 
friends of the Federation. Following 
the luncheon, a committee to work in 
the jewelry and diamond trades was 
appointed. 

Ingomar Goldsmith & Co. moved last 
week to 542 Fifth Ave. 

Edward N. Schenkein, 22 W. 48th St., 
sailed last Saturday on the Leviathan 
for a visit to the European markets. 


The Nathan’s Jewelry Co., this city, 
was incorporated at Albany, N. Y., last 
week, with a capital of $20,000. 

The business of the Commercial Jewel- 
ers, this city, was incorporated last week 
at Albany, N. Y., with a capital of 
$10,000. 

Victor A. Picard, 7 W. 45th St., is on 
an extensive trip through the West and 
will go as far as California. He expects 
to return about June 7. 

Following their usual custom, the 
office and factory of Katz & Ogush, Inc., 
33 W. 60th St., will be closed on Sat- 
urdays during June, July and August. 


It was reported several days ago that 
the Clarence E. Sills Jewelry Co., Inc., 
has taken a lease on a store in the Park 
Central Hotel, Seventh Ave. and 55th 
St. 

Mr. and Mrs. David Mayer, who have 
been in this country on a visit for sev- 
eral weeks, are returning to Antwerp, 
June 2, on the Majestic. While in New 
York Mr. Mayer made his headquarters 
with Knox & Bernheim, 10 W. 47th St. 


Jack Aul of Katz Bros. & Aul, Inc., 
diamond importers, 20 W. 47th St., was 
a passenger on the Leviathan which 
sailed from this port last Saturday. Mr. 
Aul will visit the European diamond 
markets, going abroad on a purchasing 
trip for his firm. 


Abraham Spandorfer, 70 Fulton St., 
this city, is offering to settle with credi- 
tors on the basis of 20 cents on the 
dollar. Mr. Spandorfer originally made 
an offer of 15 cents but this offer was 
raised to 20 cents on the dollar last 
Friday. Mr. Spandorfer’s assets include 
merchandise, $3,000 and accounts, $800 
while the liabilities total $10,000. 

Sidney Weiss, known to the police 
under several aliases, and Murray Fersh- 
ing, who it is also claimed has a long 
criminal record, were placed on trial 
last week before Judge Allen in the 
Court of General Sessions, charged with 
participating in the hold-up and rob- 
bery of the jewelry store of Schafran & 
Feffer, 37 Clinton St. This robbery 
occurred on the morning of March 6, at 
which time the thieves escaped with 
Jewelry estimated to be worth between 
$6,000 and $10,000. Bessie Greenspan, 
alias “Rose Bender,” who acted as scout 
for the gang which held up the store, 
has already been sentenced to serve from 
five to 10 years, in Auburn. Two other 
men, who it is claimed have confessed 
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taking part in the robbery, are still 
awaiting sentence. 


Frank Walker, auctioneer, announced 


several days ago that the stock of dia- 
monds, pearls, watches, jewelry, silver- 
ware and art pieces of the Lang Jewelry 
Co., will be sold at auction beginning 
Tuesday, June 5, at 11 a. m., by the 
Brooklyn Purchasing Syndicate. The 
sale will be held at the premises of the 
Lang Jewelry Co., 1651 Broadway, cor- 
ner 51st St., this city. The Lang con- 
cern is retiring after being established 
for 58 years. The merchandise to be 
offered for sale can be inspected on Mon- 
day, June 4 from 10:30 a. m. until 4:30 
p. m. 

Frank D. Waterman, president of the 
L. E. Waterman Co., fountain pen man- 
ufacturer, was a host, Saturday evening 
to members of the Swiss Society for the 
Study of Economics in the United 
States, 30 of whom led by Dr. Robert 
Welpi, arrived in New York last Friday 
on the Rotterdam, for a two months’ 
tour of the country. Mr. Waterman 
entertained his visitors at a luncheon in 
Newark; N. J., and then took them on 
an automobile tour which not only in- 
cluded visits to his own factory but that 
of others as well. The visitors had a 
trip through the Holland Tunnel and 
wound up the day with a visit to the 
New York Telephone Co.’s building on 
West St., where they inspected the auto- 
matic dial system. The Swiss represen- 
tatives, who are stopping at the Hotel 
Pennsylvania, left Wednesday for a tour 
which will include visits to Buffalo, Chi- 
cago, Detroit, St. Louis, and as far West 
as Los Angeles and San Francisco. 


The trial of Nate Weinzimmer, alleged 
chauffeur for the Whittemore gang of 
jewelry store robbers, which has been 
going on for several weeks, came to a 
close last Monday, and on Tuesday morn- 
ing, Judge Koenig charged the jury. 
Up to the time THE JEWELERS’ CIRCULAR 
went to press, the jury had not returned 
with its verdict. The trial of Wein- 
zimmer was one of the most sensational 
held in the Criminal Court of this city 
for some time. The prosecution pre- 
sented scores of witnesses to testify 
against Weinzimmer, one of the prin- 
cipal witnesses being Anthony Paladino, 
self-confessed member of the Whitte- 
more gang. The defense endeavored to 
establish an alibi for Weinzimmer, claim- 
ing that he was in Cleveland at the time 
the two members of the firm of Goudvis 
Bros., diamond dealers, were held up and 
robbed at Fifth Ave. and 48th St. Leon 
and Jake Kramer, who are now each 
serving 40 years in Sing Sing Prison for 
their part in the activities of the Whitte- 
more gang, were brought down from 
that institution to testify for Wein- 
zimmer. A brother of the defendant was 
also placed on the stand and told the 
court that he had seen Weinzimmer in 
Cleveland a few hours before the Goud- 
vis robbery took place in New York. 
The prosecution was conducted by As- 
sistant District Attorney Wallace who 
was aided by Assistant District Attorney 
Charles P. Garrison. The defendant 
was represented by David Slade. 
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Sent to Prison 





Woman Cenvicted of Stealing Ring from 
Brooklyn Jewelry Concern Must Serve 
Five Years in Jail 


Margaret Reighter, who was convicted 
several weeks ago of the larceny of a 
ring from the jewelry store of Wm. 
Wise & Son, 440 Fulton St., Brooklyn, 
N. Y., was sentenced last Monday by 
Judge Taylor in the Kings County Court 
to serve five years in Auburn Prison. 
The defendant was arrested last Decem- 
ber after visiting several Brooklyn 
jewelry stores and posing as the wife 
of a prominent physician. Following 
an investigation by Richard C. Murphy 
of the Jewelers’ National Crime Com- 
mittee and Captain “Matt” Stratton of 
the Jewelers’ Cooperative Bureau, it was 
established that the woman had a pre- 
vious record. 

She was arrested on Dec. 16 through 
the efforts of Charles Peters, of Charles 
P. Martin, retail jeweler, 519 Fulton St. 
The woman was taken into custody by 
Detective James Cunningham, of the 
Fulton St. squad, after it is claimed 
she signed for a credit in a Flatbush 
Ave. jewelry store. In most of the places 
she visited she represented herself as 
the wife of a prominent doctor living 
on Washington Ave., Brooklyn. She en- 
deavored to open accounts at differ- 
ent department stores and at various 
jewelry establishments, but was not 
arrested until she signed for a credit 
in Castle’s Jewelry Store at 7 Flatbush 
Ave. When searched, it was charged 
that the woman had in her possession 
a number of credit slips from depart- 
ment stores and also produced a velvet 
pad similar to those used for displaying 
wrist. watches. 

Posing as the physician’s wife, she 
was able to get a ring from the jewelry 
store of Wm. Wise & Son, and it was on 
this charge she was convicted. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending May 26, 1928 


The U. S. Assay Office reports: 
Gold bars exchanged for gold 


COM ok 2 occ nude acasiawsews $843,359.77 
Gold bars paid depositors...... 48,789.50 
|) Re errr ree $892,149.33 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Exchange 

RNa oa oa. dn 4 ais) ai weno slaves nattele $402,550.23 
paler - eS ey eer 56,312.67 
Oe eter ae Bie o cial ack.e: alavnloueararaten aim 132,517.74 
gee. Ey are pr or Perey ee $8,112.98 
OD) MNRAS 2a de! ol niles Gots sitar ae aceon 102,325.29 
SOP A Urata Cave) sicile cl acer diar ale arate 51,540.86 
EAN (o kois sha es caw ana $843,359.77 








A watch which had been stolen from 
the show window of E. H. Keller & Son, 
Lancaster, Pa., has been recovered in a 
Philadelphia pawnshop. The store was 
robbed on the night of Feb. 26, 1927. 
The police say that the person who 
pawned the timepiece evidently gave a 
fictitious name. 
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The automatic sprinklers in the W. D. 
Wilmarth shop in County St. gave way 
the other day, calling out the fire de- 
partment, whose quick response averted 
any serious. damage. 

Charles Watson, Jr., and Miss Alice 
M. Stanton, both of whom are associ- 
ated with the J. M. Fisher Co., were 
married the past week by Rev. J. Lee 
Mitchell, pastor of. the local Congrega- 
tional Church. 

M. M. Forman, vice-president of the 
Marathon Co. and Miss Sylvia Rosen of 
Brookline, were united in marriage Mon- 
day evening, May 21, at the home of 
the bride’s parents. Following a recep- 
tion, attended by numerous friends, they 
left on a wedding trip to be of two 
months’ duration. 

E. J. Enoch, Jr., has been appointed 
advertising manager of the J. F. Sturdy’s 
Sons Co., filling the vacancy caused by 
the recent death of Lawrence J. Walsh. 
Mr. Enoch has had an extensive experi- 
ence in the jewelry field, having been 
assistant advertising manager of the 
R. Wallace & Sons Mfg. Co., of Walling- 
ford, Conn., for four years and adver- 
tising manager for Weidlich Bros. Mfg. 
Co., of Bridgeport, Conn., for five years. 

The Baer & Wilde Co. of Attleboro, 
Mass., manufacturer of the Kum-a-part 
collar button announced under date of 
May 25 that letters patent dated 
March 13 have been issued to the con- 
cern for what is known as the Swank 
collar holder. The patent issued is No. 
1,662,774 and other patents are pend- 
ing. It is the intention of the company, 
it was announced, to vigorously enforce 
these patents against all infringement 
and steps have already been taken 
against one manufacturer for an in- 
junction and an accounting. 

A start has been made upon an ex- 
tensive general building program which 
is designed to greatly enlarge the capac- 
ity for output of the L. G. Balfour Co’s 
factory on County St. The crowning 
feature of the program is to be under- 
taken next year when a modern, three- 
story factory structure, adding a great 
amount of floor space to the general 
plant, will be started. Besides this 
structure, a modern brick power house 
will be erected. The maintenance and 
construction department of the concern 
ls now engaged upon supervising the 
building of an addition to the present 
tool and die room to temporarily house 
the tool department, but will eventually 
be a continuation of the die room built 
last year. ‘The next step will be a con- 
crete addition to the present large 
structure, which will more than double 
the present floor space and into which 
much new machinery, already purchased, 
will be placed to take care of the rapid 
growth in this department. New sky- 
lights are to be added to the present 
factory to afford more natural light for 
the working personnel which is being 
steadily increased as the firm piles up 
4 greater volume of business than it 
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has ever before handled in its history. 
The work at present under way is ex- 
pected to be completed in September, 
after which the production capacity will 
be materially increased in all depart- 
ments. 











Fred E. Sturdy, of J. F. Sturdy’s Sons’ 
Co., spent the past week in Canada. 

Mr. and Mrs. James McGowan are 
enjoying a couple of weeks’ sojourn in 
the Berkshires. 

Fred S. Gilbert has returned from a 
business trip through the Middle West 
for the L. E. Freeman Co. 

Mr. and Mrs. A. O. Straker have an- 
nounced the engagement of their daugh- 
ter, Miss Doris Straker, to James E. 
Munroe. 

George E. Darrah has the sympathy 
of the trade in the death of his wife, 
Mrs. Julia L. Darrah, the past week fol- 
lowing a long illness. She was in her 
75th year. Besides her husband she 
leaves a son and daughter. 

The Clark Lighter Co., formerly the 
W. G. Clark Co., will be represented on 
the baseball fields this season by an in- 
dependent nine and the players are rap- 
idly rounding into shape. The team will 
be sponsored by the Clark Athletic Asso- 
ciation. 

Mrs. Clara Fregoll, for several years 
a member of the packing room force of 
the Webster Co., died suddenly Tuesday 
morning, May 22, at her apartments in 
the Badaraceo building, from acute in- 
digestion. She had worked the previous 
day, but was taken ill during the night. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 


reported for the past week: 
Selling Price 
London U.S. Gov’t New York 


Date Official Assay Bars Official 
ae ee 28% 64 62% 

se eee oot 65% 62% 

S Fi cues 28 67 6358 

ae Sere 2875 65 62 

ie eee eee 2845 64 61 

Oe EE aes Holiday 64 61 








Members of the jewelry trade heard 
with deep interest, the announcement 
that Oliver M. Ross, widely known 
as the secretary of the Canadian Jewel- 
ers Association, and for 16 years, Editor 
of the Trader & Canadian Jeweler, had 
entered into partnership with Noel R. 
Barbour, and will specialize in jewelry 
publications and the preparation of ad- 
vertising material for manufacturing, 
wholesale and retail jewelers. The new 
firm will be known as Ross & Barbour, 
and will have offices in the Bank of 
Toronto building, 205 Yonge St., To- 
ronto, Canada. At the request of the 
executive of the Canadian Jewelers’ As- 
sociation, Mr. Ross will continue his 
position as secretary-treasurer of that 
organization. 
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retailer suffers from the chain stores 
today. Such competition would soon 
put the small retailer out of business 
completely. 

The small dealer today in every 
line and particularly in the jewelry 
trade, is suffering from competition 
as he never has suffered before. This 
competition is growing and if he is to 
live he must be prepared to fight the 
inauguration of any new movement 
that will add to his troubles. It seems 
to us that this is not only something 
that the members of the American 
Legion in the jewelry trade should 
oppose, but the members of every 
other organization of a national char- 
acter in every line of industry. 
Therefore, our columns are open to 
all who have any suggestions to make 
upon the subject covered by the above 
letter. 








Officers Elected 


Members of North Shore Retail Jewelers’ 
Association Transact Business and 
Enjoy Chicken Dinner 





SALEM, MAss., May 24.—An interest- 
ing business session at which officers 
were elected was held recently by the 
North Shore Retail Jewelers’ Association 
at Beverly. There were approximately 
30 members in attendance and during 
the meeting several interesting ad- 
dresses were delivered. 

Edward Hardy of D. C. Percival & 
Co., Boston, Mass., addressed the jewel- 
ers on the subject of “Cooperation.” 
Louis Smith of Beverly was another 
speaker and touched on several matters 
which were discussed at the recent State 
convention. 

The election of officers resulted in the 
selection of E. O. Maxwell, Salem, as 
president; R. S. Thayer, Gloucester, 
treasurer; and John Aylwin, Salem, as 
secretary. Vice-presidents were elected 
as follows, one from each community 
included in the North Shore; Lynn, 
Chester Cook; Salem, A. A. Mattsson; 
Marblehead, Richard Cook; Beverly, 
John Webb; Gloucester, J. Thompson, 
Sr.; Swampscott, G. W. Blake. The new 
members elected were G. W. Blake of 
Swampscott and J. Hodgkinson of Salem. 

The members spent the rest of their 
time enjoying a chicken dinner and 
watching an interesting motion picture 
display. It is of interest to note that 
this district organization of jewelers 
numbers in its membership the president 
and the secretary of the Massachusetts 
and Rhode Island Retail Jewelers’ As- 
sociation. The president is Arthur 
Stern of Lynn and the secretary, Louis 
Smith of Beverly. 








H. L. Fair will open a jewelry store in 
the Kraft building, Des Moines, Iowa. 
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Chicago Notes 





Merritt Duval, the Elgin Watch Co., 
returned to Chicago recently from the 
East where he called on the trade for 
several weeks. 

Arthur E. Manheimer of the Man- 
heimer Watch Co., 31 N. State St., is 
at French Lick for two weeks enjoying 
a rest and playing some golf. 

Joe Stein of Stein & Ellbogen Co., 
returned to Chicago last week from New 
York and the East where he spent a 
few days on business. 

E. S. Heller has just returned from 
a short visit to the East where he visited 
with the various factories he represents 
in this territory. 

Jesse Steinberg of I. Simon & Co., 
New York, was a visitor in Chicago 
during the past week calling on the 
trade and renewing old acquaintances. 

The assets of the Bouer-Goldstein Co., 
bankrupt, were sold last week to Tauber 
and Winternitz, auctioneers. The guar- 
antee offer of $60,200 was accepted. A 
sale will be held within the next 10 days. 

Percy D. Lucas, representing Schumer 
Bros., Cincinnati, left Chicago last week 
for a business trip through Ohio and 
Pittsburgh, and will be away for sev- 
eral weeks. 


Charles Purdy, eastern factory repre-- 


sentative, left Sunday night on a trip 
through the Middle West to visit with 
the wholesale trade and will be away 
for about 10 days. 

Fred N. Whitney, manager of the Chi- 
cago office of the Hadley Co., is making 
a business trip through the Northwest 
as far as Nebraska. He is expected 
home some time this week. 

J. Vincent Huber representing the 
George H. Fuller & Sons Co., is making 
a business trip in the interest of this 
concern. Mr. Huber is in the South and 
will be away for five weeks. 


Harry Farquaharson, manufacturers’ 
representative with headquarters in the 
Heyworth building, is making a business 
trip through the Northwest and West 
and will be away for several weeks. 

Reg. Coulson, who travels out of the 
Winnipeg office of the Norris, Alister- 
Ball-Bridges Co., arrived at the home 
offices last week and spent a few days 


here visiting and attending sales con- 
ferences, 


H. M. Peterson, Iowa, Nebraska and 
South Dakota representative for Norris, 
Alister-Ball-Bridges Co., spent the past 
week at the home offices replenishing his 
stock after being away on a business 
trip for several weeks. 

Charles Brown, buyer for the Stein & 
Ellbogen Co., left here last Saturday 
for New York, Providence and other 
eastern cities, where he will remain for 
two weeks looking over the markets and 
making purchases of new merchandise. 

Einar Nelson, retail jeweler, 4938 
Irving Park Boulevard, returned last 
week from Waukegan, IIl., where he 
spent several days attending the conven- 
tion of the Lions Club. Mr. Nelson is 
a member of the drum corp. 

Max Mandelbaum of England, Klein 
& Levy, New York city, stopped in Chi- 
cago last week for a few days to visit 
with the wholesale trade. Mr. Mandel- 
baum was on his way home after making 
an extended business trip to the coast. 

M. G. Vanderhaeghen of the George 
H. Fuller & Son Co. left last week with 
his wife on a trip through the West as 
far as Colorado Springs. Mr. Vander- 
haeghen will combine business with 
pleasure and will be away for several 
weeks. 

J. K. Marshall of the C. & E. Marshall 
Co., left this week for New York, from 
which port he sails for Europe. Mr. 
Marshall will meet Ralph Biber, the 
foreign buyer, and will spend about two 
months there looking over the markets 
and enjoying a rest. 

S. Beilin, retail jeweler, has moved 
his business from 130 N. State St., to 
the new Engineer’s building, Wells St. 
and Wacker Drive. The store is located 
on the ground floor on the Wells St. side. 
Mr. Beilin is installing new fixtures and 
is fixing up a very nice place. 

Edward Cain of Edward Cain & Co., 
wholesale jewelers, 29 E. Madison St., 
accompanied by Mrs. Cain, left last 
week on a business trip through the 
West as far as California. They are 
making the trip via auto and the best 
roads and will be away for many weeks. 

Harry Hagamann, son, of Mr. and 
Mrs. B. J. Hagamann, received the con- 
gratulations of his many friends in the 
jewelry trade last week when it became 
known that he and Miss Katherine 
Smith, where quietly married recently. 
The couple are making their home .at 
7020 Perry Ave. 


Nathan N. Lebolt of Lebolt & Co., 
will leave Michael Reese Hospital some 
time this week for his home where he 
will remain for at least four weeks be- 
fore returning to the store and business. 
Mr. Lebolt has been confined at the hos- 
pital for over six months recuperating 
from a major operation. 

George Cureton, the Newall Mfg. Co., 
accompanied by Mrs. Cureton, will leave 
this week for New York, where they 
will spend a few days before sailing 
on the Reliance for Europe. Mr. Cure- 
ton expects to remain abroad for about 
three months combining business with 
pleasure and visiting all places of in- 
terest. 

C. G. Wiriden, representative for 
Norris, Alister-Ball-Bridges Co., just 
completed an extended business trip 
through his North and South Carolina 
and Georgia territory. Mr. Wiriden 
spent several days of last week at the 
home office in the Garland building get- 
ting his new sample line in shape before 
starting out again. 

Louis M. Graubarth, representative 
for the Indra Pearl Co., New York, 
stopped off in Chicago last week and 
spent a day here visiting with his old 
friends. Mr. Graubarth was on his way 
East after completing a three months’ 
business trip through the Middle and 
North West. His last stop was Mil- 
waukee where he spent several days. 

An involuntary petition in bankruptcy 
was filed last week against Max Stein 
& Co., manufacturing jewelers, at 159 
N. State St. A restraining order has 
been issued preventing them from dis- 
posing of merchandise. Several weeks 
ago this concern was robbed and this . 
helped contribute to their financial em- 


barrassment as no _ insurance was 
carried. 
P. Scharsig, representating George 


Borgfeldt & Co., importers, left Sunday 
night on an extensive business trip 
through the Middle West. This is Mr. 
Scharsig’s initial trip through the terri- 
tory, as representative for this company. 
He will call on the wholesale trade with 
his line of clocks. George Borgfeldt & 
Co. are sole agents in this country for 
Gustav Becker & Co., Junghaus and the 
Hamburg-American Clock Co., who re- 
cently consolidated. 

The Jones & Baumrucker Co., credit 
jeweler. 31 N. State St., announced last 
week that it has leased a store at the 
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six corners of Milwaukee, Cicero and 
Irving Park Boulevard, and will open its 
third store there some time within the 
next few weeks. The store faces Mil- 
waukee Ave. and is a very desirable 
location. All new walnut fixtures are 
being made to order and when the store 
is completed it will be one of the finest 
in that section of the city. This concern 
operates its second store at 4002 W. 
26th St. 

Oscar Hirsch of Hirsch & Oppen- 
heimer, manufacturing jewelers, 159 N. 
State St., recently retired from all ac- 
tive business and has withdrawn. from 
this concern. This was made necessary 
on account of the health of Mr. Hirsch. 
Hugo Oppenheimer, the other member of 
the firm, is continuing the business, and 
has changed the name to the H. Oppen- 
heimer Co. Mr. Hirsch and Mr. Oppen- 
heimer commenced this business 30 years 
ago. Both worked hard during these 
years and have won high respect in the 
industry. 

Alfred A. Busch, formerly associated 
with the Sallan stores at Muskegon and 
Lansing, Mich., as treasurer and part 
owner, spent several days in Chicago 
last week. He disposed of his interest 
in these stores last November and spent 
the winter in California. He has again 
entered the jewelry business and on 
June 2 will formally open his new store 
at 213 W. State St., Peoria, Ill. He 
holds a 15-year lease on this prominent 
corner and has fitted the store with 
beautiful walnut cases and fixtures. 
While in Chicago Mr. Busch stated that 
this is the first of several dignified credit 
stores he expects to open in the near 
future. 

Morey Freeman, representing the 
Amos Sales Service, returned to Chi- 
cago recently after conducting two close- 
out sales in Indiana, both of which were 
successful. One was at Monon, where 
he sold the stock of John B. Mitchell. 
The other was at Frankfort, where the 
stock of the Thurman Jewelry Co. was 
closed out. The fixtures and lease of 
the Thurman company were sold to P. 
M. Slaughter & Son of Elwood, Ind., who 
will establish a branch business in 
Frankfort. It was reported that Mr. 
Freeman represented J. L. Art & Co., 
but this was an error, as both sales were 
in charge of the Amos Sales Service, 
Mr. Freeman merely acting as an auc- 
tioneer and working for them. 


Frank S. Boyden of the Boyden-Min- 
uth Co., manufacturing jewelers at 29 
E. Madison St.,° will sail on June 9 
on the new liner the Saturnia, for a 
pleasure trip abroad, accompanied by 
his wife and daughter, Mrs. Clair Max- 
well, and three grandchildren. They will 
tour France, England, Switzerland, Ger- 
many and Italy. Mr. Boyden will re- 
turn about Aug. 15 and the rest of his 
party some time in September. Mr. Boy- 
den is one of Chicago’s pioneer jewelers, 
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having been identified when a boy and 
for 15 years thereafter with the famous 
old firm of J. B. Chambers & Co., later 
Charles E. Graves & Co. Since 1895 Mr. 
Boyden has conducted a jewelry busi- 
ness, first at Clark and Madison Sts., 
later at Dearborn and Madison Sts., and 
for the past 21 years at suite 1312 Hey- 
worth building, 29 E. Madison St. 

On Tuesday, May 22, the Veribest Bag 
Co. adopted the name of Rica Kaplan, 
and astride with the smart modernity of 
time inaugurated a studio environment. 
The background is all done in silver with 
large block designs. From the ceiling 
all around the room is a drop of scallops 
painted in delicate shades of orchid, 
green and yellow. On the north wall 
is a beautiful painting of a vanity lady 
done in gold. Furniture and cozy seats 
are all in the delicate shades as are 
display cases. Crystal fixtures are used 
for lighting and the floor is carpeted. 
A private sales room on the south side 
of the room in exquisite. The walls are 
all draped with orchid silk and the fur- 
niture is in keeping. All during the 
opening day Mrs. Kaplan was busy re- 
ceiving the congratulations of her many 
friends. Each visitor was presented 
with beautiful pear] boutonniere as a 
souvenir and remembrance of this open- 


ing. 














P. J. Murphy, jeweler, and daughter 
of Maysville, Ky., were recent visitors 
in Cincinnati. 

A. S. Workum, diamond cutter in the 
Schmidt building, made a short trip 
through Ohio. He says he found busi- 
ness to be in a fair condition. 

Theodore F. Seitz, Sullivan, Ind., was 
in Cincinnati during the week. He told 
members of the D. Jacobs’ Sons Co. 
that he intends to acquire another jew- 
elry store in a small city in Indiana. 

The factory of the Cincinnati Watch 
Case and Repair Co., 910 Andrews build- 
ing, will be closed on June 23 for repairs 
and inventory and will open again on 
June 28 for regular business. 

Sidney H. Trott has joined J. L. Blan- 
ton at 122 N. Limestone St., Lexington, 
Ky., as a partner. Mr. Trott was for- 
merly associated with the Kay Jewelry 
Co., of Springfield, Mass., and Buffalo, 
N. Y., and with one of the chain of 
Brother’s Jewelry Co. store at Erie, Pa. 

Walter Mayer, president of the Wal- 
lenstein-Mayer Co., is becoming quite a 
property holder as a member of the 
Stilmar Realty Co. This corporation on 
Tuesday bought the Kemper Lane apart- 
ment hotel at Kemper Lane and McMil- 
lan St., for approximately $1,000,000, 
and recently acquired other parcels of 
land. 

The old bankruptcy case of Carl A., 
and Jerome Thoma, as wholesale jewel- 
ers, was closed Wednesday, when final 
records of it were filed in the United 
States District Court. The Thoma firm 
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was located in the Gwynne buildin 
Sixth and Main Sts. and members listed 
liabilities as $30,603.79 with assets ‘of 
$5,962.48. Unsecured creditors received 
$3,998.61 or 13.3 per cent. 


When they pleaded guilty to charges 
of obtaining money through the sale of 
“fake” diamonds, D. E. Allen, Cleveland 
and W. H. Merchant, Cincinnati, were 
sentenced to the county jail for 60 days 
last Thursday. The sentence was passed 
by Judge Stanley Struble, who also 
ordered the defendants to pay the costs 
of the case. Mrs. Ruby Merchant, wife 
of one of the defendants was fined the 
costs. The three were charged with sel]. 
ing spurious gems to the Union Loan 
Co. and also to I. W. Wolpa. 


The annual outing of the Cincinnati 
Wholesale Jewelers’ and Manufacturers’ 
Association will be held Tuesday, June 
12, at the North Cincinnati Gym grounds 
on the Little Miami River. The date and 
meeting place was decided upon at a 
meeting of the entertainment committee 
held at the Chamber of Commerce, 
Thursday. The outing will follow the 
annual meeting of the National Whole- 
sale Jewelers’ Association to be held in 
Indianapolis the week previous. The 
location of_ the outing is a departure 
from the usual routine as the outing 
had always been held at one of the sum- 
mering places in Kentucky. The gym 
grounds are readily accessible and will 
probably bring out a greater attendance 
this year than ever before. Clarence 
Loeb, chairman; Arno Dorst, Eli Gut- 
mann, Edgar Noterman and Arthur 
Jacobs will be in charge of the affair. 


An exciting scene was enacted in the 
Common Pleas Court of Judge Stanley 
Struble, Tuesday, May 22, and Fred 
Simper, jeweler on Vine St., near Sev- 
enth St., was one of the principal fig- 
ures. Thomas Henrie, Toledo, Ohio, was 
on trial on two. charges of passing 
worthless checks, one of which was for 
$88 and which was passed at M. Sin- 
per’s jewelry store. Henrie bought a 
Masonic pin at the store and gave Mr. 
Simper a check for $88 which he cashed. 
During the course of the trial last week, 
Henrie seized an inkwell from the table 
in the court room and hurled it into the 
jury box. The well struck a woman 
juror and spattered ink all over her 
gown. Henrie started raving and was 
sent to the floor by a blow on the chin 
delivered by Bailiff Harry Brown. Hen- 
rie was returned to the County Jail and 
will be examined to determine the status 
of his sanity. The prisoner was under 
indictment by the Grand Jury and when 
arraigned the first time, he said he was 
without funds to employ an attorney. 
The court appointed one and the de- 
fendant decided to plead guilty. When 
appearing before Judge Struble, Hen- 
rie claimed he wanted a trial by jury 
as he asserted he had not received a 
“fair deal.” He would have been given 
a sentence from one to three years m 
the penitentiary, but likely will recelvé 
a more severe sentence. Henrie passé 
the checks under the name of “Robert 
Longworth” and “Bruce C. Barton. 
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Lauerman Bros. have opened a jewel- 
ry and general store in Waupun, Wis. 


This company, which formerly sold 
jewelry exclusively, operates stores in 
various parts of the State. 


Among State retailers who called on 
local wholesale houses during the past 
week are Mr. Salick of the Salick Jewel- 
ry Store, Watertown, Harry Doolittle, 
Jefferson; and Alfred Schroeder, West 


Bend. 

Adolph Possin of the Bozhardt-Possin 
Co., Milwaukee, is making plans to at- 
tend the convention of the National 
Wholesale Jewelers’ Association at In- 
dianapolis, June 4 and 5. Mr. and Mrs. 
Possin are also contemplating a trip to 
Yellowstone for their vacation this year. 

A new salesman has been added to the 
staff of the William F. Gollberg Co. 
here. He is Arthur H. Weiss and he 
will cover the central and northern part 
of Wisconsin. August Leichtfuss will 
continue with the firm, covering the 
southern and western sections of the 
State. 

Fire broke out in the jewelry store of 
Harry Pelzer at Waupun, Wis., during 
the past week and entirely destroyed the 
building, although most of the stock was 
rescued. The fire broke out in the build- 
ing at 4.30 a. m., and firemen immediate- 
ly carried the merchandise out, exercis- 
ing a considerable amount of care. Mr. 
Pelzer is now doing business in the lobby 
of the National Hotel. 

Less than an hour after they had 
heaved a brick through the show window 
of the Platzer jewelry store, 75 Howell 
Ave., two Indiana Harbor youths were 
captured by South Milwaukee police. 
They both admitted that they had 
robbed the show window and had thrown 
away five watches and half a dozen 
rings when the policemen pursued them 
along the road. Detectives took the 
prisoners out along the road to help 
hunt for the discarded jewelry and much 
of it has been recovered. Both men are 
being held by the police. 


William A. Pfister, jeweler at Sheboy- 
gan, has been elected a director of the 
Sheboygan Business Men’s Association. 
At a meeting held recently Mr. Pfister 
gave a talk on “What Is Needed to 
Create Greater Interest Among the 
Members in the Organization.” Mr. 
Pfister said that the life of any organ- 
ization depends upon the secretary and 
the cooperation of the membership. He 
advocated a plan whereby the Sheboy- 
gan Business Men’s Association should 
take a more lively interest in municipal 
affairs, not to dictate to the city council, 
he said, but rather to make suggestions 
which might lead to a greater and better 
Sheboygan. 

A thief smashed the show window of 
the Harry Rabin jewelry store early 
last week and stole $514 in rings and 
watches. The man kicked in the window 
with his foot and the calf of his leg 
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is believed to have been badly lacerated 
by falling glass. Police followed a trail 
of blood for two blocks and in a nearby 
alley found two trays that had contained 
the watches and the rings. In the belief 
that the thief was so severely cut that 
he would require medical attention, 
every doctor in the neighborhood was 
instructed to report any man who got 
treated for a leg cut by glass, but so 
far no further trace of the thief has 
been found. The print of a rubber hee! 
was found on a piece of the glass that 
fell into the window shelf. 


A movement has been launched in 
Milwaukee to form a central body among 
the neighborhood advancement associ- 
ations. Under the plans outlined the 
central body would function along lines 
similar to an association of commerce, 
cooperating with the Milwaukee Associ- 
ation of Commerce, and doing part of 
the work that the association has not 
had time to do. It would investigate and 
act upon matters of interest to mer- 
chants and business men, such as zoning, 
traffic, taxes, legislation, illumination 
and better business conditions in gen- 
eral. Practically all Milwaukee jewelers 
are members of one or another of the 
advancement associations in the city and 
the movement to centralize them is 
creating considerable comment. 











The Clark Tool & Material Co. moved 
the latter part of last week and opened 
for business Monday in the new location, 
Rooms 1210-11-12 Federal Reserve Bank 
building. 

Mr. and Mrs. Henry Norton of the C. 
B. Norton Jewelry Co., have returned 
from a pleasure trip to Louisiana. C. 
B. Norton returned this week from sev- 
eral days on the Current river. 


A. J. Busekrus of the Andrews Jewel- 
ry Mfg. Co., has returned from a visit 
with relatives at Jefferson City, Mo. Mr. 
Busekrus attended the meeting of the 
Missouri Retail Jewelers’ Association 
and remained over several days to renew 
old acquaintances, as Jefferson City 
was his boyhood home. 

L. H. Ludwig of the Edwards-Ludwig- 
Fuller Jewelry Co., has been called to 
Rochester, N. Y., by illness in his family. 
He left last Wednesday, May 23. Mr. 
and Mrs. George H. Edwards spent the 
last week-end with Charles Bard, a 
jeweler at Sedalia, Mo. They made the 
trip by motor. Max Schmidt of the ma- 
terial department, has been doing jury 
service all week. 

Among the recent visitors in the city 
were N. R. Daugherty, Newton, Kan.; 
T. C. Adams, Springfield, Mo.; W. J. 
Perdue, Trenton, Mo.; W. A. Dickman, 
Butler, Mo.; H. E. Kimber, Excelsior 
Springs, Mo.; Gene Webber, Lexington, 
Mo.; Ed Armel, Holton, Kan.; Mr. 
and Mrs. L. S. Grimm, Jewell City, 
Kan.; A. H. Osborne, Fayetteville, Ark.; 
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Earl Morrison, Excelsior Springs, Mo.; 
C. G. Morrison, Olathe, Kan.; C. L. 
Frost of Frost Jewelry Co., Pleasant 
Hill, Mo. 

George M. Brasch of the diamond de- 
partment of the Norris-Alister-Ball- 
Bridges Co.’s, Chicago office, was in 
Kansas City, following his return from 
the State convention of the Missouri 
Retail Jewelers’ Association at Jeffer- 
son City. Mr. Brasch with E. 0. Baum- 
garten, of the same company’s, Kansas 
City branch, called on the trade here. 
W. O. Hensley of this office, is making 
a trip through Kansas. A. J. Hazard 
of the same branch, is on his northern 
Missouri trip. Mr. Baumgarten of the 
Kansas City branch, who lately made a 
trip, through Kansas, states that the 
graduation business promises well for 
the retail jewelers in that State. They 
feel very much encouraged over present 
conditions, Mr. Baumgarten says, and 
the outlook for fall in all sections of the 
Kansas City territory is very encour- 
aging. 

Practically all of the space for the 
Jewelry Show, to be held here Aug. 
20-24, has been sold and the committee 
is now getting out some direct mail ad- 
vertising to jewelers through this terri- 
tory. All of the manufacturers who 
will be represented here are outstanding 
in their respective lines and the exhibits 
are expected to be the most interesting 
ever shown here. All of the Kansas 
City wholesale jewelers will have ex- 
hibits and will sell merchandise during 
the show. More than 80 per cent of the 
Gift Show space has been sold. This 
will be held in the Hotel Baltimore at 
the same time that the Jewelry Show 
will be in progress. Both events will 
be represented on the Good Fellowship 
Trade Trip of the Kansas City Chamber 
of Commerce, which will be made 
through southern Nebraska and north- 
ern Kansas beginning June 19. Fred 
Sands, manager of both shows, will make 
the trip. Some of the local wholesale 
jewelers will also go as will W. C. Whit- 
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Robbers attempted to cut their en- 
trance into the jewelry store of Wagner 
& MacKenzie, 215 16th St., but were 
frightened away. The work was at- 
tempted early in the morning, May 19. 

Robbers dug a tunnel from the build- 
ing next door, and entered the jewelry 
store of J. E. Sundman, 59 S. Broadway 
recently. They carried off most every- 
thing of value that was not in the safe. 
Rings, earrings, watches and _ other 
jewelry were taken. 

One morning recently thieves smashed 
a show window of the Denver Jewelry 
Co., 527 16th St., and carried off some 
rings, watches and other jewelry. The 
value is placed at about $1,000. They 
were frightened away before completing 
the job of taking the entire stock. 



















































TRADE CONDITIONS 


Business is reported satisfactory by the 
loca] wholesale trade, with some firms show- 
ing an increase in business over the corres- 
ponding period of last year. Collections are 
also reported fair and letters from the several 
trade territories make some of the prognosti- 
cators feel optimistic over the outlook for a 
good fall business, especially in the South 
and West. Salesmen for most of the local 
wholesale concerns will be out with the new 
sample lines by the middle of June. 





Milton Meyer, well known retail jewel- 
er of St. Charles, Mo., was in St. Louis 
last week. 

Two well known commuters from 
Alton, IIl., in the persons of Louis Bran- 
denburger and Roy Goulding, were re- 
ported as visiting dealers in the whole- 
sale trade recently.* 


Work progresses on the new home of 
the Aehle Jewelry Co. at 1021 Locust 
St. and the concern’s officers are plan- 
ning to have a reception on the opening 
day in the new location, the date to be 
announced shortly. 

George G. Gambrill, president, and A. 
F. Ejisenbeiss, vice-president of the 
Eisenstadt Mfg. Co., have returned from 
a trip to Memphis, where they attended 
the recent annual convention of the re- 
tail jewelers of that State. 

The display window of the George L. 
Weber Jewelry Co., 607 Locust St., is 
showing a handsome diamond ring which 
is the donation of the firm to the St. 
Louis Tuberculosis Society. It will be 
one of the prizes offered at the annual 
baseball game for charity to be held 
the middle of next month. 

The drug stores don’t seem to have 
anything on the retail jewelry stores 
nowadays. Recently one of the latter 
here, had a special sale of canary birds, 
on time payments. This week one ad- 
vertised the offering of a waterless 
cooker, to each and every purchaser of 
diamonds, watches or jewelry, to the 
amount of $25 or over. 


Salesmen for the local wholesalers are 
all off the road and most of them on 
vacations or at their homes, pending a 
resumption of road activities, which are 
likely some time next month. Trade is 
reported satisfactory and the year to 
date is showing a good volume of busi- 
ness with some firms reporting a nice 
increase over the same period of last 
year. 

George G. Gambrill, president of the 
Eisenstadt Mfg. Co., in the Lauderman 
building, is planning to attend the com- 
ing meeting of wholesalers at Indian- 
apolis shortly. From there he will motor 
with members of his family to New York 
city, where they will be joined by his 
daughter, who is a student at Vassar 
College. After a short visit in eastern 
points the party will return home by 
automobile. 


Local members of the trade who went 
to Jefferson City, the State capital, last 
week to attend the annual convention 
of the Missouri Retail Jewelers Associ- 
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ation, report having had a profitable 
visit and an enjoyable meeting. Both 
the business and social sessions were 
well attended and the work of the local 
committee in charge of the details of the 
convention plans was highly commended. 

Local trade members heard with ap- 
proval of the election of Oliver Selle, as 
vice-president of the Missouri State As- 
sociation, at the annual election held in 
Jefferson City, last week. As president 
of the local organization, he is largely 
responsible for the success of the bill 
board publicity campaign of last winter 
and will shortly present plans for a new 
campaign the closing months of this 
year. 

Local trade members heard with in- 
terest of the recent conviction of the 
four former members of the local trade 
connected with the failure of the Na- 
tional Jewelry Co. of this city, and the 
Milton Watch Co. of New York. The 
result of the recent trial in New York 
resulting in the sentencing of Morris 
Singer, Jack Trauss, Herman Rosenthal 
and Sol Trauss was received with some 
satisfaction by those familiar with the 
wrecking of the concerns when Jacob 
Ufland fled to Europe in 1924. 

Arthur W. Richter, a road represen- 
tative of the Eisenstadt Mfg. Co. with 
territory comprising Nebraska and 
North and South Dakota, joined the An- 
cient and Honorable Order of Benedicts 
recently and is now away with his bride 
on a short honeymoon. He was married 
here Wednesday, May 16, to Miss 
Fredda Marie Caroline Memhardt, and 
shortly after departed by automobile 
for the “Windy City” and a short so- 
journ at the Edgewater Beach Hotel. 
His friends and co-workers in the com- 
pany joined in the presentation of a 
handsome silver service to the happy 
young couple, who will be back in time 
for the groom to take the road for the 
new season. 

Local realty circles report a lease for 
a term of years of the store room in the 
southwestern corner of the Frisco build- 
ing, at Ninth and Olive Sts., to begin 
with Feb. 1, 1932. This is at the expira- 
tion of the lease of the F. W. Drosten 
Jewelry Co., now occupying the pre- 
mises and located there for the past 10 
years. It has been rumored in the trade 
for some time past that the Drosten firm 
would likely move but no definite inform- 
ation was obtainable although it was 
reported that the change was likely be- 
fore the above date. The above an- 
nouncement, however, indicates that it 
will not continue its present location 
with the expiration of its lease. The 
new lessee is a local drug concern 
operating a number of stores. 








Hundreds of telephone calls, letters 
and personal expressions have been re- 
ceived by the Duval Jewelry Co., Jack- 
sonville, Fla., in appreciation of the 
firm’s erection of the large four-faced 
electrical clock in front of the jewelry 
establishment on Main St. between For- 
syth and Adams Sts. It is the largest 
clock of its kind on the sidewalks of 
Jacksonville. 


May 31, 1998 


v 
LLE GS 
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has been holding up very well, and the 4 
engaged in the business say that the Volume 
of trade in May compared quite favorably 
to that of the corresponding month of last 
year. With the coming of more settle 
weather conditions, it is believed there will 
be a marked improvement in almost all lines 
of business. Wholesale jewelers say their 
af Se eS, Soe, ae 
of trade. gee © make at the state 

A. J. Heuring, publisher of the Win. 
slow Dispatch at Winslow, Ind., who 
formerly was engaged in the retgij 
jewelry business at Monroe City, Ind, 
was in Jasper, Ind., a few days ago on 
a business mission. 

Burglars entered the general store of 
Alfred Mabrey, a large handler of jewel. 
ry and alarm clocks at Jolietville, Ind, 
a few nights ago and carried away about 
$2,000 in merchandise. The police have 
no clew to the thieves. 

T. C. Bayse, retail jeweler at Rock- 
port, Ind., helped to arrange a Memorial 
Day program that was given at the 
Nancy Hanks Lincoln Park at Lincoln 
City, Ind.; on Sunday, May 27, the ser- 
vices being held over the grave of the 
mother of Abraham Lincoln. The ser- 
vices attracted a large crowd. 

There is more or less activity among 
the mussel camps along many of the 
rivers in southern and central Indiana 
just now, but it is not expected the 
volume of mussel shells gotten out this 
year will be as large as that of last 
year, owing to the new Indiana law 
placing certain restrictions on mussel 
fishing in the rivers and streams of this 
State. Pearl button factories located at 
Leavenworth, Shoals, Vincennes, Peters: 
burg and other Indiana towns may be 
somewhat handicapped in getting plenty 
of shells because of this reason. 

The city council at Warsaw, Ind., has 
turned down requests to pass a daylight 
saving ordinance. Several of the fac- 
tories of that town already have adopted 
the daylight saving time. Members of 
the city council with one exception are 








not favorable to daylight saving time, . 


contending that it is not suitable fora 
city depending on the trade of the farm 
ing community. In the city of Evans 
ville there has been some agitation for 
daylight saving time, but the city coun- 
cil is not expected to take the matter 
up as it is believed a majority of the 
people are opposed to it. 


Watch chains are in sharp demand, 
although wrist watches are still popular. 
The modish watch chain is very short 
and slight and runs from one waistcosl 
pocket to the other, with very little 
slack. Threaded through the button 
hole, the new watch chain is remarkable 
for its fine workmanship, the links being 
extremely slender. Whether in gold 
in platinum, it runs to a high price 
Everything that suddenly comes into 
fashion is maintained at a fancy price 
for some months, until the trade cal 
catch up to the demand. 
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Ww. F. Sebel is spending the week in 

New York for the purpose of making 
urchases. 

Oe Barmon, associated with W. F. Se- 

bel & Co., is at home this week on 
nt of illness. 

- C. Gribben and family have re- 

turned from Miami, Fla., where they 

had been called by the illness of Mr. 

ibben’s mother. 

“the semi-annual meeting of the Indi- 

ana Optometrical Society scheduled for 

June 4-5 will be held at the Sea Shore 

Hotel, Lake Wawasee. 

Edward Dienst, of Sussfeld, Lorsch & 
Schimmel, New York, is calling on the 
optical trade in Indianapolis this week 
and while here is the guest of Dr. Ledig. 

Trade representatives from New York 
city this week included “Jerry” Oppen- 
heimer, Cohn & Rosenberger; Mr. Froe- 
lich, Cahn & Co., and Milton La Vay, 
of L. Cohen. 

The regular monthly meeting of the 
Optical Research Academy was _ held 
Monday night, May 21, at the Hotel 
Washington. The entire evening was de- 
voted to business matters of the organ- 
ization. 

Walter Simmons, Franklin; A. L. Ben- 
net, Sheridan; P. M. Slaughter, Elwood; 
Ray Lynch, Bloomington and Mr. Doug- 
las, Martinsville, were among the visit- 
ors at local wholesale houses during the 
past week. 

A summary of the trade in the jewelry 
sections of the department stores of the 
city shows advancement in business. All 
costume jewelry is popular—the lower- 
priced articles selling best. Many grad- 
uation and confirmation gifts are being 
sold. 








Minneapolis and St. Paul 





H. J. Hulberg, retail jeweler, North- 
field, Minn., in Minneapolis on a recent 
visit, said, “Everything looks good and 
everybody feels good. The crop looks 
fine down there.” 

W. M. Rudolph, representing the 

Hamilton Watch Co., arrived in Minne- 
apolis the morning of May 17 on his 
mid-season trip, visiting the trade in 
Minneapolis, St. Paul and Duluth. From 
here he intended to go to Omaha, Kansas 
City and St. Louis. 
_ E. M. Gerster, retail jeweler, Farm- 
ington, Minn., expected to move into his 
new building about the first of June, 
following a removal sale. The new place 
Is of brick construction and is about 
a block from his old store. Mr. Gerster 
has been a retail jeweler in Farmington 
about 10 years. 

John S. Allen, retail jeweler, Metro- 
politan Life building, Minneapolis, and 
Mrs. Allen saw the 21st annual May 
Day Fete at Carlton College, Northfield, 
Minn. While in Northfield, Mr. and 
Mrs. Allen were guests in the home of 
Prof. and Mrs. F. L. Bardwell of Carl- 
ton, friends of many years standing. 
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Leopold Metzger, partner, S. Jacobs 
& Co., retail jewelers, 715 Nicollet Ave., 
Minneapolis, was recently in New York 
selecting an oriental pearl necklace 
which the store is understood to have 
sold to a resident of Minneapolis. Mr. 
Metzger was out of town about seven 
weeks in March and April buying an- 
tiques and novelties. 

James D. Dougherty, manager, J. B. 
Hudson & Son, Inc., had the men heads 
of departments of the store as his 
guests at a dinner the other evening at 
the Radisson Hotel, where he discussed 
with them merchandising methods. Mr. 
Dougherty brought to their attention 
changes to be made in the store, which 
will place more responsibility on each 
man. 

White & MacNaught, retail jewelers, 
902 Nicollet Ave., Minneapolis, have 
three silver loving cups on display in 
their window, the “Hunter International 
Golf Cup,” presented by T. D. Hunter, 
Edinburgh, 1921; the cup presented by 
the Rotary Club of Clarksburg, and 
played for by teams of golfers from 
various towns; and “Convention Trophy 
Attendance and Mileage,” awarded by 
the Eustis, Fla., Rotary Club. Rotarians 
meet here in June, and there was a large 
attendance. 

Among the representatives of out-of- 
town firms who called on the Minneapolis 
trade within the past week or so, there 
were A. Chouffet, M. B. Bryant & Co., 
Ine., New York; David R. Cohen, Granat 
Bros., San Francisco, Cal.; Julius Drey- 
fus, R. & J. Dreyfus, New York; Leo 
Glass, D. Lisner & Co., New York; 
Sidney Greenberger, Sussfeld, Lorsch & 
Schimmel, New York; Leopold Heyman, 
L’Aida Co., New York; Joe Hyman, 
Hyman Platinumsmiths, Inc., New York; 
O. H. Klebsattel, Binder Bros., Inc., New 
York; Albert H. Kolker, J. Milhening, 
Ine., Chicago; Percy D. Lucas, the 
Schumer Brothers Co., Cincinnati, Ohio; 
H. Mansell, Graham & Zenger, Inc., New 
York; Frank E. Quinn, the Homan Mfg. 
Co., Cincinnati, Ohio; Alfred S. Riley, 
New York; E. T. Roehr, the Bassett 
Jewelry Co.; W. Shapiro, Manheimer 
Watch Co., Chicago; C. William Thomas, 
Weigle & Rose Co., Newark, N. J.; Mr. 
Van Ness, Carter, Gough & Co., Newark, 
N. J. 








Notes from Iowa 





H. I. Yeager will open a jewelry busi- 
ness at Grinnell, Iowa. 

Fletcher A. Howe, Spencer, Iowa, has 
been succeeded by Ralph H. Nelson. 

The Anderson Music Co., Osage, Iowa, 
has purchased the J. W. Buehler jewelry 
store, and the furniture and stock were 
transferred to the music store’s shop 
May 25. Mr. Buehler will remain in 
charge of the store. 

The Hansen Specialty Co., Sioux City, 
Iowa, has filed articles of incorporation 
with $25,000 capital to engage in jewelry 
and similar lines’ handling. H. K. Han- 
sen and C. B. Buswell are the incorpo- 
rators. 





in 
Highland Park has recently improved 
its retail store on Woodward Ave. New 
equipment and decorations make it an 
exceedingly attractive place. 

F. H. Schaefer, western Michigan 
representative for the E. H. Pudrith 
Co., wholesale jeweler in the Metropoli- 
tan building, recently passed a week at 
the home office in Detroit. 


L. Von Oven is now settled in his 
new retail store at 11563 Dexter Boule- 
vard. Mr. Von Oven formerly was with 
M. H. Biederman and is experienced in 
the retail jewelry business. 

The Traub Mfg. Co., 1934 McGraw 
Ave., kept open house last week in 
honor of jewelers in Detroit attending 
the State convention. Many visitors 
registered at the plant and were shown 
how the company turns out its fine work. 


The Hardie Jewelry Co., manufacturer 
at Holland, Mich., has recently dis- 
tributed to Detroit jewelers and others 
miniature wooden shoes, announcing its 
perfectly equipped shop with high class 
artistic Dutch workmen. This company 
does all sorts of skilled work where the 
ability of craftsmen predominates. 

Jos. Gumm, Inc., has recently been 
incorporated. The company is located 
at 165 E. Michigan Ave., Jackson, Mich. 
It has a capital stock of $34,000. It 
will deal in jewelry and optical mer- 
chandise. The owners are Harold A. 
Friedlander, Jackson, Mich.; Leo B. 
Marx, and Joseph I. Gumn, all of Jack- 
son. 

C. L. Meier, retail jeweler at 14th 
and McGraw Aves., for a number of 
years, is now settled in a new store at 
14265 Gratiot Ave., on the east side 
of the city several miles from his former 
place. He recently had a formal open- 
ing which was largely attended. The 
Gratiot Ave. store is new in every par- 
ticular and one of the most attractive 
places out in that territory. 

Fire early on a recent morning not 
only put the Will-Mart Jewelers out of 
business on Grand River Ave., for a 
short time, but it also caused several 
hundred dollars’ loss from water. The 
blaze started in a dance hall on the 
second floor but did not get down into 
the jewelry establishment. The water 
did, however, and damaged a stock of 
high grade cloeks. The interior also 
was quite badly smoked up and will have 
to be redecorated. The stere is open 
and giving attention to a large number 
of railroad employes whose watches are 
officially tested and adjusted by the Will- 
Mart Jewelers. A few days before the 
fire a cement mixer hit an electric sign 
in front of the store and ruined it, caus- 
ing damage and inconvenience. A work- 
man also was injured by falling glass. 
One of the principal owners of the busi- 
ness is William Fensky, president of 
the Greater Detroit Retail Jewelers’ 
Association. He is. wondering what is 
going to happen next. 









































































F. W. Peaterson, jeweler, Bakersfield, 
Cal., spent several days here the last 
week. 

W. J. Smith, formerly of Salt Lake 
City Utah, is in the city looking over the 
field with a view to locating here. 

S. T. Shork, formerly of Pullman, 
Wash., will open a repair establishment 
in San Clemente, Cal. 

L. H. Driver, with Mrs. Driver, left 
last week for Honolulu, where Mr. Driv- 
er is going in the interests of the James 
A. Apffel Co., Title Guarantee building. 

C. E. Perham, one of the old-time 
watchmakers and jewelers of San Pedro, 
Cal., was in the city the past week re- 
newing his acquaintance here. 

Alfred Moss, representative of the 
J. J. White Co., Providence, R. I., is in 
the city. He will remain in this location 
for about a month. 

M. Buffington, representative in the 
field for the E. W. Reynolds Co., is back 
in the city after a trip of three weeks, 
during which, he says, business was 
much better than he had anticipated. 

Ira Smith, manufacturers’ agent, with 
headquarters at 912 Broadway Central 
building, has returned from a_ three 
weeks’ trip to Seattle, Portland, Salt 
Lake and San Francisco. 

William Kerz, representative of the 
New Haven Clock Co., is in southern 
California, for several days. He will 
make his headquarters in Los Angeles, 
during his stay. 

Samuel Freeman, in the jewelry busi- 
ness for 25 years at Westerville, Me., 
has removed to Los Angeles, and will 
conduct a new store at 48th St. and 
Western Av. 

W. B. Russell, manager at the Los 
Angeles branch of Koke, Slaudt & Co., 
wholesale jewelers, has returned to his 
desk at the offices in the Metropolitan 
building after a rest of 10 days. 

Harry N. Wolfe, with I. Behrstock 
jewelry house, Guarantee building, has 
gone on a business trip to Arizona, New 
Mexico and Texas. He expects to be 
absent about four weeks, returning to 
Los Angeles the middle of June. 

David F. Nelson, diamond _ broker, 
Title Guarantee building, spent three 
days at Big Bear Lake, about 100 miles 
east of Los Angeles. Mr. Nelson, with 
several friends, owns a mountain home 
in the forest bordering the lake. 

E. Bastheim of the E. Bastheim Co., 
with Mrs. Bastheim and his daughter, 
left Friday for a recreation trip of 10 
days in the Yosemite Valley. He will 
motor to the reservation and then will 
tour the park in his car. 

Joseph M. Bloom, wholesale jeweler, 
in the Metropolitan building, who with 
Mrs. Bloom and their infant child, has 
been on a pleasure trip to San Francisco, 
returned to Los Angeles. He motored 
to the Bay metropolis. 


H. A. Wood, vice-president of Koke, 


Slaudt & Co., has completed arrange- 
ments for a trip to Honolulu where he 
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will be accompanied by Mrs. Wood. He 
will leave Friday, June 1, and will be 
gone about six weeks. 

P. A. Rowe, vice-president of A. I. 
Hall & Son, Inc., Metropolitan building, 
and Mrs. Rowe, were in Los. Angeles the 
past week. They are on their way to 
San Francisco, after a jaunt through the 
East, lasting six weeks. 

William H. Mendham, manufacturing 
jeweler, 812 Metropolitan building, has 
started on a trip of several weeks 
through the East. During his absence 
his business will be in the charge of 
J. Macdonal. 

Myer T. Levy, executive of the E. 
Bastheim Co., Title Guarantee building, 
together with Elmer Zimmer and Harold 
Germain of the same company, and 
Walter Zimmer, left last week for a fish- 
ing trip to June Lake. They expect to 
be gone about 10 days. 

Peter B. Flynn of the Paul D. Walsh 
Co., together with A. R. Earle of the 
same house, and Ralph Herzog, formerly 
with the Walsh company, have rented a 
residence for the summer at Venice, on 
the ocean front, where they will enjoy 
fishing, bathing and golf. 

George Eckstein, vice-president of the 
Bell Jewelry Co., New York City, with 
headquarters at 714 Title Guarantee 
building, Los Angeles, has returned to 
the southland metropolis, after a month 
in the northern part of the State. He 
reports business as improving. 

Fred W. Radcliffe, who has been 22 
years with M. A. ‘Mead & Co., wholesale 
jewelry house, Chicago, was in Los 
Angeles the past week calling on the 
trade. He will remain in Los Angeles 
about one month, working out of this 
city in the surrounding towns. 

Lewis Roth, wholesale jeweler, 701 
Chester Williams building, and Pacific 
Coast representative for the Savoy 
Watch Co., New York, left the first part 
of this week for a trip to Seattle, Denver 
and the intervening territory. He will 
be gone upward of a month. 

Among the out-of-town retail buyers 
in Los Angeles the last week were: Mr. 
and Mrs. R. B. Wilson, San Bernardino; 
F. K. Randall, Monrovia; George Wit- 
man, Upland; C. J. Hase, Ontario; A. J. 
Dutton, Anaheim, and L. E. Hendrick- 
son, Fullerton. 

George. A. Brock, Jr., Brock & Co., 
Seventh St., was able to be removed last 
week from the California Hospital where 
he recently underwent an operation for 
mastoiditis. Mr. Brock, who is now 
fast convalescing, has been ill for sev- 
eral weeks and has been in two hospitals 
during that time, but is now out of dan- 
ger and it is expected that in a few 
weeks he will be at his accustomed desk 
at Brock & Co. 

Henry Schlegel, general salesman at 
G. D. Davidson’s jewelry house, 645 S. 
Hill St., has returned from a pleasure 
trip of four weeks, during which time 
he has been to Miami, Fla., where he at- 
tended the Shrine convention, to Havana, 
Cuba, and the Yosemite Valley. At the 
Shrine convention, Mr. Schlegel, who is 
a member of Al. Malakah chanters, sang 
at the ceremonies and this temple, which 
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is the shrine of the Los Angeles Nobles 
was given signal honors in that it Was 
seated at the table of the Imperial po. 
tentate as special guests. 

Roy H. King, western representative 
of Ostby & Barton, has returned from 
an extended trip to Denver and the in- 
termediate points between the Colorado 
capital and Pacific coast. Lewis Ostby 
of the same firm, with headquarters jp 
San Francisco, visited Los Angeles the 
past week, and William Frelton ang 
Julius Wise, manufacturers agents, of 
San Francisco, also visited Los Angeles 
last week. 

While Willard D. Sunderland of the 
wholesale jewelry establishment of Sun. 
derland & Miller, in the Guarantee build. 
ing was in Denver on business the last 
week, he received a telegram that his 
wife, Mrs. Sara G. Sunderland, was 
taken suddenly ill and that her life was 
in danger. He left immediately for 
Tucson, Ariz., where Mrs. Sunderland 
had been stricken, but the latter had 
passed away before Mr. Sunderland 
could reach that city. The funeral was 
held here last Wednesday, at the church 
of the Sacred Heart, with burial in 
Calvary Cemetery. Mrs. Sunderland had 
gone to Tucson to attend the graduat- 
ing exercises of her daughter, Helen, at 
the University of Arizona when she was 
seized with a heart attack. 

The Long Beach police have arrested 
a boy on a charge of burglary and on 
the strength of the story he told, de- 
tectives informed a JEWELERS’ CIRCULAR 
reporter that they had a man under ar- 
rest at the local jail, where he would be 
held until a more detailed investigation 
could be made. After that he will be 
sent to the Los Angeles County jail to 
await trial on a charge of receiving 
stolen property. There have been many 
complaints from houses during the ab- 
sence of the occupants and the police 
have been on the hunt for the perpe- 
trators. It was reported to the police 
that a boy would ring a doorbell and 
when no one appeared, would satisfy 
himself that no one was in the house. 
Entrance then would be made and what 
jewelry could be found would be stolen. 
One of these boys was arrested and 
he told the police that he was disposing 
of his loot at a jeweler’s place. The 
jeweler was interviewed and the police 
say that he confessed to purchasing the 
jewelry but denied he knew it was stoien. 
The boy, however, says that the jeweler 
told him he was getting too much “stuff” 
and that he had better cut down on 
the amount. 








Announcement is made of the consoli- 
dation of two Canton, Ohio, leading jewel- 
ry stores, Rogers Jewelry Co., located at 
126 Tuscarawas St. E., and Shaws at 
333 Market Ave. N. Both are credit 
jewelers. The Rogers store has been in 
existence several years and was founded 
by E. R. Isroff, one of the best known 
credit jewelers in eastern Ohio. Julius 
Isroff was in charge of the Shaw store 
which was opened about a year ag% 
There will be no change in merchandis- 
ing policy, according to the owners. 
The merger became effective last week. 
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E. Abel, jeweler, 1347 Polk St., is 
Jeaving to spend about three months in 
Europe, on a pleasure trip. 

Sol Hess of Rettig, Hess & Madsen, 
has left after. visiting some of his friends 
Tact Mosk, formerly of 700 Market 
st., has moved to 784 Market St., where 
he has a much larger store and is carry- 
ing a fine stock of jewelry. 

Sam Kierski has returned from what 
he says is a very successful trip which 
extended as far as Denver, Colo., where 
he called on his customers. 

Al. Benard has left for Seattle, hav- 
ing recently returned from calling on 
his customers in southern California, 
where he had a successful trip. 

J. E. Lewis and J. Klein of J. E. 
Lewis & Co., are in the Northwest, on 
a motoring trip calling on the firm’s cus- 
tomers. 

Roy J. Railsback of Railsback & Dable 
has returned from calling on his cus- 
tomers in Los Angeles. He reports a 
slight improvement in business condi- 
tions in the South. 

Henry Jacobs, attorney for the Na- 
tional Jewelers Board of Trade, western 
division, has left for New York and 
other eastern points, to be gone for four 
or five weeks. 

Don Santee of A. I. Hall & Son has 
returned from an eastern trip with new 
merchandise which has already made its 
appearance on the firm’s counters and he 
is outlining some new selling ideas. 

The Baddeley & Nelson Jewelry Co., 
1328 Stockton St., is holding a closing- 
out sale at that address. The company 
is now operating its new establishment 
on the mezzanine floor of 704 Market 
St., rooms 203 and 204. 

Alfred J. Moss of the J. J. White Co. 
is here. Charles J. Tonry of the D. F. 
Briggs Co. and of Bates & Bacon was 
here recently. A visitor expected almost 
immediately is Michael Peyser of the 
Shiman Mfg. Co., Inc. 

Joseph Brennan representing Buss- 
Linthicum-Thorson, Chicago, was here 
recently. Park V. Bovyer, Coast repre- 
sentative for B. L. & T., as the house 
Is. often designated, returned from a 
trip to southern California in time to see 
Mr. Brennan while he was here. 

The Jewel Box, Honolulu, T. H., 
tadioed a few days ago to R. & L. Myers 
Co. for some merchandise that it needed 
quickly. The message was picked up by 
KYA, San Francisco, and the order was 
filled and sent by the outgoing steamer. 
Lee Myers of the R. & L. Myers Co. is 
In Honolulu at present. 

Out of town jewelers calling on the 
trade within the past few days are Mrs. 
a Jepson, Petaluma; Mrs. A. J. 
¢ son, Tracy; W. W. Hurtung, 
WD Valley; C. Guslander, Willitts; 
die: - co and Mrs. Maddox, Oak- 
ices . - Bennett, San Rafael; George 

t, San Mateo; Nat Solomon of the 

Merican Jewelry Co., Bakersfield. 

J. D. Bridges of the International 
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Silver Co. returned by the Malolo which 
makes the trip between Honolulu and 
San Francisco in four to five days. Ed- 
ward V. Saunders, Coast manager for 
the. International Silver Co. says that 
the orders brought back indicate pros- 
perity in Honolulu. Mr. Saunders has 
returned from Portland, Ore. F. C. 
Plate of the Los Angeles office of the 
International Silver Co. is attending the 
sales convention here where salesmen 
are absorbing plans for the fall activi- 
ties. Mr. Saunders states that Mrs. 
Bernice Bachelder has joined the sales 
promotion and educational forces of the 
company and will work out of the San 
Francisco office. 








Pacific Northwest 


Reddy’s jewelry store of Medford, 
Ore., is closing out the entire stock at 
auction and it is stated that the estab- 
lishment is going definitely out of busi- 
ness. Stanley Thorne is the auctioneer 
in charge. 

The City Council of Medford, Ore., 
has just passed a new ordinance regu- 
lating jewelry auction sales and the 
sale of jewelry. It was prepared by 
Charles Reames, on behalf of a number 
of jewelers of Medford. Under its pro- 
visions no auction of jewelry will be 
allowed during the month of December, a 
period when jewelers have the cream of 
their business. No false bidders will be 
allowed and all jewelry auctions will 
be prohibited except closing-out auctions. 











Oregon Notes 





E. C. McKeane of the Waltham Watch 
Co., made a trip to Portland recently. 

Recent visitors to Portland were 
“Larry” Schade and Fay E. Diamond, 
jewelers of Medford. 

Butterfield Bros., Portland, have 
moved their optical department, re- 
modeled part of their large quarters, 
and redecorated the walls. 

A. L. Kullandar, Vernonia, about 10 
days ago, held the formal opening of 
his store in connection with moving into 
much larger quarters in a new building 
in that town. 

Recent California visitors to Portland 
were H. D. Oliver, Fresno, formerly of 
Portland; “Bill” Jung of the W. C. Lean 
Co., San Jose; and Everett T. Whitney, 
Culver City. 

Frank De Souza, jeweler, Medford, 
has been registered at the Hotel Port- 
land. He reports that his section of 
Oregon, is one of the most prosperous 
in the State, and that the pear orchards 
promise a bumper crop this season. 

Mrs. Felix Bloch, widow of Felix 
Bloch, former well-known jeweler of 
Portland, with her sons, is now residing 
at the Nortonia Hotel, having leased her 
home on Marshall St. The business of 
her husband is still being continued 
under the old name. 

Emil Nelson, Fourth St. jeweler, is 
moving to St. Helens, Ore., on June 1, 
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where he has secured quarters in the 
Knights of Pythias building. His 
daughter, Elizabeth, who was graduated 
this last term from the North Pacific 
College of Optometry, will be associated 
with him, being in charge of the optical 
department. Mr. Nelson at one time had 
quarters in the Multnomah Hotel, Port- 
land, and before that was at Astoria. 
As soon as school is out, Mrs. Nelson 
and his three other daughters will move 
permanently to St. Helens. 

Ray Parker, manufacturing jeweler, 
who has for eight years been in the 
Panama building, Portland, has taken 
over the shop of Butterfield Bros. in the 
Mohawk building, and is remodeling it 
and putting in much modern machinery 
and equipment. This is Mr. Parker’s 
third move since he went into business, 
each time to larger quarters, neces- 
sitated by the growth of his trade. He 
now employs 12 workmen in all. This 
will be the largest shop of the sort on 
the Coast, and is exceptionally well- 
lighted and roomy. 








Business Troubles 





William D. Roeder, Dwight, IIl., has 
filed a voluntary petition in bankruptcy. 

An involuntary petition in bankruptcy 
has been filed against Max Hamber, 
East Orange, N. J. 

Thomas J. Rouse, Burlington, N. C., 
has assigned for the benefit of creditors 
to M. W. McPherson. 

Paul A. Zehringer, Amarillo, Tex., 
has filed a voluntary petition in bank- 
ruptcy. The assets amount to $28,000 
and the liabilities, $48,800. 

George H. Bernstein, Chicago, IIl., is 
offering creditors 30 cents on the dollar. 
This offer of settlement is payable 10 
cents in cash and 20 cents in indorsed 
notes. 








The Platinum Market 


There has been no change in the price 
of platinum during the past week, and 
from reports received activities in the 
market are slow. The quotations re- 
corded in these colums last week still 
prevail and on Tuesday afternoon were 
as follows: 

Per Ounce 
SNORE SS aisiiw auras eh grad areal ance el wet as gcrobiieere $78 
Platinum containing 5 per. cent 
RENO heads we sae ae cerrnwea ks 88 
Platinum containing 
BP RCREOIN © ia 6 es aS i0 oes GA eralee ete 9 
Iridium 
Re ree ee ee $56 








George S. Dales, well known Akron 
jeweler, is back at his desk following 
a several months’ trip around the world, 
which took him to all of the principal 
European countries. While abroad Mr. 
Dales purchased gifts in every country 
which he will place in the gift depart- 
ment of the store. Mr. Dales has made 
several trips around the world in the 
past several years. He plans‘ some 
changes in his Akron store within a 
short time. 
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Timely Trade Topics 











Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 
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Trade Gossip 





Attractive Diamond Ring Mounting 


The ring design presented herewith 
illustrates one of the latest and most at- 
tractive new designs of diamond ring 
mountings. Samples of the ring have 
met the hearty aproval of jewelers who 
have seen it. Jacob Segal & Co., of De- 
troit, designers and producers of the 





NEW RING DESIGN 


ring, announce that these are in produc- 
tion now and will soon be placed on the 
market. The grace and beauty of that 
masterpiece in statuary, Venus De Milo, 
has been interlinked with the design and 
gives the ring its name. The company 
had adopted a slogan for the ring—“If 
the mounting is Venus De Milo, the dia- 
mond is perfect.” Mr. Segal says that 
the company guarantees that every dia- 
mond they set in a Venus De Milo 
mounting is perfect. An _ attractive 
booklet advertising the ring has been 
issued by the firm. 
* * ™ 
Mrs. A. S. Anzell of Specialty Mfg. Co., 
Brooklyn, Attending Many Conventions 


A. S. Anzell, of the Specialty Manu- 
facturing Co., Brooklyn, N. Y., whose 
beauty mirrors are well known to the 
jewelry trade, has just returned to her 
office after a busy May attending dental 
conventions. 

After the close of the Massachusetts 
State Dental Society meeting in Boston 
in the early part of the month, Mrs. 
Anzell spent a week looking after some 
new developments in connection with the 
increasing market for Specialty’s line of 
automobile and beauty mirrors in the 


New England States. She returned to 
Brooklyn for a brief stay before leaving 
for the New York State meeting in Syra- 
cuse which opened May 17. While up- 
state Mrs. Anzell took occasion to visit 
the department stores, beauty parlors 
and jobbers of automobile supplies who 
are handling her concern’s products. 
June 4 will find Mrs. Anzell in Canada 
direeting the firm’s exhibit at the meet- 
ing of the Canadian dentists at the King 
Edward Hotel, Toronto. 
* « * 
I. Ollendorff Co. to Broadcast Correct 
Time from Station WMSG 


It has recently been announced that I. 
Ollendorff Co., Inc., manufacturer and 
distributor of the nationally advertised 
Ollendorff watch, has engaged the ser- 
vices of Station WMSG for the purpose 
of broadcasting the correct time each 
Monday, Tuesday, Wednesday and 
Thursday evening at exactly 9 p. m., 
daylight saving time. 

This station is the first to be employed 
by Ollendorff to date, but it is the plan 
of the company to gradually extend the 
net work until it covers the entire coun- 
try. 

The selection of WMSG for the prin- 
cipal station is indeed interesting. Situ- 
ated at Madison Square Garden, the cen- 
ter of New York’s important sporting 
events, it serves an important area with- 
in the radius of 150 miles of metropoli- 
tan New York. The association of time- 
ly events with the exact time provides a 
novel service for radio fans. 

* * * 
S. Langsdorf & Co., Inc., New York. Featur- 
ing New Cloisonette Toilet Articles 

Toilet articles made of French cloiso- 
nette enamel, have always been popular 
with jewelers, although some people have 
refrained from buying this class of mer- 
chandise due to the fact that the mate- 
rial is easily broken. It often happens 
that an expensive set is purchased and 
in a short time one of the pieces is 
broken. S. Langsdorf & Co., Inc., 72 
Spring St., New York city, have been 
experimenting for a long time with a 
new material designed to take the place 
of the old one. They have finally pro- 
duced a remarkable new material called 
“Cloisonette” which has the beautiful 
appearance of the French cloisonné 
enamel, but which is absolutely unbreak- 
able. Besides this, they have been able 
to produce it at a cost far lower than 
that of the original material. These 
new inserts of cloisonette are placed in 
fancy heavily gold-plated frames and 
make a very attractive appearance. 


—— 


Renaissance of Philadelphia’s Jewelry 
Section Continues 


Modernization of Sansom St., Phila. 
delphia, as the wholesale jewelry center 
of that city is going on steadily, the 
newest example being that of Rosen. 
blum Bros., proprietors of the Phila. 























NEW FRONT OF PHILADELPHIA 
JOBBING HOUSE 


delphia Jobbing House at No. 715, where 
extensive renovations included a neW 
front to the four-story structure and 
interior changes that give practically 
new building. The firm, consisting 
of David and Morris Rosenblum, with 
Benjamin Rosenblum, manager, has beet 
in business at the location since 1906. 
It deals in watches, diamonds and 
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jewelry, and recently has added 
a large line of clocks and novelties. 

A distinguishing feature of the new 
front, as shown by the picture on page 
100, is the arched effect which adds 
to the beauty of the entrance. It also 
ased depth to the two display 

i 5. The front is in black Tennes- 
> Ste relieved with Indiana lime- 
stone, the éffect being artistic and pleas- 


ing. * * * 
Window Displays and the Radio 


The broadcasting of the correct time 
by leading watch manufacturers has 
given birth to exhaustless possibilities 
for attractive window displays featuring 
watches. : p 

Among many suggestions, there is of 
course, the conventional miniature radio 
station—two tall radio towers, one on 
either side of the window and each tower 
connected to the other with antennas; 
in the center a little house, in which a 
man is seen listening to a would-be radio 
set. The use of an alternative light 
current to illuminate the little house 
would make the display more effective— 
to build such a window display, a junior 
erector set will do the trick. 

The A. Wittnauer Co., distributors of 
Longines watches, have created for the 
use of their dealers, a special window 
display of unusual interest. It com- 
prises the two tall radio towers, but in 
place of the little house, a large re- 
production of a Longines pocket watch 
has been substituted. Through the use 
of an intermittent light the dial becomes 
transparent and displays the watch 
movement with all its special features. 
This emphasizes the two major points 
in the Longines watch. Its supreme 
accuracy and its world-famed movement. 
It also enables the salesman to explain 
to the layman all the intricate parts. 
Included in the display are several signs 
stressing the most important features 
of the Longines watch. Original Grand 
Prize medals were received at the Sesqui- 
centennial exposition in Philadelphia, 
1926. Posters telling the public of the 
35 radio stations through which the 
correct time is broadcast several times 
daily are furnished. 

* * * 
New York Jeweler Originates Novel Ear 
Ornament 


Philip Reiter, manufacturer of high 
grade platinum jewelry, 36 W. 47th St., 
has originated and patented a new orna- 
ment which he calls “Ear-Line.” It is 
made of very fine platinum, diamonds 
and other precious stones and is an 
ornament worn on the ear. 


general 


gives incre 








Negotiations are being closed for the 
sale of the T. N. Stilwell property, at 
the northeast corner of Main and Ninth 
Sts., Anderson, Ind., including the four- 
story hotel Stilwell and a two-story 
structure north of it, to Leo Roos, Jo- 
seph Stiefler and other associates. The 
Property involved has a frontage of 72 
a on Main St. and 144 feet on Ninth 
= Messrs. Roos and Stiefler purchased 

e Stilwell property as an investment. 

T. Roos is a well known diamond mer- 
chant and jeweler. 
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J. R. Wood & Sons to Be Sole Agents for 
Omega Watches in the United States 


W. W. Schwab, general manager of 
J. R. Wood & Sons, 15 Maiden Lane, 
New York, recently returned from 
Switzerland, where he completed ar- 
rangements with Louis Brandt & Frere 
for the sole agency for Omega watches 
in the United States. 

The completion of arrangements be- 
tween J. R. Wood & Sons and the Omega 
factory brings together two houses 
which have always placed quality and 
value above every other consideration. 
Exhaustive inquiry and _ investigation 
brought high commendation from nearly 
every country in the world as Omega 
is an internationally known watch, and 
convinced Messrs. Rawson L. and St. 
John Wood that its high quality and 
good name placed it in a unique position 
in the watch world. They are highly 
pleased therefore that after many years 
of searching for a watch they could, 
without hesitancy, guarantee and be 
willing to link their name with, they 
have at last found one in Omega that 
meets their every demand for quality, 
style and dependability. They are cer- 
tain they have found the watch they 
were looking for. 

Mr. Schwab is very enthusiastic and 
states that the Omega factory has 
made wonderful advances, and is now 
recognized in Switzerland as being at 
the top of the watch industry in the 
manufacture of new movements ex- 
pressly designed to meet the require- 
ments of the American market. Marvel- 
ous new machinery has been installed 
making the plant a model of modern 
standards and efficiency. 


Every phase of the watch situation in 
the United States is being studied and 
no efforts are being spared in the build- 
ing of an organization specifically fitted 
to cater to the jeweler’s needs in watches 
of distinction. 

A. Vallat of the Omega company is 
at present here conferring with J. R. 
Wood & Sons and obtaining first hand 
information regardling this market, so 
that the factory may be even better 
equipped to anticipate and plan for the 
future. Mr. Vallat is no stranger in 
America, having previously resided here, 
and is therefore familiar with the 
United States market. 

G. E. Downey, who was connected 
with the United States Agency Omega 
Watch Co., in an executive capacity for 
more than 10 years, will have charge 
of the watch division. Jewelers pur- 
chasing Omega watches in future are 
therefore assured of experienced service 
in every department. 

The line is being brought together 
and will be presented to the trade about 
Jan. 1, 1929. We are told it will be quite 
a remarkable one. Those familiar with 
the house of Wood know that it will 
reflect their reputation for quality, style 
and value and must, therefore, be an 
overwhelming success in the American 
market. 








C. F. Lotze will install a new front to 
his jewelry store at Vermillion, S. D. 
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Atlanta 


J. J. Scheff, watchmaker with Ewing 
Bros., wholesale jewelers, has just re- 
turned from a vacation spent in Florida 
and New York. ; 

Walter Kelly, Canton, Ga.; J. Busch, 
Athens, Ga., and Mr. Coleman, formerly 
with the Allied Jewelers, Inc., were 
visitors in Atlanta during the week. 

Friends of Mr. Reddy, veteran watch- 
maker in the Haynes building, will ‘be 
glad to learn that he has returned to 
work following an illness of several 
weeks. 

Mr. Shotwell, watchmaker for Un- 
gurian & Kessler, well-known Atlanta 
trade jewelers, has returned to work 
following an operation for appendicitis 





‘in a local hospital. 


The Southern Jeweler, jewelry trade 
publication, has taken a. suite of offices 
at 702 Wynne-Claughton building, in 
Atlanta, and will move from Greensboro, 
N. C., where it is now located, about 
June 1. 

E. B. Freeman, Jr., president of the 
Atlanta Retail Jewelers’ Association, 
has returned from Washington, D. C., 
where he attended a meeting of the ex- 
ecutive committee of the Horological 
Institute of America. 

Friends of John Hulme, who recently 
engaged in business for himself in the 
Peachtree Arcade building, will be glad 
to learn that he is able to be back at 
work following an illness of about a 
week. 

July 18 has been set as the date for 
the 1928 convention of the Georgia Re- 
tail Jewelers Association. The conven- 
tion will be held in Atlanta, at the Hotel 
Cecil, and many interesting and enter- 
taining features are now being worked 
out by the committee in charge. 

Jewelers report that graduation gift 
sales are brisk and they look forward 
to one of the best seasons in the history 
of the trade. Among the graduation 
presents which are particularly popular 
this year are watches, bracelets, bar pins 
and compacts for girls and watches and 
belt buckle sets for boys. 

Practically all of the leading retail 
jewelers in Atlanta cooperated in fea- 
turing “Mothers’ Day” this year, with 
fair success. Some of the ways in which 
the occasion was featured consisted of 
cooperative advertising on the part of 
the Atlanta Retail Jewelers’ Associa- 
tion; cards in the display windows with 
the words “Remember Mother on 
Mother’s Day”; special articles making 
suitable gifts for mothers; boxes bear- 
ing the title “To be Opened on Mothers’ 
Day” and individual advertisements 
from the various stores. The event was 
played up more prominently than ever 
before by the local jewelers, and reports 
are that business was better as a result. 








Burglars entered the jewelry store of 
T. M. Perrin, 30 E. Main St., Bozeman, 
Mont., recently, and escaped with about 
$85 worth of bracelets and other articles. 
Entrance was gained through the rear 
of the store. No trace of the perpetra- 
tors of the robbery has been found. 
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FACTORY AND GENERAL OFFICES, NEWARK, N. J. 


HE jewelry and allied manufacturing industries in New York City 
and vicinity can now obtain complete lines of Dixon Tools and 
Supplies at TWO convenient locations. 


The Downtown Branch has been removed from its old address at 119 
Fulton Street to 110 Fulton Street, almost opposite. Entrance on the 


Dutch Street Side of the building. 


To provide a suitably located Uptown Branch, we have purchased the 
long established tool business conducted by Mr. Joseph A. Stein at 36 
West 47th Street. This has now become an integral part of the House 
of Dixon and is thoroughly equipped for service to both old and new 
customers. 


If you are a manufacturing user of tools and brushes for work on precious 
and other metals you should have our complete catalog. Send for a copy. 


umn stares WILLIAM DIXON, INC. exiteo'stare 


AND CANADA AND CANADA 
for 32 EAST KINNEY STREET, NEWARK, N. J. for 
HERKULES , GLARDON 

JEWELERS’ NEW YORK SALESROOMS SWISS 





SAWS 110 FULTON STREET 36 WEST 47th STREET FILES 
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Do We Undervalue Our Public’s Buying Power? 





Written expressly for THE JEWELERS’ CIRCULAR, by W. H., for 25 years advertising manager of one of our largest 


retail jewelry establishments 

















(Continued from issue of May 24) 


READ not long ago where a man 

maintained a suite of rooms on the top 
floor of the most expensive hotel in New 
York, and had a glass-tiled swimming 
room in connection. The water ran be- 
neath jade-tinted glass floors, and was 
kept running constantly. For this suite 
he paid $75,000 a year! New living stand- 
ards! New ideas! We are facing new 
conditions and must readjust our ideas 
to them. We must think in larger terms. 
This is an age of great single fortunes 
and widespread prosperity, with new and 
better and more costly living standards! 
Platinum jewelry is no longer looked 
upon as prohibitive. It is becoming the 
natural thing in many minds which for- 
merly would have been contented with 
yellow or red or green gold! 


geet newer living standards must 
be met not only in our advertising and 
stock buying, they must be met in our 
merchandising and store arrangement. 
See what the smart gift shops are doing 
to meet it! They no longer show their 
wares in walleases and glass showcases. 
They transform the interiors of their 
stores into home interiors and display 
their merchandise in the environment in 
Which it is to be used. And how much 
more successfully they sell by doing this! 
It is so much easier for the customer to 
visualize the goods in her own home in- 
terior when it is displayed in such man- 
ner. She pictures it in her own home so 
vividly that she wants it more keenly. 
Some enterprising jewelers are already 
cashing in on this idea. They display 
their table silver on elegantly appointed 
dining tables. They arrange their deco- 
tative pieces about fac-simile home in- 
teriors fixed up in their stores. You will 


find, for instance, that it is far easier to 
interest a woman in a pattern of flat 
silver if you will lay it out on a model 
dining table. I have even seen women 
who professed no interest in a certain 
pattern when it was shown to them on 
top of a glass counter, but when it was 
laid out on beautiful linen, with fine 
china, and the various pieces tastefully 
arranged, they were in raptures about it. 
It enabled her to visualize it in her own 
home. Surely this effect is worth striv- 
ing for. And if you doubt the efficacy of 
this plan, just rig up a table in your 
store and try it out on the next silver 
prospect as an experiment. 

Other enterprising jewelers have got 
onto a winner in the selling of silver. 
It has taken the trade a long time to 
learn that there are other ways of selling 
flatware than by the “dozens.” We have 
seen enterprising manufacturers feature 
“sixes,” but it has remained for still 
more enterprising ones to feature “place 
settings.” These are just what the set- 
builder has been waiting for. 


HEARD the other day that there are 

still many women who do not know 
that silver flatware can be purchased in 
less than dozen pieces. Just think of it! 
We all know that the easier we make it 
for the public to buy, the more the public 
will buy. The propaganda for sets of 
“eight” in silver plated tableware is a 
splendid example of meeting the public 
half way and helping the public to buy. 
The sets of eight pieces are just right for 
the bridge luncheon or the ordinary 
guest dinner. 

But how much more psychology there 
is in selling complete “place settings” for 
each diner! 

And such a method is directly in line 
with the argument with which this liter- 


ary effort opens—that the jeweler is 
inclined to undervalue his public’s buying 
ability. When we offer a complete “place 
setting” in flat silver, we delicately flat- 
ter our customer. She is pleased to think 
that we believe she wants her table set- 
ting to be exactly correct. Very often 
a bride will be puzzled as to how much 
silver she can buy. Often she is limited 
as to the amount she can spend. Instead 
of offering her a dozen knives, a 
dozen forks, a dozen spoons, etc., which 
run up into a considerable sum, why not 
approach her for a complete “place set- 
ting” of silver for four diners? It can 
be pointed out to her that, in buying 
“place settings,” she is getting every 
essential piece for each diner—that no 
matter how used they are to the best in 
the world, they will be pleased with such 
a complete “place setting.” They have 
never sat at a better appointed table, for 
their place will be complete. 

There is a distinct “kick” in getting 
this idea over to her. How appealing it 
will be to her vanity to know that her 
table will rank with the best in complete 
appointment. How proud she will be to 
look across the table at her vis-a-vis 
diner and to know that that diner has 
never enjoyed a more complete table ser- 
vice! It makes a complete table service 
buyer out of a customer who otherwise 
would have been a customer for a dozen 
of each of three pieces—knives, forks and 
spoons. And most probably she NEVER 
would have purchased some of the pieces 
that are to be found in the complete 
“place setting.” 

And how much: easier it is for her to 
buy such units. If she wants to add to 
her table silver she can just buy another 
“place setting.” And every “place set- 
ting” sold will move pieces she otherwise 
would not have purchased. 
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Westray 
Installment 
Case 





Western Tray & Case Co. 


423-29 Plum St., Cincinnati, Ohio 


Never before has there been a greater demand for a case that 
is convenient to carry and still give a far better display of Jewelry 
than the Westray Installment Case. This case is comprised of 
two removable trays. By opening case and removing tray you 
show all that is to be shown in an instant; with each article in 
its individual place it is easy to detect loss, a vital point to all. 
This case holds the standard Telescope size trays 14% x 8% and 
holds the following articles: 12 Ladies’ Rings, 12 Gents’ Rings, 8 
Vest Chains, lift-out tray with adjustable partitions for card 
Jewelry. Four Pocket Knives in tray that lifts out and spare com- 
partment below for small articles. The lower tray for Watches 
holds 5 Ladies’ Ribbon Watches, 9 No. 12 size Gents’ Watches 
and 4 Strap Watches. 

SPECIAL NOTE—As to the lower tray for watches, if this ar- 
rangement does not fill your requirements, same can be made to 
hold whatever watches you desire. Below tray holding watches 
there is a space %” deep, full length and width of case for surplus 
stock, also same amount of space in lid for order book, etc., con- 
cealed with a velvet padded flap. Made of Oak lumber and of dove- 
tailed or lock cornered construction making same _ practically 
indestructible. Lined with a good grade of velvet, either black or 
military blue, covered in DuPont fabrikoid, 2 catches and strong 
safety lock, double handles. This case is also made in leather. 


Write for Catalogue or order thru your Jobber. 








Rings You Will Be Proud to Sell 


ALL PROFIT 


NO STOCK TO CARRY 


Carry one initial ring as sample. 
Electros Free 





Te you have a sale in sight. Orders 
$25.00 filled same day received. 


No. 6183 Crusted on ruby and onyx on 


Without hand at all times in every finger 
Diamonds .; 





This <> Reg. Trade Mark window in original colors free upon 
@varantoes you gcaouine diamonda request. 


6919—To retail $30.00 
Electros Free 
Fine, dark, genuine amethyst—14K white 
gold—genuine seed pearls, strung on a 


strong wire. Fully guaranteed. 

This style ring can also be had in larger or 
smaller size stones including sircons, topaz, 
opals, rubies, golden sapphires, Ceylom sapphires, 
cameos, double head cameos, crystal emeralds 
and crystal sapphires. 


6746—$23.50 List 
HEAVY SHANK 


Genuine one piece, three color, double 

head cameo. Belais white gold (also 

in green gold) 6746—$23.50 List. 

Next size larger stone, $2.00 additional 

BUFFALO JEWELRY MFG. CO. 
. “The Mail Order House to the Jewelry Trade” 

Exact Size 501 Washington St. Buffalo, N. Y. 











Wy 2 DIAMONDS 4/100 each 
mZ Green or White Gold for 50 years the Standard Lubricant 


Order on five days’ memo. when 


W No. 6517 All emblems and initials en- 


e. 
$15 Retail Display Emblem Cards for your 


NYES OIL 








for Watches and Clocks 


Buy of Your Jobber 





Demuth Glass Mfq.Co. 


Manufacturers of 
Glass-Dhades for Figures, 
Clocks and Taxidermists. 

89-97 FR. 11th St. Brooklyn, N. D. 


QUICK RESULTS 


We pay the highest price for your entire stock or any part 
of it. Send shipment of any kind to us; check by return mail. 
If stock is too large representative will call. 


Reference Guardian Natl. Bank 
Benj. D. Sachs, 1001 Mallers Bldg. 
5 S. Wabash Ave., Chicago 























High Grade Pocket Lighters 


Also automatic table lighters com- 

bined with artistic statuettes and 

ash trays. Our prices are low. 
‘“‘We make them.”’ 


The Cunningham Products 


orp. 

155 Lafayette St., N. Y. 
Pacific Coast Rep. 
Alfred H. Bullion Co. 
717 Market Street 
San Francisco, Calif. 








Ihe Protection Ring Guard 


For thin rings get our num- 

ber 0. It is a new addition 

to our regular sizes. 

The Lion Safety Pin Clutch Co. 
Pat. Feb.20,1917 20 W. 22nd St., New York pat may 
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Storekeeping Department 


————— 


HERE are many new viewpoints the 

jeweler must adopt if he is to keep 
pace with modern times and modern com- 
petition. I would urge that he adapt his 
business, his stock, his merchandising 
and advertising to the newer times. There 
is one sure thing—the public takes the 
path of least resistance, and the mer- 
chant who makes it easiest for the pub- 
lic to buy—who seizes upon the ideas 
that please the public most—will get the 
lion’s share of business. 

I would not urge the ordinary jeweler 
to invest in several costly show pieces in 
order to work the plan outlined above. 
But I would urge him to get one fine 
piece or set of silver; one really out- 
standing diamond piece and one com- 
manding clock—and to work them for 
all they are worth! They are worthless 
to him, of course, if he does not get all 
the advertising value possible out of 
them. They should be obtained with the 
idea that they are advertisements pure 
and simple. But of course he should try 
to sell them. But while he is trying to 
sell them he is advertising his business. 

Many enterprising jewelers will get 
hold of some such merchandise on memo- 
randum. And that is a step in the right 
direction. But it will be better to buy 
such pieces outright, because when you 
buy them they are yours, and you will 
push them. And that is the catch in it— 
you must push such goods if it is to 
advertise you.—H. W. 

THE END 

















A Clock Display Contest 


HE window display contest inaugu- 

rated under the auspices of the Clock 
Manufacturers’ Association of America, 
Philadelphia, Pa., promises to be un- 
usually interesting as well as helpful 
and educational. Photographs of sea- 
sonal displays of clocks and watches 
made by members of the association 
must be received not later than the fol- 
lowing dates: 

May and June displays by June 15, 
1928; August and September by Oct. 15, 
a." November and December by Jan. 

Displays need not feature clocks and 
watches exclusively but these must, in 
all cases, be the predominating feature 
of the exhibit. There are 15 cash awards 
for the contest. Photographs should be 
sent flat, not rolled, and packed securely 
to avoid damage. Each photograph 
should bear the name, address, city and 
state in which the store is located, the 
name of the display manager or window 
dresser and the approximate date on 
which the display was installed. 








“Do you remember the old days when 
movie houses were dark as pitch and 
se click of the camera drowned out all 
else? 


“Yes, dammit, I was eight years old 
then.” 


—Carnegie Puppet. 
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What’s the Matter with the Jewelry 


Business ? | 








An undelivered address prepared by Esther M. Barlow, Lawrence, Mass., for the 
recent convention of the Massachusetts 
Springfield, Mass. 


Retail Jewelers Association, held in 

















I HAVE been in the jewelry business 
for over 22 years, for 11 years I 
have conducted my own firm success- 
fully. 

It is about time we jewelers faced 
facts. Everybody is running around 
wondering what the matter is with busi- 
ness but nobody is doing anything about 
it. It’s like the weather, “Everybody 
kicks about the weather but nobody does 
anything about it.” We can’t help the 
weather but we can help each other. 

Our competitors are not only other 
jewelers, but automobile shops, radio 
shops, hardware and department stores, 
mail order houses and drug stores, in 
fact every line of business. 

In the olden days, when a man was 
prosperous, he selected a nice diamond 
to wear. Today he picks out a classy 
car. But that is all right for we should 
advertise more the fact that diamonds 
mean prosperity. All these things we 
take for granted although we realize 
they are hurting our business. 

Who are the worst enemies we have? 

(1) The price cutter 

(2) The itinerant jewelry vendor 

(3) The wholesale house that sells him 

(4) The mail order house 

(5) The bankrupt jeweler going out 
of business and starting again across 
the street 

(6) The wholesale house which re- 
tails! 

I have mentioned six. 

Take the first, the price cutter, easily 
disposed of. A cartoon tells that story 
perfectly. There are three men in a boat, 
two jewelers are rowing vigorously, and 
the third man, the price cutter, is boring 
a hole in the bottom of the boat. The two 
men are shouting, “Hey, there, do you 
want to sink the boat?” And the answer 
is “What the hell’s the matter with you, 
ain’t I boring the hole under my own 
seat?” Enough said! 

(2) The jewelry pedler. He does not 
pay a tax, he does not pay rent, he gives 
no service, but he undersells nationally 
advertised goods as his big bait. (Now 
this is where the “Capper-Kelley bill’ 
comes in. I hope every jeweler here 
has written his congressman about it, if 
not, please do so.) This pedler under- 
mines every decent jeweler in his city. 
I have just had an experience with one. 

He was using my name selling $57 
Hamilton strap watches for $45, telling 
the customers to go first to Miss Bar- 
low’s to price the same watch, etc. Evi- 
dently he picked on a woman because he 
was afraid of the men. Well, he picked 
on just the right one for action and I 
tripped him. And before I’m through 


with him, he’ll wish he hadn’t used my 
name in his dirty deals. 

(3) The wholesale house that sells 
him. It somehow hurts to think a pedler 
can go into my wholesale house, where I 
do my trading, when he is not a legiti- 
mate jeweler, has no store, but can buy 
as I buy. I tell you it hurts. 

Is it fair? Is it right? Does the 
wholesaler’s excuse, “If we dont sell him, 
someone else will,” excuse him? Not in 
my estimation. Think it over! 

(4) The mail order house, a subject 
in itself, cannot go into these details. It 
is a well known fact mail order houses 
are undermining not only the jewelry 
business, but every other kind of busi- 
ness. For instance, their unscrupulous 
advertising of diamonds so misleading 
to the public is a menace! 

(5) The bankrupt jeweler closing up 
his store and going into business across 
the street. A well planned game. Starts 
again with a clean slate, settles for 
practically nothing. Everyone is hurt, 
both wholesaler and retailer. We have 
had several do it in Lawrence. One, I 
might mention, had a sign: “Retailer, 
wholesaler, manufacturer,” to me _ it 
read: “Selfish, whole hog.” But the 
public does not know, does not realize, 
does not understand. 

But people are gradually being edu- 
cated on watches, silverware and clocks, 
thanks to national advertising, and they 
are being educated to ask for these goods 
at the legtimate jewelers. They know 
and ask for what they want. It is up 
to you to carry it! 

(6) The wholesale house that retails. 
Another big subject. Is it necessary for 
me to go into detail regarding this kind 
of business? 

Is it fair for us to trade with them 12 
months of the year and while we are 
slaving, advertising, trying to get the 
money in to pay them in January, to 
have them take the cream of our sales? 
Are there too many wholesalers that 
they have to retail during December or 
haven’t they backbone enough to quit 
the practice? It matters not the price 
they sell for, whether it be retail or 
wholesale, the sting is in the fact that 
the customer believes he is buying whole- 
sale. That fact is poison to the retail 
jeweler. 

Are the wholesalers’ “come back’ an- 
swers square? Usually they say, “Oh! 
they all do it.” Or “How are you going 
to stop it?” Or “If we don’t sell him, 
someone else will. Or they flatly 
deny it. 





(Continued on page 107) 
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To Avoid Misunderstanding 


LLUSTRATED below is an estimate 

blank devised by Edward Israel, re- 
tail jeweler of Connersville, Ind. In a 
communication to the Storekeeping Edi- 
tor, Mr. Israel says: “To every customer 
who leaves a watch, which requires more 
repairs than mere cleaning or a main- 
spring, we send an estimate. In this 
way we avoid all trouble and dissatis- 
faction. Many jewelers have a great 
deal of annoyance because of over 
charges. We believe it is advisable to 
tell the customer exactly what the cost 
will be before going ahead. We use this 
estimate for jewelry and clocks. It is 
my experience that good work and efii- 
cient service in the repair department 
stimulate our sales considerably.” 


REPAIR DEPARTMENT 
P. O. Box 274 Phone 795 


EDWARD ISRAEL 
Jeweler 
Seventh Street and Central Ave. 
Connersville, Indiana 
We Will Repair It Right Or Not At All 


you left with us for repairs and find the 
following repairs needed to place it in 
first class condition: 

Repairs Needed 


Total cost to repair $ 
Will be done 


IMPORTANT—Please reply at once 
on enclosed card if you want us to go 
ahead with the repairs. 


HOW WE DO IT 


Under our plan of watch repairing we 
accept a job with the understanding that 
what is desired is service; hence we do 
not clean it or put in a spring and let 
it go at that, but we take each watch 
completely apart, examine each piece 
carefully and make a list of needed re- 
pairs. This list is sent to the owner. 
Nearly everyone who has a good watch, 
would rather have the watch repaired 
once for all so that it will be in first 
class running condition, but some own- 
ers do not want to spend the amount 
which the needed repairs will cost, so 
that we do not begin the work until we 
have received the approval card. 

We Use Only Genuine Factory Made 
Material. 

Respectfully, 
Epw. ISRAEL. 
We Will Not Be Responsible For Arti- 
cles Left Over Sixty Days 








The 31st annual convention of the In- 
ternational Association Display Men 
will be held in Toronto, Canada, June 
11, 12, 13 and 14, and a very elaborate 
program has been prepared. Some in- 
teresting talks in window display and 
other business topics will be heard. 
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Fundamentals of Effective 


Window Displays 


Written expressly for THE JEWELERS’ CIRCULAR 

















VERY merchant knows the value of 
window displays. A few pay high 
prices to expert decorators but most store 
men fix up the display themselves, or have 
it done by some of the regular force. 
* The idea back of the display most always 
is the goods to be displayed. We might 
call this the material part of the display. 
Back of this, and more important to any 
display, should be the emotional part; the 
effect upon the feelings and minds of those 
we wish to reach—the psychology of win- 
dow display. 
The expert, the artist in any line, has as 
a basis for his work the knowledge of 





to the shopper either. To see must mean 
to understand, to remember, to recall. 

If a window is too crowded we can only 
see it for an instant, we cannot understand 
it, our minds cannot take it in, we’ cannot 
remember or recall it. 

A mere baby can learn to count to % 
but it would require a fatiguing effort for 
the grown-up mind to take in instantly, or 
recall, 20 different objects unless they were 
arranged in groups. 

No matter how large and well lighted our 
window and no matter how many beautiful 
articles we have displayed, if the people 
who pass cannot see them, and take them 


BAGS ATTRACTIVELY DISPLAYED ON THIS LARGE FAN, BY A BROOKLYN 
DEPARTMENT STORE 


principles and he is concerned much more 
with the effect his design or arrangement 
will produce than he is with what goods 
or materials he has to arrange. 

The salesman inside as he looks at a cus- 
tomer can gage more or less accurately the 
type and personality of the prospect to 
whom he sneaks. The window cannot do 
this. It must make an appeal that is more 
or less general. Many types will pass and 
if the display is well arranged it will ap- 
peal to many different individuals. 

The reason a window can do this is be- 
cause in so many ways minds are alike and 
the laws that govern them are general. 

The poster artist knows that he must 
make his poster reach out and grab pros- 
pects from a hurrying throng. 

Windows must do this too. The pros- 
pect must be compelled to see and see in a 
hurry, to be of value to the advertiser or 


in easily with the mind’s eye the window 
display will be a poor assistant salesman. 

And because our minds will try to grasp 
its contents whether we can or not the 
display soon fatigues instead of satisfying; 
repels interest instead of attracting interest. 


II 


Why and How of Grouping in 
Window Display 


RIMITIVE man when describing 4 

flight of birds or a herd of cattle 
said there were one-two-three-four-many-to0 
many. 

He often likened a large group to the 
leaves on the trees, or the sands of the sea, 
the stars of the heavens; signifying they 
could not be counted. His science of num- 
bers never progressed very far and his mind 
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Storekeeping Department 


—————— 
could not take in more than four or five 

t once. 

i tials are much like the mind of 
primitive man. We cannot see or take in 
a great many things in an instant. Proba- 
bly we never would have learned to count 
more than five if our minds hadn’t de- 
yeloped an easy way to do it—a short cut. 

One of the most useful short cuts is that 
of grouping or associating objects. It’s 
just as easy to see two groups of five, or 
even five groups, as it used to be to see 
five objects. 

After a race has used a short cut long 
enough, it becomes natural or instinctive. 
The more short cuts we know the more 
advanced we are. Grouping or associating 
things and ideas has become instinctive and 
we can easily remember or recall these 
groups. 

A window with a great many articles 
carefully grouped won’t look crowded as it 
would if they weren’t grouped. Groups 
won't tire the mind—that’s the easy way. 

Put four glasses or even five or six on 
a tray. Set four trays side by side. We 
can count 16-20—or 24 instantly. 

Five green pencils, five blue, five yellow, 
five red, five white, in a window can be 
recalled easily. 

Another way of grouping is to put articles 
together that are used together or are asso- 
ciated in the mind. It’s just as easy to see 
six cups and six saucers as either cups or 
saucers without the other six. 

Articles may be grouped according to 
size, shape, color, use, and in other ways. 
The window space may be divided to set 
off the separate groups. Ribbons of paper 
may be used to divide the space into squares 
or oblongs; trays, and squares of different 
colored velvet all are useful in grouping. 

The more thought and time the decorator 
spends and the more he uses the principles 
of design the more interesting and varied 
and easy to look at the window will be. 
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Principles of Design for the 
Decorator 


THE natural born artist in any line gets 

pleasing results without knowing just 
how or why, but the average individual 
must waste time trying out things that don’t 
always turn out well. 

The more we know of the underlying 
Principles and laws the fewer mistakes we'll 
make, 

The window decorator who has no spe- 
cial gift or training and has to depend only 
on experiment will often be disappointed 
with his work, 

A little study of design will be a delight- 
ful short cut to easier and better displays. 

Define the word “design” to yourself. 
Design means arrangement. Good design, 
then, is good satisfying arrangement. How 
are we to get it and how can we know it? 

The five elements of design are what we 
have to use in making a design. They are 
line, space, form (contour), value (dark 
or light), and color. 

There are a few fundamental rules that 
will help us to use these elements to the 
We have the principles of 


Window 
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opposition and transition. Opposition in 
line, as the horizontal and the vertical. A 
curved line which leads the eye from one 
to the other is transition. 

Opposition in color is often spoken of as 
contrast. By mixing or by carrying one 


color over onto another we have transition. 
Curtains that contain the colors of each are 
the transition between walls and rug. 
Where there is opposition there needs to 
be transition to take off the sharp corners 
and tone the sharp contrasts. 
The use of opposition without transition 
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What’s the Matter with the 
Jewelry Business? 


(Continued from page 105) 








THE SOLUTION 


Every problem should have a solution. 
My suggestion is this: Trade with the 
house that does strictly a wholesale busi- 
ness. Stand by the wholesaler who has 
a policy and will stick to it, who does 
not retail, who will stop selling the 





HEGE & CO., PHOENIX, ARIZ., HAVE A DIGNIFIED DISPLAY 


or the use of too much opposition is a fault 
that destroys the unity of a design and 
makes it unpleasing and tiring. 

Good design also demands repetition. We 
feel the fascination of repetition in poetry 
and in long lines of columns. Repetition 
may be simple, the unbroken repeating of 
the same thing, alternate repetition of two 
forms, or repetition of more than two. If 
the repetition is continuous it forms a bor- 
der, above and below it forms a surface 
pattern, or if on two sides of a center a 
symmetrical object. 

Too much repetition is monotonous be- 
cause with only repetition and no subordi- 
nation there will be no center of interest or 
dominant feature. The eye and the mind 
will keep passing from one object to an- 
other instead of coming to rest. 

The human figure has its center of inter- 
est, the face; a room has its center, a fire- 
place or other object; and a display window 
should have some article of main importance 
to which the others are subordinate. 

(To be continued) 








“Well, you’ve got to say one thing for 
Bjinks. He’s trying.” 
“Very.” —Wisconsin Octopus. 


pedler, and will confine his business to 
the legitimate jeweler. 

Organize, stick together, attend the 
conventions with mind and heart open 
to suggestions; give the best to it and 
get the best out of it. Be a booster and 
not a knocker. Advertise your name. 

Does the name on the box mean any- 
thing to you? Think! Diamonds are a 
good investment. They are precious and 
valuable and must be purchased upon 
honor. 

Buy of legitimate dealers. Jewelers 
who stand by through the years. 

And as we give this message to the 
public, we can take it unto ourselves. 

Are we proud of the wholesale house 
we trade with? The goods we buy are 
precious and valuable and bought on 
honor. The wholesaler should be and is 
our friend. Then buy of the legitimate 
wholesaler who stands by you through 
the years. The only way to accomplish 
harmony is by working together. Whole- 
salers, retailers, manufacturers, we need 
each other. Let’s pull together. 








“T didn’t raise my ante to be called.”— 
Grinnell Malteaser. 
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Some Points on Advertising 
———_ 











I.—How to Plan the Advertising 


EFORE the jeweler can plan his ad- 
vertising intelligently he must de- 
cide upon the amount of money he can 
afford to spend in advertising. The av- 
erage jeweler spends about 3 per cent 
of sales on advertising. Individual ad- 








The Watchmaker’s Bench 


In a tiny shop on Tre- @,the selling of good watches 
mont Avenue in the early only, with prices fair and 
instances, as 


nineties a —— man bent Fed in al . 
over his bench repairing hirty some — constant 
watches. ten he worked growth testifies. 


. Of 
far into the night, skill- 


tull, tting , into ¢ , ” 
canes order watches of — basic 
} makes. 
as supervision of the founder. 
The business has expa:x 


Now, in 1927, that tiny ~ 
to huge proportions and is 


shop has wn to be one 

of the largest and most | nationally as 
reliable jewelry sho in one of the few stores to 
Greater New York. That’s | classify as a diamond head- 
progress. quarters. 

5 That map >= in ne ee stock of the 
aac . grade ee 
Wartell estab t of warks fhe remarkable as- 
today is operated | the sembly of watches la- 
same who fo it monds—a .-stock that 
and who is carrying on the throughout _ carries « 
self-same policies that led Hallmark of - Ex 





ce 
to success—policies founded the famous. Wartell guar- 
on honest workmanship, 4 antee. 





For the June Bride 


IF you are in doubt what to select for 
the bride or her attendants, give her the 
watch shown above. It will charm her 
and cost you very little money. She will 
love it and you will be glad you gave it 
to her. We also have a large selection of 
suitable gifts for best man and ushers. 


This watch fe of 14-karat white geld with 
carved bezel, 15-jewel Geatm guaranteed 
works and silver finish dial. 


WARTELL’S 


Diamonds Jewelry Watches 
On the Corner of Tremont and Bathgate Aves. 











FEATURING THE IMPORTANCE OF THE 
WATCH DEPARTMENT 


vertisers spend much more, while the 
majority spend less. 

How much can a jeweler afford to 
spend in advertising? Should the adver- 
tising appropriation be based on the ex- 
penditures of similar firms? Is 3 per 
cent enough to spend on advertising? Is 
3 per cent too much for a jeweler to 
spend on advertising? 


These and many other questions 
along the same line will arise in the 
mind of any jeweler setting out to plan 
his advertising. How is he going to an- 
swer them correctly? 

The proper amount for any particu- 
lar jeweler to spend on advertising must 
be determined by experiment. He may 
start off with the average expenditure 
of 3 per cent as a basis. To find if this 
is the correct amount to spend he must 
study results from his advertising. In 
addition to the study of results he must 
experiment by spending more during a 
given year to see if the results are 
greater in proportion to the expendi- 
ture. 

It may be set forth as an axiom that 
the jeweler can afford to spend as much 
on advertising as will bring him profit- 
able results, whether this is 1 per cent 
or 10 per cent. The minute the adver- 
tising appropriation becomes top-heavy, 
and fails to return adequate and profit- 
able business, that minute the expendi- 
ture has reached a point beyond which 
the jeweler cannot afford to go in his 
expenditures. He can never learn just 
what this amount should be without ex- 
perimenting with his appropriation. 

It is fair to state then that the jeweler 
should appropriate as large a given per- 
centage of sales as he can with which to 
experiment. This amount should be 
looked upon in the light of insurance. It 
is an investment to protect the jeweler 
against a decline in business, to build up 
a greater trade, to hold the trade he al- 
ready enjoys. 

When the percentage of sales to be 
appropriated for advertising has been 
determined he should then budget the 
amounts to be spent during each month 
of the year, for it is not a profitable plan 
to divide the appropriation into twelve 
equal parts and spend one part in each 
month. Here again the jeweler runs up 
against another question. Should he 
spend more during the period of peak 
sales or when business is hardest to 
secure? Advocates of both systems will 
be found. As a rule it is best to spend 
the appropriation on the monthly sales 
basis. A budget of this kind will give 
the jeweler the amount he should spend 
in any given month of the year. 


HE next question that arises is how 

he will spend his appropriation. This 
is harder for some jewelers to answer 
than others. It is probably the most dif- 
ficult point in planning an advertising 
campaign to determine the mediums to 
use in advertising. 

Where the jeweler can use the news- 
papers of his community his difficulties 
are not so manifest. The newspaper is 
the most generally accepted universal 


advertising medium for the retail me. 
chant in any line of business. But t 
use the newspapers profitably the 
jeweler must be so located in the retail 
section of his community as to be able 
to take advantage of all of the circula- 
tion the newspaper has, because the ad. 
vertising rates are based on its circulg. 





DIGNIFIED AND ATTRACTIVE 


tion, not on the benefits it will bring any 


individual advertiser. In favorable lo- 
calities it has been suggested that 75 
per cent of the appropriation should be 
spent in newspaper advertising and the 
balance in other mediums. In circum- 
stances where the newspapers will not 
prove profitable to the advertiser this 
percentage must be changed to meet ex- 
isting conditions. Some jewelers spend 
practically their entire appropriation in 
other mediums. 

Having determined the amount he will 
spend on advertising and how these ex- 
penditures will be divided among the 
various advertising mediums the next 
step is to plan the operation of the cam- 
paign. Hit-and-miss advertisements 
prepared on the spur of the moment and 
placed in mediums in a haphazard fash- 
ion do not constitute an advertising cam- 
paign. There is no plan in carrying out 
the advertising unless it is well defined 
and each advertisement follows in se 
quence to those preceding it. 


leo advertising plan of the jeweler 
should be prepared to produce the fol- 
lowing results: 
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Retail Advertising Department 


a 

1. To add to the prestige and good will 

establishment. 
gh bring each line of merchandise 
into its proper prominence according to 
its profit to the jeweler. — 

3. To have each advertisement place 
before the people merchandise of a time- 
ly nature, such as will be required at 
the moment of its appearance. 

4. To advertise lines in which the 
jeweler specializes. 

5. To advertise store events in their 
proper sequence. . 

6. To acquaint potential customers of 
the special offerings of the jeweler. 

7. To reach out for new customers. 

8. To retain old customers. 

While it is advisable that each indi- 
vidual advertisement should aim at mak- 
ing direct sales, the building up of pres- 
tige and good will for the jeweler should 
always be in view. It is an easy matter 














The Jewelry 


You Do Not Wear 


2 it is Leech hl or 
perhaps may have outlived 
its usefulness in its present 


form, 


Can Be Reconstructed 
and Enriched | 


at a very modest cost. It is 
possible to have this jewelry 
redesigned to your order in 
platinum or green gold with- 
out extravagance. 


Sketches Upon Consultation 
Wi 





AND SON 
| STATE AND GRISWOLD 
Pontise — 12 BW. Saginaw 














NEW JEWELRY FOR THE OLD MAY BE 
ADVERTISED ALL YEAR ROUND 


to get direct business from certain types 
of advertisements, but these types do 
not build up either prestige or good will, 
but rather tend toward destroying these 
desirable attainments. Cut prices and 
sensational announcements bring re- 
sults in actual sales, but they often de- 
stroy the prestige of the advertiser while 
doing so. Hence, the type of advertise- 
ment must be carefully chosen. 

There is probably more diamond ad- 
vertising being done than advertising of 
any other line the jeweler handles. Prob- 
ably this is advisable because of the 
stable business in diamonds. Some jewel- 
ers find their diamond sales far greater 
than of other lines. Hence, they con- 
ceive the idea that the diamond should 
be advertised nearly all the time, and 
it is advertised, in season and out of 
season, 

The writer contends that other lines 
the jeweler handles should receive a por- 
tion of the store’s publicity. A jeweler 
approached on this subject objected, say- 
ing, “But diamonds are my main busi- 
hess. They are my bread and butter.” 
We asked him why, but he could not tell. 
We think it is because he advertises dia- 
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monds almost exclusively. If this is the 
case it goes without saying that an equal 
amount of advertising of any other line 
of merchandise will produce more “bread 
and butter” business as well. 


DVERTISING is mainly done to ac- 
quaint the public with the activities 
of the store. They are the news items 
of the business. The jeweler stocks 
many lines of merchandise for the pur- 
pose of selling them. Just as interesting 
things can be said of these lines as of 
diamonds. The people are just as much 
interested in them as in diamonds. In 
fact, many lines he carries are of more 
interest to more people than diamonds. 
(This is not an arraignment of diamond 
advertising, but a plea for advertising 
of other lines the jeweler sells). 

The more people that can be interested 
in the jeweler’s establishment the easier 
it is going to be to build up a profitable 
business. If there is one thing the 
jeweler lacks it is a steady flow of cus- 
tomers into his store. It is admitted by 
department store executives that the 
more people who can be induced to enter 
their stores the more merchandise these 
stores can sell. Part of their publicity 
is directed to getting crowds into their 
stores on the principle that the people 
will see things they want—and buy 
them. As a further inducement to mak- 
ing sales of this character the depart- 
ment stores make elaborate displays of 
their wares wthin the store, displays 
especially prepared to tempt the visitors 
to buy. 


F course the jeweler does business on 

a different basis to that done in de- 
partment stores, but it is a foregone con- 
clusion that the jeweler can adopt 
methods of other stores to his advan- 
tage. The average jeweler needs more 
customers, and the way to get more cus- 
tomers is to advertise more lines of mer- 
chandise. The highest type of salesmen 
are employed in jewelry stores but un- 
less customers are brought into the store 
these salesmen do not have a chance to 
exercise their selling ability to advan- 
tage. 

In preparing the advertisements for a 
given month it is only reasonable to sup- 
pose that timely merchandise will be ad- 
vertised. Jewelers do not study the time- 
liness of their lines in relation to the 
seasons as they should. While other 
merchants in retail stores take advan- 
tage of seasonal needs and requirements 
the jeweler often fails to do so. Each 
advertisement used by the jeweler should 
place before the public a seasonable and 
timely article of merchandise. It may be 
that diamonds, watches and other items 
in the jeweler’s stock have no particular 
season, but it is recognized by every 
jeweler that these lines sell more readily 
in certain months of the year through 
emotional appeals.. A study of the vari- 
ous stocks should be made, with a view 
to placing them before the people at the 
proper time. 

If the jeweler specializes in diamonds 
it is proper to give more space to dia- 
mond merchandise; if it is watches, then 
watches should be more widely adver- 
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tised. It has proved profitable to the 
jeweler to have a special line in which 
he is the acknowledged leader. Adver- 
tising may be done to place him in the 
lead with any particular line of mer- 
chandise. 

The advertising of store events is be- 
coming more important. Anniversaries 
are being celebrated with more interest 
to the public. Exhibitions of various 
lines are annually or semi-annually ex- 
ploited. Besides these events there are 
the anniversaries that everyone recog- 
nizes, beginning with the New Year and 
ending with Christmas that the jeweler 
must take into consideration in prepar- 
ing his advertisements. Exploiting these 
adds to the timeliness of his merchandise 
offerings and to the interest the public 
takes in his announcements. 


DDED to these considerations the 
jeweler should prepare his adver- 
tisements with a view to making special 
offerings of merchandise to fit the needs 


“A Plated Article” 
“vi 


y 
Charles Dickens 


Under this title. the noted English author wrote one of 
his most fanciful, yet vividly clear sketches, describing 
the manufacture of English China. He gives an insight 
dnto the methods which were first developed in England 
the eightcenth century ahd which finally established 


ito 
in 
English China as supreme throughout the world. 


You will find in our China Department products from the 
very potteries which Dickens visited to obtain his mate- 
rial. Such eminent names as Wedgewood, Coalport, 
Royal Worcester, Royal Doulton and Copeland all come 
under your eye in an inspection of our coliection—an 
inspection you are cordially invited to make. 





UNUSUAL WAY TO ADVERTISE CHINA 


of the public. He must strive to secure 
new customers and hold his old stand- 
hys. 

Tlie jeweler should plan his advertis- 
ing more thoughtfully. This can only be 
done by a careful survey of the possi- 
bilities of each line of merchandise he 
handles, and the months of the year 
when these lines will be required by the 
people. 

The plan is the ideal way of cam- 
paigning to increase business through 
advertising. It is the chart that pilots 
the sales through the recognized chan- 
nels of trade. 


(To be continued) 








The farm hand took his girl out for a 
buggy ride. Nine miles out in the coun- 
try the horse dropped dead. Louise said 
she knew she’d drop dead too: it was a 
terrible predicament. 

“Suppose I give you a nice, sweet kiss. 
That will put lots of life in you.” 

“Are you sure that a kiss will put lots 
of life in me?” 

“Positive, darling.” 

“Then, suppose you kiss the horse.” 

—Rutgers Chanticleer. 


ETT TY 


. 
. 
| 
| 
| 
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Is it hard for a watch band prospect to 
pass your window? 








T IS, indeed, if exquisite, style-leading Wads- 
worth Watch Bands are there to arouse in- 
terest to the “buying point!” 


Hundreds—perhaps thousands—in your com- 
munity are familiar with these watch bands 
through Wadsworth’s widespread consistent 
advertising in leading magazines. 








When the watch bands themselves are seen in 
a jeweler’s window—beautiful in design and 
finish as only Wadsworth artists can make 
them—a sale is well on the way! 














Wadsworth Watch Bands are made in Wads- . ' 
worth Quality white or green gold filled, and NEW! 


in solid white, green, or yellow gold—plain or 
he Lad adsworth 
decorated. There are styles for both men and T Lady Wad 
women, easily fitted to any modern wrist watch Wadsworth now announces an extension 
and any size wrist. ; bracelet with these patented improve- 
ments: An end hook combining simplic- 
ity of attachment with super-strength. 
Get your share of the profits on these ready- A eel eae @ tein. nt 
selling watch bands. Order them from your springs that gives extra strength where 
wholesaler today. most needed. Made in Wadsworth white 
or green gold filled in charming deco- 


rated designs, many handsomely jeweled. 


THE WADSWORTH WATCH CASE CO. ADVERTISED RETAIL PRICES. 


“Case Makers for the Leading Watch Movements” Decorated 
Decorated—with 2 synthetic sapphires 


DAYTON, KENTUCKY Decorated—with 4 synthetic sapphires 


Offices: Decorated—with 6 synthetic sapphires 


New York—20 W. 47th Street San Francisco—150 Post Street 
Chicago—35 E. Wacker Drive (Jewelers’ Building) Extremely Simple in Construction 
The watch attachments slip right over 
the lugs of the watch case. And adding 
caus aa or removing links is but the work of a 
moment—as indicated by the diagram 
below. The jeweler is supplied with the 
special tool shown, and complete in- 
structions for manipulating the band. 











Soe 


THE OLYMPIAN MODEL = 


(for men) , 


—and Athena Model (narrower—for women). 
These models expand to slip over the hand, and 
after proper adjustment to the wrist, are held 
securely by a snap lock. The ‘“‘Olympian’’ fits any 
man’s strap watch of modern design, and the 
“Athena” any modern wrist watch. 


~ 








Advertised retail prices range from $7.50 to $30, 
according to type, materials, and design. 


WORKERS IN PRECIOUS METALS 
CO-OPERATING WITH THE JEWELRY TRADE ASSOCIATION 
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| Repeating Verve Watch by 


Cloyzier, Paris 


Written expressly for THE JEWELERS’ CIRCULAR 

















NE might fancy, from the variety 

of materials used in olden times for 
watch cases that persons of diverse tastes 
were readily supplied by the makers: 
cases being made of crystal, iron, steel, 
glass, gold, silver, brass, pinchbeck, tor- 
toise shell, various sorts of semi-precious 
stones, as well as leather, snakeskin, sha- 





INNER SILVER CASE OF VERVE WATCH 


green and compositions. Possibly people 
In those remote days were more exact- 
ing in their requirements or it may have 
been that makers were obliged to offer 
a great range in order to arouse the in- 
terest of the public and thus secure the 
nimble sixpence. 

} This fine old verge movement, repeat- 
Ing the hours and quarters with one 
hammer, made by Cloyzier, Paris, is in 
palr-cases—the inner one of silver is 
beautifully pierced, carved and engraved 
With daffodils, lilies, poppies, pimpernels, 
tulips and other blossoms with foliage. 
Inside this case is the cast metal bell 
on which the hours and quarters are 
struck ; it is made of fine white metal 
which, when struck, gives forth the max- 
imum of sound. (These cup-shaped bells 


are quite brittle; if one is dropped a 
crack is likely to result or it may break 
in pieces.) The outer case is of black 
leather secured to an inner brass shell 
by hundreds of headed silver pins put 
through the leather and holes drilled in 
the shell and clinched. Some of these 
rivets have plain heads and are arranged 
in tulip and other desiyns; next is a fes- 
toon of flowers—the latter formed by 
silver pins with flower-shaped heads, 
also a double row of silver-edged eyelets 
to allow the sound of the bell to be 
heard. 

This watch is in the collection of A. C. 
Jackson and it has been put in going 
order, carefully examined and _ photo- 
graphed by the writer. 

The flat polished steel balance is 1 3/16 
inches in diameter, quite heavy, with 
three oval arms, the pallets being set 
at 100 degrees. 

The balance spring has about 2% coils 
pinned into a steel stud in the top plate. 

The potence, a very solid piece of brass, 
is riveted to the top plate. The counter- 
potence has no follower but is cut across 
the pivot hole and has a piece of steel 
to let in to serve as an endpiece for the 
escape wheel pivot and the counter-po- 
tence is secured on one side to the top 
plate by a screw on which it may be 
swung to set the escape wheel closer to 
or farther from the pallets on the bal- 
ance staff, just as Gaudron of Paris made 
them. The potence hole in the top plate 
is approximately square with nicely en- 
graved ornamental lines along its sides. 

There is no tangent wheel and screw 
but there is a ratchet wheel on the lower 
end of the mainspring arbor and a steel 
click having a long tail which reaches to 
the outer edge of the pillar plate for 
convenience in moving it in or out of 
engagement with the ratchet wheel—all 
between the barrel and plate. The up- 
per pivot of the mainspring arbor is 
slotted like a screw and a screwdriver is 


used in conjunction with the long-tailed 
click to set up or let down the main- 
spring as might be required. 

The repeating train wheels, or run- 
ners, are disks—have no arms—and 
quite unusually the last pinion has a 
fly or fan to regulate the speed of strik- 
ing. 

The mainspring barrel of the repeat- 
ing train has an ornamental design en- 
graved on its outer side and between 
the former and the great wheel ap- 
pears the single hammer with which the 
hours and quarters are struck; on the 
pillar plate is the buffer spring by means 
of which the hammer rebounds. Besides 
these is one of the tall, slim, square 
Egyptian pillars with the dot and a slot 
down its outer face. 

It will be seen that there is a space 
between the pillar plate and the brass 





TOP PLATE OF MOVEMENT 


edge to allow room for the repeating 
work under the dial—similar to a re- 
peating watch by Thomas Tompion. 

There is no all-or-nothing piece—an 

important part. which had not been in- 
vented at the period when this watch 
was made. 
- The winding lever of the repeating 
work is not connected with the main- 
spring arbor by a chain, as was usual 
in old watches of this sort, but is pro- 
vided with a steel rack for this pur- 
pose, as in modern repeaters, possibly 
copied from the great Tompion, who 
made repeaters in the same way. 

The crown or escape wheel has 15 
teeth, pinion 6 leaves and the contrate 
wheel has 42 teeth with a pinion of 6 
leaves—both these and the third wheel 
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y cents SCORIFIER 


_ GOLD 
MELTING ~ 
SCORIFIERS FURNACE 


DIXON’S ASSAY (Sand) CRUCIBLES 


Today there is no question but that Dixon’s Assay Sand Crucibles far surpass in serv- 
ice any other assay sand refractory so far produced. 
While in some cases the first cost may be 4 trifle higher the service results are so 
greatly superior that there is no question as to the profit to the user. 
Write for Circular-77AA and sizes 


Special attention given to jewelers’ furnace cups made from DIXON WNon-Graphite Super Refractory “J-50” formule. 


JOSEPH DIXON CRUCIBLE COMPANY 
JERSEY CITY, NEW JERSEY 








Hard Maple Top 
Work Benches 


Metal bottom pans and drawers, filing pin and 
arm rest, one and two-seat sections with de- 
tachable iron legs. 

LEIMAN BROS. 


Reversible Work Bench 


The top is the same front and rear, so that the 
bench is really two benches in one. The trans- 
formation is complete whenever you want a 


new one for the old working front of your 
bench. 


Every worthwhile shop, large or small in the 
land uses them. The material is especially 
selected with its close-grain hard maple for the 
top—and then heavily shellacked to allow for 
washing and oe Altogether a most desir- 
able bench for the factory, workroom, store or 
home. Get the catalog telling all about them. 


Drop us a card 
for particulars 


LEIMAN BROS. (B527) WALKER ST. Makers of Good Machinery 


PATENTED 


The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work bench 
that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
offer it to you—it’s patented. It contains time-tried 
features, the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rustable lower pan. 











Established 1845 


10K Solder for 14K Gold 6K Solder for 10K Gold 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 


Also Silver Solder 


44 GOLD STREET NEW YORK 








ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 
GOLD, SILVER and PLATINUM 


Refiners and Assayers 
709 Sansom Street, Philadelphia 
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have three arms each. The third wheel 
is in a sink cut through the pillar plate 
and covered by a plate with pivot holes 
for that and the contrate wheel. On 
the top of the plate is mounted the 
jointed steel quarter rack. 

In the illustration of the movement, 
with dial removed, the repeating work is 
shown at rest or in run-down position. 

When the stem of the watch is pressed 
in it comes in contact with a semi-circu- 
lar steel piece which works below the 





DIAL OF THE VERVE WATCH 


mainspring barrel and is pivoted at one 
end between the plates (with a fancy 
turned arbor like a table leg) and a stud 
at the other end, which goes through a 
semi-circular slot in the pillar plate and 
presses downward the 9-toothed steel 
winding lever and winds, by means of 
the rack at one end, gearing with a 9- 
leaved pinion on the repeating main- 
spring arbor, as much as may be per- 
mitted by the particular one of the 12 
steps on the hour snail presented to the 
rack tail. One end of the winding lever 
swings on the large steel screw stud. 





MOVEMENT WITH DIAL REMOVED 
SHOWING REPEATING WORK 


Mounted on the winding arb8r over the 
winding pinion is a steel wheel having 12 
ratchet shaped teeth, a blank space and 
three more teeth of similar shape. The 
12 teeth at noon or midnight will, when 
the repeating mainspring is wound, 
cause the hammer to strike on the bell 
12 times, which will always be when 
the lowest step of the hour snail is oppo- 
site the tail of the winding lever—the 
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three separate teeth are to actuate the 
single hammer at the quarters. 

A quarter snail of four steps is 
mounted on the cannon pinion and loosely 
fitted below this is a movable steel plate 
—a duplicate of the highest step—hav- 
ing an arm which at every hour moves 
the star wheel (the star wheel is riv- 
eted to the hour snail) one tooth forward. 
Falling between two teeth of the star 
wheel is a jumper which has an integral 
returned spring the end of which rests 
against a peg or stud in the pillar plate. 
The movable plate with its arm is called 
the “surprise piece,” and this plate by 
means of a pin and slot is permitted to 
move forward about a sixteenth of an 
inch, and it operates in this way: as the 
cannon pinion advances, the plate and 
likewise the arm goes with it. In the 
last quarter the arm of the “surprise 
piece” begins to press on one tooth of 
the star wheel and this keeps the mov- 
able plate back so that the third quar- 
ter with the previous hour may be struck 
until the precise moment when the tooth 
of the star wheel has reached the high- 
est point of the two inclined planes on 
the jumper, when the latter, impelled by 
its spring, descends to the lowest point 
between two teeth and one tooth is ad- 
vanced, carrying with it the arm of the 
“surprise piece,” which instantly darts 
forward and widens the highest step so 
that the quarter rack tail cannot pos- 
sibly slip down into the deep notch which 
would erroneously cause the third quar- 
ter to be struck at the hour. 

The movement of the “surprise piece” 
corresponds exactly with the moment 
that the minute hand points to XII. 
There are 12 teeth in the star wheel and 
12 steps in the snail riveted thereto, i.e., 
I to XII. Loosely mounted on the ham- 
mer arbor is a pallet which lies in the 
path of the steel striking wheel; this 
pallet turns backward while the repeat- 
ing spring is being wound, which, of 
course, causes the striking wheel to turn 
likewise. There is a light spring which 
presses upon the pallet and returns it to 
its position after the wheel teeth have 
passed. A combined jumper and spring, 
of steel, is attached to the pillar plate, 
the jumper falling between two teeth of 
the star wheel and providing the power 
which firstly detains the “surprise piece” 
and later, at the proper moment, causes 
the latter to advance. 

The quarter rack is jointed about mid- 
way between its ends. The part over the 
12 and three-toothed wheel has a series 
of four deep notches on its end arranged 
as steps, while the other end is made 
somewhat like a beak which, at the 
proper time, when winding is com- 
menced, falls upon a step of the quar- 
ter snail. There is a long looped spring 
fixed on the pillar plate which causes the 
rack to fall when released and another 
spring is fixed on the rack itself to make 
it straighten out when released. On 
the end of the rack over the 12 and three- 
toothed wheel, and parallel with its 
length, are four deep notches in steps. 
Driven into the wheel is an upright stout 
steel pin which is a little way in from 
the edge and stands in a line between 
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the last of the 12 teeth and the first of 
tne three teeth. When the quarter rack 
tail falls on the highest part of the quar- 
ter snail (corresponding almost exactly 
with the whole of the quarter past hour), 
the highest step on the rack receives tne 
pin as the wheel revolves after striking 
the hour, and its motion is arrested be- 
fore any quarter can be struck. As soon 
as the first quarter has fully expired the 
second or next lower part of the snail is 
presented to the beak or tail of the rack, 
which causes the other end of the quar- 
ter rack to rise a little, and the second 


_ or next lower notch is in line with and 





SIDE VIEW OF MOVEMENT SHOWING 
PILLARS, ETC. 


receives the pin. This allows the first 
of the three teeth on the wheel to reach 
and pass the hammer pallet, sounding 
one blow on the bell for the first quarter 
before the wheel is arrested. When the 
wheel with its pin presses into the notch 
the rack, by means of its middle joint, 
is made to in a measure double up, thus 
raising the tail or beak away from and 
clear of the quarter snail. 

It will be understood that as many of 
the 12 teeth as may correspond with 
the hour will be first struck; then the 
first, second or third quarter, as the 
case may be, with one, two or three 





THE OUTER LEATHER CASE 


single strokes. Thus the hours and quar- 
ters are struck with but one hammer. 

Has a fusee and very substantial 
chain. The side links are longer than the 
connecting block, giving somewhat the 
appearance of a chain for a sprocket 
wheel. 

There is a steel regulator, of the semi- 
circular sort, with silver dial engraved 
with Arabic numerals mounted on the 
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REFINING 
SERVICE 
Our Check 


Is Represented in 


We Reclaim Every 


HOOVER & STRONG, INC. 


« Metallurgists 


OFFICE AND WorkKS, 119 West TUPPER STREET. 
BUFFALO, N.Y.. U.S.A. 


PROMISES 
On Refining 


Exaggerated claims of “the great- 
est returns” are not made by us. 
We promise faithful service and 
the highest returns which your 
shipment warrants. We treat each 
shipment as though we were the 
shippers. 


Write us what you have to ship and 

approximate weight. Tags, shipping 

labels, steel drums, waterproof sacks, 

etc., will be sent according to nature and 
weight of shipment. 








| Beautify Your White Gold Jewelry 


Phoenix White Finish 


It gives your white gold jewelry the 
beautiful blue-white platinum color, 
easily, quickly and very cheaply. It 
covers the soldered spots, stays white and 
looks right. 
It contains no gold, no platinum, no 
chromium, no cadmium. Anode and full 
directions included in every package. 
Ask for free Circular C. W. F. 


Sam W. Hoke. Mgr, 


Jewelers’ Technical Advice Co. 
22 Albany Street, New York City 


Use 











1 quart $5.00 
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CONFIDENCE 


After serving the trade for more than 
sixty years our most valuable asset is 
the confidence and good-will of our 
many customers who send us their 
wastes year after year. 
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Refiners of Precious Metals 


Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 
425 Richmend St., Providence, R. I. 
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Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of 
selected sheepskin bellows, 
or Up-River Para Rub- 
ber disks. 

Quality goods last longer. 
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square above the regulator pinion, and a 
fancy blued steel pointer for this is se- 
cured to the top plate by a screw. 

The steel bolt and spring is in one 
piece, and the thumb-piece or hook ap- 
rs through the dial below VI. 

The dial is of white enamel, with royal 
plue Roman chapters for the hours. All 
lines are black, and the Arabic figures at 
five-minute intervals are also black. The 
dial is raised at each of the chapters, and 
the inner circle is divided into quarter 
hours. 

The motion work is large. The brass 
edge has a projection and to this the 
minute wheel is secured by a shouldered 
screw, the minute wheel being in this 
manner fitted between the brass edge 
and the dial, so that when both the lat- 
ter are lifted the minute wheel is raised 
also. All the repeating work is made of 
steel. 

The balance bridge is fastened to the 
top plate by two screws and has fine 
pierced, carved and engraved work. The 
lower part has two doglike horned heads 
as continuations of great leaved branches 
on the upper end of which are two crest- 
ed, open-mouthed eagles, one on each side 
of the center and looking inward. At the 
top and bottom is a sort of Arabesque 
design and around the edge is a kind of 
hand-cut diagonal milling. Fixed to the 
center by a screw is a polished steel 
plate to act as an endpiece for the upper 
balance pivot. 

It has a fancy fusee stop shaped much 
like a policeman’s truncheon, the stop 
joint approximating a two-leaved plant, 
the latter seeming to have been made 
at a later date, and the riveting of this 
in the top plate partly obliterates the 
“o” and “v” or “y” in the maker’s name 
engraved thereon, i.e. “Cloyzier, 4 Paris.” 

The photo-engraving shows the back 
part of the inner case. The bezel is en- 
graved with a peculiar sort of leaf bor- 
der. Though the movement is French, 
the case was made in England and was 
originally intended for a clock watch. 
The bell for the repeater is in the inner 
case behind the pierced work.—J. M. B. 








The modern chronometer is wound by 
the simple and clumsy method of turn- 
it upside down on its gimbals and push- 
ing a key, normally kept loose in the 
box, on to the winding square on the 
fusee arbor. At first sight it appears 
amazing that such a plan should be ap- 
plicable to so delicate an instrument, but 
it must be admitted that in practice it is, 
if carefully performed, quite satisfactory 
and its simplicity and cheapness as well 
as the influence of tradition have com- 
bined to retain it in favor, in spite of 
the advantages which, theoretrically, are 
offered by a winding gear which does not 
mvolve turning the movement over. It 
Should be added that these advantages 
are not universally admitted, especially 
by chronometer makers. Harrison’s No. 
4 was the earliest marine timekeeper 
which had to be reversed for winding. 
Owing to its long center seconds hand it 
would have been difficult to adopt any 
other method. 
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An Ancient Timepiece 


HIS old clock, which has now seen 

over 150 years of service, and still 
keeps the time as well as the modern 
timepiece, is one of the prized posses- 
sions of R. J. Penhall, Port Dover, Ont., 
Can., and formerly belonged to his 
grandfather, John Penhall, who was a 
famous surgeon in London, England. At 
his death in 1850 he left it to his son 
William, who had it while at Oxford 
University. Dying in 1855, he  be- 
queathed it to his nephew, William Pen- 








= omens te ARE RE eaten 





OVER 150 YEARS OLD AND STILL KEEP- 
ING GOOD TIME 


hall, who was killed in the Alps in 1880, 
and the clock came into the possession of 
the present owner. 

The clock is a striking example of the 
ancient art of horology, and the work is 
perfect in every detail. It is built of 
hammered brass, cut by hand, with ex- 
posed works and skeleton dial, the whole 
attached to a mahogany base inlaid with 
brass. The clock proper is 10 inches in 
height and including base 13 inches, 
while the dial is 5% inches in diameter. 
It is operated by a spring and gut at- 
tached to a fusee. 
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Metallizing of Sea Shells 


From the Metal Industry 


HE metallizing of “sea shells” is iden- 

tical with plating of any other article 
which is non-metallic. 

Briefly mentioned, the sea shells should 
be clean and thoroughly dry; then the 
following procedure should be carried 
out: 

1. Coat the sea shell with at least two 
thin coatings of asphaltum varnish air 
drying; then allow the varnish to be- 
come nearly dry. 

2. While the varnish is still tacky 
brush into the varnish very finely 
powdered platers’ copper bronze powder. 
A soft varnish brush should be used to 
brush the bronze powder thoroughly into 
the varnish so that it is entirely covered. 

3. A similar method is to apply two 
thin coats of alcoholic shellac varnish to 
the sea shells. Then when the varnish 
is dry and hard apply a copper bronze 
mixed with regular lacquer either by 
spraying or brushing. The proportions 
should be about two ounces minimum of 
copper bronze powder per- pint of lac- 
quer. For brushing more copper bronze 
powder will be required. 

4. When the sea shells are prepared 
by either method, then the copper bronze 
powder surface should dry thoroughly. 
The articles, when wired up with soft 
copper wire, as in the usual manner for 
plating, are then ready for copper plat- 
ing. , 

5. Copper solution. 

NWARUEE og oro o/e: ala wea de cadets 1 gallon 

Copper sulphate ......... 2 pounds 

Sulphuric acid, 66 deg.....4 oz. 

Yellow dextrine, 
re \% oz. 


Anodes sheet copper, voltage 1%, tem- 
perature of solution 80 deg. Fahr. 

6. Before plating the sea shells wash 
them thoroughly in cold water to remove 
any surplus copper bronze powder; then 
plate as outlined for a minimum of four 
hours up to twenty-four hours depending 
upon the thickness of the copper plate 
wanted. 

7. After copper plating you can plate 
in silver or gold or any other metal. For 
details see Platers Wrinkles for respec- 
tive deposit and solution. 

If you follow these suggestions, sat- 
isfactory results will be obtained. 





The Hour Circle 


The hour circle of any celestial objéct 
is the half great circle passing through 
the object and terminated by the celestial 
poles. The hour angle of any object is the 
angle through which the celestial sphere 
has yet to rotate before the next transit 
of the object. In other words, it is the 
angle calculated eastward between the 
meridian and the hour circle of the ob- 
ject. Hour circles are reckoned in 
sidereal time at the rate of one hour to 
15° of arc measured along the equator. 

The year is designated in five different 
ways: Sidereal year, anomalistic year, 
tropical year, common civil year, and 
leap year. 

The day has been designated as the 


sidereal day, the true or apparent solar 
day and the mean solar day. 

It is the tropical year which agrees 
with the seasons and this differs from 
the other years in that the points on the 
orbit which determine it are themselves 
determined by phenomena arising out of 
the rotation. 








SUCCESS 


He wrote a sordid novel, full of dirt and 
dull despair, 

And corned beef hash, and dreary wives, 
And homes oppressed by care. 

And all the little flappers, far 
Removed from pain and strife, 

Devoured the book and all agreed, 
“How very true to life!” —Centaur. 
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XV 
Ferdinand Berthoud (1727-1807) 


HIS illustrious horologist was the son 

of the architect and justiciary, Jean 
Berthoud of Plancemont near Couvet, 
about twelve miles southwest from Le- 
Locle. It has been frequently stated 
that he served his apprenticeship with 
Vaucher at Fleurier, several miles from 
Couvet but it has been definitely estab- 
lished that he was apprenticed to his 
brother, Jean-Henry, in 1741, when he 
was fourteen years old. It is not im- 
probable however that his brother al- 
lowed him to spend some time with this 
capable watchmaker who was taught by 
Daniel Jean Richard. In 1745 he bor- 
rowed 200 livres to depart for Paris 
where an elder brother, Jean-Jaques, a 
draughtsman, had already settled. It is 
said that he worked for some time in 
the establishment of Julien LeRoy. In 
‘1752 he presented to the Académie a 
clock with perpetual calendar and indi- 
cating mean and sun time. A letter to 
Pierre Jaquet-Droz, dated and published 
in 1753, in the Journal helvétique, at 
Neuchatel, contained the framework of 
what later he expanded into his “Essai 
surl l’horlogerie,” published in 1763. In 
1765 a portion of this was published in 
the Encyclopédie of Diderot and |’Alem- 
bert, having been originally prepared 
for that purpose. 

The work accomplished by Berthoud 
was tremendous, his voluminous writ- 
ings, his great number of experiments, 
his careful recording of the results, his 
many designs of escapements and as- 
semblages, his painstaking discussions 
of various horological questions, the time 
he must have spent in acquiring the 
necessary knowledge of mathematics and 
physics, the personality necessary to at- 
tract friendships which lead to official 
appointments, all made him as a man 
of wonderful vitality, respectable abili- 
ties and phenominal industry. About 
1764 he was appointed “Horloger de la 
Marine” with a pension of 3000 livres 
which with other perquisites brought 
him about 7500 livres per year. He was 
made a member of the Institute of 
France, of the Royal Society of London, 
and chevalier of the Legion of Honor. 
He made over seventy chronometers, 
ranging from crude early attempts to 
final forms not very different from mod- 
ern practice. In these we find first and 
last nearly every conceivable variation. 
Some were weight driven and others 
spring driven, with and without fusees, 
some had two balances and others one 
and in one instance he experimented 
with a pendulum swinging on pivots, 
some had roller bearings for the balance 
staff, top and bottom and some only at 





the top and others with hole bearings 
but none with hole jewels which he de- 
cried, and a great variety of escape- 
ments, some had temperature compensa- 
tion acting on the balance spring in the 
form of kirbs and- also gridiron form, 
while others had compensation both in 
the balance and on the balance spring. 
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and a bimetal arm acting on the bal. 
ance spring. It is doubtful, however 
that he had in view more than the use of 
the one or the other as auxiliary, ag jp 
his detailed description of it he does not 
point out this advantage of keeping the 
two compensations independent. Of the 
invention of the spring detent escape. 
ment there is little question but that 
Berthoud and Earnshaw each invented it 
independently of the other. Berthoud’s 
early form of spring detent had the pags. 
ing spring on the roller table and Earn. 
shaw’s, as patented, had none. Berthoud 
with Camus and Lalande visited Eng- 
land in 1766 and saw Harrison’s ma- 
chines 1, 2 and 3, but Harrison would 
not exhibit his No. 4. 

















FERDINAND BERTHOUD, 1727-1807 


Portrait from a pencil sketch by Julia Chamberlain, from a bust in the 
Conservatoire des Arts et Métiérs 


Born in Switzerland, spent his adult life in Paris, principally devoted to the marine 


chronometer. 


Wrote voluminously on Horology, invented a spring detent escapement. 


Was made “Horloger de la Marine,” member of the Institute of France, member of 


the Royal Society of London and Chevalier of the Legion of Honor. 


For extende 


histories, see bibliography at the end of this series of articles 


The character of his work was very fine 
and displayed a taste in arrangement 
very pleasing to the eye. He was fa- 
miliar with the existence of the middle 
temperature error and constructed one 
machine, No. 37, now in my possession, 
which embodied the theoretical solution 
of it, viz., compensation in the balance 
to keep its radius of gyration constant 





Berthoud had two apprentices, Vin- 
cent Martin, who was appointed “Hor- 
loger du Roi & de la Marine” at Brest 
and Pierre-Louis Berthoud (1754-1813), 
the son of Ferdinand’s brother Pierre. 
Louis Berthoud was appointed in 1805 
“Horloger de l’Observatoire et du bu- 








(Continued on page 118) 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 











UNITED STATES PATENTS 


—— 





Id Issue of May 22, 1928 

1,670,315. VANITY BOX. Pui.ip A. REvT- 
"per, Waterbury, Conn., assignor to Scovill 
Mfg. Co., Waterbury, Conn. Filed Jan. 

20, 1927. Serial 162,270. 6 claims. 
In a vanity case, the combination of a 
body having a bottom, a _ container in the 
bottom of the body, a member secured in the 
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body having projections and recesses in the 
container with which the projections may 


engage by a relative rotary movement of 
the parts. 
1,670,588. CUFF FASTENER. Peter L 


MARKEY, Chicago. Filed Nov. 12, 1927. 
Serial 232,754. 8 claims. 

A cuff fastener unit comprising a member 
adapted to embrace opposite sides of a mar- 
ginal part of a cuff, a pointed hook pivoted 
with respect to said member and adapted 
when in one position to have a hooked en- 








gagement with a part of the cuff and means 
pivotally connected to the hook and adapted 
to be engaged with a part of the cuff em- 
bracing member for releasably securing the 
hook in hooked engagement with the cuff. 


DESIGNS 


75,203. SPOON OR ANALOGOUS ARTICLE. 
ARTHUR LE Roy BaRNEY, New York, 
assignor to Tiffany & Co., New York. 














Ko) — 





=> 


Filed March 8, 1928. Serial 25,757. Term 
of patent 14 years, 
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SPOON. CHAuNCEY CassIDy, Great _ As provided by Section 14 of said Act, a 
fee of $10. must accompany each notice of 


opposition. 


263,117. 
York. 


75,211. 


DINHOFER Bros., INc., New 


Filed March 14, 1928. 


Ser. 


Particular description of goods.—Watches, 
Watch Movements, and Watchcases. 
—— Claims use since July 1, 1927. 


CK Ser. 236,334. Omicron Pi SiGMA FRATERNI- 
Ty, Indianapolis, Ind. Filed Aug. 23, 
1926. 
OC). II & > > 


Particular description of goods.—Fraternal 
Jewelry Comprising Finger Rings, Pins, 
Badges, and Belt Buckles, All Made of or 
Plated with Precious Metal. 

Claims use since Sept. 21, 1921. 





Falls, Mont. Filed March 5, 1928. Serial 
25,664. Term of patent 14 years. 


75,232. 3ADGE. WI LLiam A. Fox, Greeley, 


Pi Bera PHI FRATERNITY, West 


Ser. 245,028. 
Filed Feb. 28, 1927. 


Hartford, Conn. 


NSP 














Kan. Filed Jan. 13, 1928. Serial 
24,856. Term of patent 7 years. 
‘ 7 bs Particular description of goods.—Fraterni- 
75,281. VANITY CASE. ArTHUR H. NOBLE. ty Badges, Lapel Buttons; Scarf, Lapel, and 


Breast Pins, Cuff Links, Tie Clasps, Charms, 
Finger Rings, Belt Buckles, and Ornamental 
Shields. 

Claims use since July, 1916. 


Pawtucket, R. I., assignor to Theodore 
W. Foster & Bro. Co., Providence, R. I. 


Ser. 245,985. THe Honor Sociery or PHI 
Kappa Put, Knoxville, Tenn. Filed 
March 18, 1927. 


gk @ 


Particular description of goods. Framenee 
Badges, Lapel Buttons; Scarf, Lapel, 
Breast Pins; Cuff Links, Tie Clasps, Charms, 
Finger Rings, Belt Buckles, and Ornamental 
Shields, All of Precious Metal. 

Claims use since May 25, 1926. 





Serial 24,246. Term 


Filed Nov. 23, 1927. 
of patent 14 years. 


75,312. CLOCK CASE. HucGo WEssLErR, New 


il ~ 


: 


Sigma Kappa Sorority, Leaven- 


Ser. 246,127. 
Filed March 21, 1927. 


worth, Kan. 


LK 


Particular description of goods.—Fraternity 
Badges, Lapel Buttons: Scarf, pel, and 
Breast Pins; Cuff Links, Tie Clasps, Charms 
Finger Rings, Belt Buckles and Ornamental 
Shields, All of Precious Metal. 

Claims use since September, 1920. 





Ser. 252,914. Henry RuFreisen, Inc., New- 
ark, N. J. Filed Aug. 2, 1927. 


Serial 


1927. 
Term of patent 3% years. 


York. Filed Nov. 23, 


24,256. 


United States Trade-Marks 
Issue of May 22, 1928 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
—— eS be filed within 30 
ays of this publication. B Ww 

Marks applied for under the ten-year Ser. 261,087. WEFFERLING, BERRY, WALLRAFF 
“proviso” are registrable under the provision ais Inc., Newark, N. J. Filed Feb. 2, 


in Clause (b) of Section 5 of said Act as se . 
amended Feb. 18, 1911. Particular description of goods.—Finger 





Particular description of goods. — Finger 
Rings. 
Claims use since Feb. 1, 1922. 
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Rings, Gold and Platinum Badges, Orna- 
mental Pins, and Gold and Platinum Medals. 


ey, 


Claims use since March, 1925. 


Ser. 262,848. Oscar HEYMAN & Bros., New 
York. Filed March 9, 1928. 








Particular description of goods.—Jewelry 
for Personal Wear, Not Including Watches. 

Claims use since about Jan. 15, 1914. 
New 


Ser. 263,116. DINHOFER Bros., INC., 


York. Filed March 14, 1928. 


yy 


Particular description of goods. — Finger 
Rings, Bar Pins, Bracelets, Scarf Pins, 
Sautoirs, Watch Chains; Gem Settings for 
Rings, Pins, and Brooches; Mesh Bags, 
Vanity Cases, Barrettes, Brooches, Belt and 
Wrist Strap Buckles, Earrings, Watch Fobs, 
Water-Chain Ornaments, Necklaces, Neck 
Chains, Necklace Clasps, Medals, Cuff Buttons, 
Shoe Buckles, Lockets, Tie Clasps, Watch- 
Chain Snaps, and Veil Pins, All of the Above 
Articles being Made of or Else Coated with 
Precious Metal. 

Claims use since July 11, 1927. 

Ser. 263,199. CoHN & ROSENBERGER, INC., 
New York. Filed March 15, 1928. 


Lady Windermere 


Particular description of goods. — Pearls 
Necklaces, Bracelets, Earrings, Finger Rings, 
Brooches,.Bar Pins and Ornamental Hatpins, 
and Pins for Dress Ornaments, Ornamental 
Pins and Buckles for Decorating Hats, Orna- 
mental Shoe Buckles, and Hair Ornaments, 
Made Wholly or in Part of or Plated with 
Precious Metal. 

Claims use since March 1, 1928. 


Trade-Marks Published , 
Issue of May 22, 1928 


242,264. CERTAIN NAMED ARTICLES OF 
JEWELRY. ORESTE PENNINO, doing 
business as Pennino Bros., New York. 

Filed Sept. 21, 1927. Serial 255,046. PUB- 

LISHED MARCH 13, 1928. : 


242,269. CLOCKS, WATCHES, WATCH- 
CASES, WATCH MOVEMENTS, AND 
PARTS THEREOF. A. CoHEN & Sons 
Corp., New York. 

Filed Jan. 7, 1928. Serial 259,794. PUB- 

LISHED MARCH 6, 1928. 


242,281. MANUFACTURED JEWELRY FOR 
PERSONAL WEAR OTHER THAN 
WATCHES. S. WeEcHTER Co., Chicago. 

Filed Dec. 27, 1927. Serial 259,381. PUB- 

LISHED MARCH 13, 1928. 


242,288. MESH BAGS AND PURSES AND 
THE CONSTITUENT PARTS OF THE 
SAME, ALL MADE OF OR PLATED 
WITH PRECIOUS METAL. SAHATIEL 
G. MANDALIAN. doing business as Manda- 
lian Mfg. Co., North Attleboro, Mass. 


242,309. SILVERWARE—NAMELY, FLAT- 
WARE, HOLLOW WARE, TABLE- 
WARE, AND TOILET WARE. THE 


WEIDLICH Bros. Mra. Co., Bridgeport, 
Conn 


Filed Dec. 22, 1927. Serial 259,266. PUB- 
LISHED MARCH 6, 1928. 
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242,393. EARRINGS, COLLAR PINS, 
SCARFPINS, NECKLACES, CASES OF 
PRECIOUS METAL FOR FACE 
POWDER OR ROUGE, 3AR_ PINS, 
BROOCH PINS, CUFF LINKS, AND 
BRACELETS. AMERICAN JEWELRY ©O., 
New York. Filed Jan. 9, 1928. Serial 
259,833. PUBLISHED MARCH 13, 1928. 


242,396. WATCHCASES. L. Lewitt & Co., 
nc., New York. 


Filed Jan. 10, 1928. Serial 259,918. PUB- 
LISHED MARCH 6, 1928. 
242,399. FINGER RINGS. Mapigr & 
MILENKO, New York. 
Filed Jan. 13, 1928. Serial 260,066. PUB- 
LISHED MARCH 13, 1828. 
242,401. CLOCKS, WATCHES, WATCH- 
CASES, WATCH MOVEMENTS, AND 


PARTS THEREOF. A. CoHEN & Sons 


CorP.. New York. 


Filed Jan. 14, 1928. Serial 260,100. PUB- 
LISHED MARCH 6, 1928. 
242,402. CLOCKS AND WATCHES. PuHInN- 
NEY-WALKER Co., New York. 
Filed Jan. 14, 1928. Serial 260.140. 
PUBRLISHED MARCH 6, 1928. 
242,403. CLOCKS AND WATCHES. PuIn- 


NEY-WALKER COMPANY, New York. 
Filed Jan. 14, 1928. Serial 260,141. PUB- 
LISHED MARCH 6, 1928. 


242,416. FINGER RINGS. 

zoa & Co., New York. 

Filed Jan. 19, 1928. Serial 260,333. 
LISHED MARCH 13, 1928. 


Print Registered May 22, 1928 
10,828.— Title: SPARKS OR LIVE BEAUTY 
CAUGHT AND MESHED IN THE 
SIMPLEST OF PLATINUM SETTINGS. 
For Jewelry. BLack, STarrR & Frost, 
New York. Published April 15, 1928. 


JOSEPH L. HER- 


PUB- 
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reau des longitudes,” was the author of 
“Entretiens sur l’horlogerie,” 1812, and a 
renowned maker of astronomical clocks, 
complicated watches, and produced about 
150 marine chronometers. He succeeded 
his uncle but had on his own account 
previously made a name for himself. In 
addition to these two apprentices there 
was Jean Martin, born 1773 at Ber- 
thoud’s home at Groslay and placed by 
him with Vincent Martin at Brest for 
his first apprenticeship for five and a 
half years, after which he returned to 
Paris and worked with Berthoud for nine 
years on some of his more important 
work, later establishing his own busi- 
ness. Berthoud’s writing covering more 
than four thousand pages, quarto, and 
illustrated with more than 120 engraved 
plates from drawings made by him were 
published in ten volumes as follows: 
I, “L’Art de regler les pendules,” 1759; 
II, “Essai sur |]’Horlogerie,” 1763; III, 
“Traité des Horloges Marine,” 1773; 
IV, “Eclaircisse mens sur l’invention des 
Horloges Marine,” 1773; V, “Les Longi- 
tudes par la mesure du temps,” 1775; 
VI, “De la mesure du temps,” 1787; VII, 
“Traité des Moutres 4 Longitude,” 1792; 
VIII, “Suite du Traité des Moutres a 
Longitudes,” 1797; IX, “Histoir de la 
mesure du Temps,” 1802; X, “Supple- 
ment au Traité des. Moutres a Longi- 
tudes,” 1807. In his writings he has 
given a vast amount of valuable in- 
formation and in especially VII much 
misinformation in regard to his con- 
temporaries, especially LeRoy. IX is 
very interesting and valuable even to- 
day in historical data. It is regrettable 
that one with so much truly to his credit 
should not have been content to give his 
contemporaries that due them. 
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S. Weiss, head of the retail store bear. 
ing his name at 48 Main St. E., returned 
last week from a business trip in the 
State. 


Harry Torrey, retailer, 529 Goodman 
St. N., will leave next week for an early 
fishing trip at Cross Lake in the Adiron. 
dack Mountains. 


A. D. Groat, member of the firm of 
Groat & Lightenfels, manufacturers, 
Central building, returned last week 
from a brief fishing trip to Sodus Bay, 


H. I. Short, representative of the 
Berson-Marine Co., manufacturer, Cen. 
tral building, returned last week from 4 
business trip to the East and left im. 
mediately afterward for another trip in 
the State. 


Members of the Rochester Retail 
Jewelers’ Association are expected to 
meet in the Hotel Powers Thursday, 
June 10. Final plans will be laid for the 
organization’s annual outing at Manitou 
Beach. 

L. M. Campbell, retailer, Canandaigua, 
will address. the Presbyterian Brother- 
hood at the Phelps Presbyterian Church 
this week. His subject will be “That 
Little Mystery Box You Carry in Your 
Pocket,” the watch. 


William Thorne, assistant in the re- 
tail store of Harry Torrey, 529 Goodman 
St. N., will leave this week for a four 
months’ visit to his old home in Corn- 
staple, Devonshire, Eng. Mr. Thorne 
was born and raised in Cornstaple and 
his parents still live there. 


E. A. Pulver, Lima, last week donated 
a display window to the Francis Dalton 
Post, American Legion, and the Legion 
Auxiliary for exhibition of war relics 
brought from France by Lima soldiers 
as a feature of the annual poppy sale 
for the benefit of disabled war veterans. 


Frank Tarrant, former president of 
the Rochester Retail Jewelers’ Associ- 
ation and retailer, 72 South Ave., is 
planning a brief sojourn in June at his 
shack near Newburg Lake, Ont., Canada. 
Mr. Tarrant expects to spend another 
period at his place later in the summer. 

Charles P. Coster retailer, 1519 Lake 
Ave., and president of the Rochester Re- 
tail Jewelers’ Association, has inaugu- 
rated the summer season by instituting 
a midweek half holiday schedule for 
himself and Miss Helen Pye, his chief 
assistant. Each takes one half holiday 
during the week, leaving the other in 
charge, both being present on the heavy 
trade days. 

E. J. Scheer, head of the retail firm 
bearing his name at 259 Main St. E., 
and Mrs. Scheer returned last week from 
Philadelphia where they paid a brief 
visit on their return from Florida and 
Cuba. Russell Scheer, junior partner In 
the firm who has been in charge of the 
business during his father’s absence, 1s 
planning a trip to New York and 
Providence for later in the summer. 











